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DETROIT 
1946 API Convention Sets All-Time Attendance Récort 


Here’s a view of part of the crowd at one of the 
genercl sessions ct the 26th annual convention of 
the American Petroleum Institute in Chicago last week 


This year’s API convention topped all previous at- readers the full story of this meeting, National 
tendance records. There were 3889 registrations Petroleum News had seven staff members on the 
compared with the previous high merk of 3250 job. Their reports together with photographs 
established at Los Argsles in 1935. To bring its taken at various sessions, appear in this issue. 


Decorating Stations for Christmas 





Though shortages may push the merchandising motive into 
the background, service station Christmas decorations stili 
serve to draw the holiday trade. A practice which lagged 
during the war, the business of dressing stations in holiday 
garb is once more taking hold. See story p. 27. 





Tire Distributorship Adds Profits 


Independent jobber finds addition of tire distributorship 
increases his profit possibilities. This marketer has a 
definite program for planning and building stations which 
has created profitable outlets. P. 30. Simple decorations add a holiday touch 




















MOTOR 

CASH VALUE | 

(SBP. E'VE kicked the end out of one of our 

arc \* largest buildings to nearly double its 

— capacity to produce the famous ‘‘77a’’ gasoline 
computer pump. The ‘‘a’’ stands for many refine- ; 
ments made in our popular pre-war model—some 
are visible—some are hidden. We've covered the 
largest pump dial in the field with glass and 
utilized direct lighting for greater brilliance. You'll 
like the improved ‘“‘interlock’’ arrangement—the 
better water sump. The new type motor sheave 
wheel, and the many other little things we've done 
to make the Erie ‘77a"’ even a better buy than 
ever before. 
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These things you take for granted, but what con- 
cerns you most is “when do | get my pumps?"’ To 
answer that we are working all hours and as fast P 
as materials arrive we'll deliver pumps, and— t 


“IT WON'T BE LONG NOW.” | 








ERIE METER SYSTEMS, INC. 
Wain Office and Plant: Enc, Pa. 








CU ll MH 
~ “ i] 















































WH) 

















* 


WAN HRY) 
A , a 
Aw 
J 


WAN TE YQ) 
/ 
A 
4 
Y 


WER 
‘ > ) 
d 


~ iw : ° “— 
_ if Contracts, orders, inquiries, 
rar checks —a torrent of mail pours over the 
eS desk of the typical executive. Whether the 
a mail is brought by plane, automobile or 
> truck, gasoline power has played a part in 
giving you swift, reliable mail service 


The mails go through on gasoline 


ry\RUCKS, automobiles, planes supply swift mail service 

| not only to city homes and offices but to lonely farms 
and 54,000 rail-less communities as well. Since this sys- 
tem leans so heavily on gasoline transportation, it fol- 
lows that any improvement in fuels or engines benefits 
everyone who uses the mails—which means just about 
everyone. 

During the past twenty years refiners have been util- 
izing Ethyl brand of antiknock compound to help develop 
higher octane fuels that would give more power yet cost 
no more. The automobile industry, in turn, has con- 
structed superior engines capable of making the most of 
improved gasoline. 

In the past two decades, engine power has more than 
doubled—while mileage per gallon is about one-fourth 
more for similar sized automobiles. 

The Ethyl Corporation, although today experiencing 
a shortage of the basic material used in antiknock fluid, 
looks ahead to even better gasoline in the future which 
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will allow still greater gains in engine performance. To 
this end it continues its cooperative research efforts with 
both the oil and automotive industries—helping to pro- 
vide better motor transportation at lower cost for every- 
body. The Ethyl Corporation, Chrysler Building, New 
York 17, N. Y. 


More power from every gallon 





of gasoline through 


ETHYL = 
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Yes Sir ... it's a landslide for 
this AVIATION OIL with TWIN- 
ACTION LUBRICATION. 


FLOWS FREELY at ZERO 
and BELOW. 


STANDS UP at BOILING 
and ABOVE. 


This Winter feature 
CHAMPLIN HI-V-I HIGH VIS- 
COSITY INDEX MOTOR OIL. 





A few Splendid Territories are 
» still open... Ifyou are an estab- 
lished jobber or dealer write or 
wire for full details, specifica- 


is @e tions and price schedules. 


CHAMPLIN fnDSStsnom 


PRODUCERS, REFINERS, AND DISTRIBUTORS 
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Milwaukee, Dec. 3-5. 
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hee tae a ae ee and the Christmas season is a good way to get attention and sell avail- 
Petroleum Division, National Assn. of Credit able TBA items as well as gasoline and oil - 27 
Men, Congress Hotel, Chicago, December 
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Interstate Oil Compact Commission, winter DISTRIBUTING TIRES—An Independent oil marketer added a tire 
nutinly meeting, Adolphus Hotel, Dallas, distributorship to his operations and found additional profits. Sta- 
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convention, Hotel Marion, Little Rock, Ark., 
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Society of Automotive Engineers, annual meet- , : i _ 
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Hotel Detroit Tan 6-10. 
North Carolina Oil Jobbers Assn., Hotel Ca-o- ® 
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Northwest Petroleum Assn., Jan. 30-31. 
Illinois Petroleum Marketers Assn., Hotel Pere 
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meeting, Brown Hotel, Louisville, Ky., Feb. ; . . 
25-26. Advertisers’ Index .. ; a ... 63 
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South American Institute of Petroleum Congress, Midwest Comment ° ~~ wild sla _ 9 
scheduled in March, place as yet undecided. Oil Prices we 52 
Indiana Independent Petrolerm Assn., snring 
meeting, Hotel Severin, Indianapolis, March Oil Transportation News 46 
13-14. 
American Society of Lubrication Eneneers. na- Refining News ... ... Al 
tional convention. William Penn Hotel, Pitts- — 56 
5 burgh, March 17-19. Statistics tees -: 
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convention, Hotel Continental, Kansas City, Washington Comment 
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You save 





when 
Tri your drums are equipped wi 
ri-Sure Closures ped with 





You save when your drums 


are in OOLLA 


The Tri-Sure Closure has 4 seal, plug and flange that 
are precision-interlocked _ absolutely air-tight, leak- 
f and pilferage proof — the most reliable 
developed for the protection of liquids 
. You prevent possible loss oF spoilage — 
juable gallonage — whenever & shipment 
drums equipped with Tri-Sure Closures. 


You save when your drums 





are 





The flange of the 
with the inside of the drumhead. 
the flange assures complete drainage of the drum’s 










wise would be waster: i over 8 
ounces Pet drum — amounting to more 
gallons in a shipment of 10,000 55-gallon drums. 
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LIMITED, ST. CATHARINES, ON 
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AHEAD «of 4 NEWS 





DISTILLATE OUT, GASOLINE IN—Starting in January, a 
major company operating in the East will commence running 
gasoline into its distillate tankage for storage against spring and 
summer requirements. Arrangement further points up what 
many regard as one of the industry’s most serious problems— 
that of a shortage in tankage. 


EYEING ENGLAND—England is in a good way to get a 
new 90,000 b/d refinery, its biggest yet by far. Officials of 
the company considering the idea are in full agreement as to 
the justification for such a plant, but won’t move ahead until 
ifter the most extensive kind of conversations with the British 
Labor government. Refinery would run mostly to the lighter 
products, and would include special facilities for treating 
of kerosine and manufacture of lubricants. Idea would be to 
operate eventually on crude from the Middle East. 


DOLLAR BLOCKADE—The API convention in Chicago ap- 
parently did nothing to advance the quest for a director of 
API's Marketing Division. There had been some talk of seek- 
ing authorization to up the salary being offered, but the fig- 
ure remains unchanged because to pay the marketing boss more 
than other directors would poise a rather delicate problem. 
Question of compensation to be paid thus continues to be a 
stumbling block for President Boyd in seeking out qualified 
candidates. He has made at least one offer of the job already, 
only to be turned down. 


NEW LPG REFRIGERATOR—Indicative of the expanding 
LPG field, marketers are hearing of a long established stove 
manufacturer soon to offer a new gas refrigerator to the LPG 
trade, said to be the first and only competitor to a gas re- 
frigerator which has been on market for 20 years. Rapid 
growth of L-P gas distribution has opened up many new mar- 
kets for appliances of this type. 


STRETCH-OUT?—Federal control strategists now are think- 
ing about transferring OPA’s rubber controls to Commerce 
Department if the temporary agency should be liquidated 
before its scheduled expiration date of March 31. They point 
out that Commerce already has a rubber industry advisory 
committee and would be agency most likely to administer 


intelligently controls on consumption of synthetic and natural 
rubbers, 
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WHAT COMES NATURALLY—Despite election ot a Congress 
considered more prone to lend an ear to business viewpoint, 
natural gas industry may not rush pell-mell to Capitol Hill 
with proposals for some much-needed and long-awaited clari- 
fications of authority of Federal Power Commission under Nat- 
ural Gas Act. Legislative strategy shaping up is to wait for 
FPC to report to lawmakers on natural gas investigation before 
stepping into congressional picture. It is believed by some 
industry leaders that this flanking attack will get better results 
than a frontal assault. Industry sources, while somewhat re- 
luctant to speculate on what FPC will recommend as result of 
hearings, say it is possible that commission will advocate some 
congressional clarification. However, these sources don’t antici- 
pate that FPC will ask Congress to reduce its functions. That 
just isn’t done in the better bureaucratic circles. When time 
comes for legislative action, natural gas industry (and petroleum 
industry) will press for amendments to gas act, prohibiting 
commission from regulating production and gathering phases 
and end-use of gas. 


DIVIDE AND CONQUER—Look for the API Agricultural De- 
velopment Committee to keep its activities on a “grass roots” 
basis. Members of the committee want to steer a practical 
course and believe that to do so they must follow a pro- 
gram of decentralization by holding their meetings in various 
parts of the country and giving semi-autonomy to regional 
subcommittees. There is some talk of setting up a small paid 
staff in each region, but committee members are in no hurry 
on this point. They want to prove the value of the com- 
mittee before seeking to go beyond a modest budget. 


TIME TO RETIRE—If Phil Hanna, who once organized serv- 
ice station operators in Cleveland, is retained as assistant sec- 
retary of labor, many oil men will urge that the Department 
of Labor be bypassed entirely in any attempt to correct union 


pressures on dealers such as have occurred jn Illinois. 


CREDIT CARD STUDY—Two major companies are making 
an intensive study of credit cards. Preliminary information 
shows that credit card costs are running about a cent for 
each gallon of gasoline bought with them. 


COST-OF-LIVING—Other major oil companies are likely to 
feel weight of OWIU demand for cost-of-living allowance sim- 
ilar to Sinclair's within short time. OWIU President Knight, 
currently in Atlantic City for CIO convention, is to return to 
New York City next week, planning to meet with more com- 
panies; sources within union indicate its “line of thought” will 
tollow Sinclair pattern. 









BUCKETS ARE HEAVIER 


in the AFTERNOON! 


Although buckets don’t shrink or expand—sup- 
posedly have the same capacity all the time—you'll 
agree that they seem to “weigh a ton” by afternoon. 


After lifting and lugging heavy buckets all morn- 
ing, you begin to feel like a tired pack horse. And 
when aching muscles protest, you don’t think 
straight. You are apt to “lose count” — give a bucket- 
ful away or “chalk up” one too many, and find 
yourself involved in an argument. So you finally 
“let it go at that”’—for bucketing gives you no 
means of tracing mistakes and losses. 


As a source of serious inaccuracies, bucketing 
puts a dent in your profit—which makes it impor- 
tant that you do some tall thinking about metering. 


A Neptune Red Seal Meter, installed right in the 
line with power take-off, pump and hose, enables 
you to make fast, easy, accurate deliveries; no over- 
measure; no undermeasure; no spillage; no disputes 


—but more stops a day without the back-breaking 
work which goes with bucket carrying and dump- 
ing. And with a Print-O-Meter Register on your 
meter you can print a delivery receipt or invoice 
that leaves no question about the quantity put into 
a tank. 


Investigate the effort-saving, time-saving features 
of Neptune Red Seal Meters—what they can mean 
in less hard work and more hard cash for yor. 
Write for details today. 





FACTS ABOUT THE 14" RED SEAL COMPACT METER 








This is the 114 Inch Red Seal ‘Compact 
Type” Meter with Auto-Stop Print-O- 
Meter Register Model 334. Strainer, air 
release valve and back pressure valve are 
assembled with the meter casing—save 
valuable payload space and weight. The 
construction of the measuring chamber 
is extremely simple—the piston is the 
only moving part. Unsurpassed accuracy 








- 


and long life are assured. Auto-Stop fea- 
ture permits automatic delivery of pre-set 
gallonage. Print-O-Meter Register pro- 
vides fool-proof printed ticket showing 
exact quantity delivered. However, meter 
can be bought without the Print-O- 
Meter or Auto-Stop. Write for catalog of 
Red Seal Meters. Ask for Form 777. 


AED SEAL METERS — 


NEPTUNE METER COMPANY 
50 West 50th Street New York 20, N. Y. 








Branches: Atlanta, Boston, Chicago, Dallas, Denver, Kansas City, Mo., Los 


Angeles, Lovisville, Philadelphia, Portland, Ore., San Francisco and Long Branch, Ontario. 
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‘ In relatively short 


order, Sinclair and 
President O. A. 
Knight of OWIU- 
CIO have agreed on a 12%% cost-of- 
living increase which will be revised up- 
ward or downward every three months 
if the Bureau of Labor Statistics’ living 
cost index has varied as much as three 


Mr. Bjorkback 


yoints. 

And as Knight talks to other major oil 
companies in New York—as he presum- 
ably will—and lesser union officers sit 
down elsewhere to discuss the oil work- 
ers’ case, the chips appear to be stacked 
rather more evenly than they ever have 
been before in comparable _ situations 
that come to mind. 

Labor law changes to give the em- 
ployer a better break are in the offing 

made inevitable, of course, by the 
Republican victories of Nov. 5. And 
there is the threat of potential stringent 
iction by the Republican Congress to 
serve as a further brake on unions. 

On the other hand, the extremist in 
management ranks who proceeds on the 
assumption that the new Congress is 
coming up with a lot of restrictive labor 
legislation will be flying in the face of 
some pretty solid facts: 

Labor support helped elect a good 
many of those Republicans and, the 
GOP has its eye on 1948. Also, labor 
will not be on the flat of its back. 
OWIU’s leadership is not unintelligent 
and knows by this time how much 
strikes cost the public. 

Nor are these the only factors favor- 
ng collective bargaining in the oil in- 
dustry on something like an equitable 
basis. Each side has shown a disposition 
to approach with an open mind (to say 
the least) the problem of what to do 
about what the cost of living has done 
to the oil worker’s pay envelope. 

Witness the cost-of-living bonuses 
which a growing number of companies 
are declaring. 

Witness too, the fact that OWIU, in 
the Sinclair agreement, has made an al- 
most unheard-of concession for a union 
by tying an increase to the cost-of-living 
index. And the further fact that, in sug- 
gesting conferences throughout the na- 
tion, OWIU has suggested to manage- 
ment in effect, “we believe you are a rea- 
sonable management; let’s sit down and 
talk this over.” 

It is granted that OWIU made its 25c 
per hour wage bid well in advance of 
the convening of the new Congress. And 
“Jack” Knight is realist enough, also, that 
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INTERPRETING THE OIL NEWS 








WASHINGTON—By Raymond E. Bjorkback 


Management's Outlook Brighter 
As It Meets with Labor Again 


he went first to Sinclair, whose agreement 
set the pattern for the oil industry, which 
set the pattern for virtually all industry 
in last year’s wave of strikes. 

Yet, he is talking first this time, and 
striking later if OWIU sees it that way. 


As for Congress, not a few Repub- 
licans regard their victories as a man- 
date to effect labor law changes, and 
two in the Senate—Ball of Minnesota 
and Ferguson of Michigan—already have 
declared for some sweeping ones in the 
National Labor Relations Act. 

Both feel strongly that preventing 
nationwide strikes in such industries as 
oil, steel, coal, communications and rail- 
roads is “our No. 1 problem.” Ball would, 
among other things, outlaw the closed 
shop and secondary boycott, while Fer- 


guson proposes federal labor courts 
before which disputes would be laid 
when collective bargaining failed to 


bring agreement. 


Still, even Senator Ferguson — says 


the legislation must not be punitive, that 
fair, equitable laws are needed “not to 
punish anyone but to permit our econ- 
omy to function.” And the Republican 
program is likely to be that which the 
GOP feels it can win in 1948, remember- 
ing that on Nov. 5 it swept many big 
industrial centers, with their heavy labor 
blocs, which formerly were strongholds 
of the Democrats. 

In the Senate, and not one to lynch 
labor, is New York’s Irving M. Ives, 
who may acquire a substantial following 
because he was Governor Dewey’s hand- 
picked candidate and could become the 
ambitious Dewey’s voice on “The Hill.” 
A colleze professor, Ives got labor sup- 
port against Ex-Governor Lehman, and 
is co-author of New York State’s Quinn- 
Ives Bill, a “litthe FEPC.” He has been 
described as believing the Wagner Act 
needs some revision, but only for the 
way it is administered and not in_ its 
basic concept. 

Also, likely to have a tempering effect 
are men like Senators Morse of Oregon, 
Saltonstall (Mass.), McCarthy (Wis.)— 
who got some labor support—Tobey (N. 
H.), Aiken (Vt.), Knowland (Calif.), Bald- 
win (Conn.), and others, including Ralph 
Flanders, who received CIO-PAC sup- 
port although running in Vermont as a 
Republican. And there is Cain of Wash- 
ington, a New Dealer before the war. 

All in all, this could be the moderate’s 
hour. 





ATLANTIC COAST—By H. B. Van Cleve 


Competition Is Back; Task Now Is to Sell Heat 
Not Merely Oil if Profits Are to Remain Stable 


This week's Atlantic Coast col- 
umnist is H. B. Van Cleve, presi- 
dent of the Maritime Petroleum 
Corp., New York City. 


After almost five years of scarcity of 
heating oils, we are suddenly confronted 
by that almost forgotten acquaintance 
competition. Under our traditional sys- 
tem of free enterprise, we should wel- 
come competition as an incentive for 
better efficiency of operation and _pro- 
gressiveness in our marketing methods. 





We fuel oil marketers have become 
so accustomed to ease of selling that 
we have neglected our sales efforts. We 
were so busy concentrating on supply 
that we overlooked the possibility of 
over-supply and a glutted market. Now 
that we are face to face with competition, 





we find ourselves unprepared to meet 
it. Some of us hardly recognize it. 
Fundamentally, the condition of over- 
supply is not the fault of the marketer 
nor the marketing divisions of the in- 
tegrated companies. The absence of 
export demand should be sufficient no- 
tice to the refiner, large and small, that 
his market is limited to the domestic 
demand, That demand is measurable 
within definite limits of error, assuming 
normal weather conditions and _ indus- 
trial activity. Notwithstanding the known 
status of all these factors influencing 
demand, crude runs are still being main- 
tained at a dangerously high rate, while 
the market for middle distillates and 
gasoline trembles under the weight of 
unwieldy stocks. The situation is more 
acute on the East Coast, where storage 
facilities are inadequate to handle in- 
ventories of nearly 4,000,000 bbls. above 


7 











Manufacturers of Quality Petroleum Products | 


| 
DIVISION SALES OFFICES REFINERIES | 
| 


Boston New York 
New York Philadelphia 
Philadelphia Pittsburgh 
Pittsburgh Toledo 
Atlanta Cincinnati 
New Orleans Port Arthur 
Houston Fort Worth 
Louisville Sweetwater 
Toledo 
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(National distillate 
over November, 1945). 


the prewar peak, 
stocks are 45% 


Weak 
about unsound marketing methods, which 
ultimately affect adversely the earnings 

f all brackets of the industry. Con- 
structive retarded and_ the 
whole future of oil heat is impaired. 


markets have always brought 


forces are 


marketer might 


conditions 


Phe Independent 
these improve 

his lot. It is easy to buy bargains. But 
he does not realize that the bargain he 
gets today becomes available to his com 
Then the bargain 
price becomes the market and the retail 
price is affected. Before he can sell, 
} Not a gal- 
Oil heat has 
All marketers 


imagine that 


petitor tomorrow. 


iis selling price is reduced. 
lon more oil is consumed. 
ot improved its position. 


have lost something. 


Instead of encouraging a downward 
price spiral, it would seem wiser for all 
marketers to 
job ahead of them and zelously try to 
stabilize the present structure. We must 
idmit that the costs of crude oil, labor 
ind transportation are 


consider the tremendous 


higher 
declining. So, 
ilso, is the cost of marketing, if it is con- 


ducted soundly, as so 


sharply 
and show no signs of 
many companies 
delivering to consumers are 
Surely, with all the 
structure does not have 
n it 


If the distillate heating oil demand 
forecasts for the next five 


proving. 
costs so high, the 


too much_ profit 


vears are not 
mpletely wrong, we are on the thres- 
hold of great expansion reaching a point 
in 1950 which will tax severely the re- 
of the industry. Should 
we, as marketers, make no effort to keep 
the market on basis attractive to the 
refiners? Should we allow prices to slip 


lining capacity 


to the point where our profit is so nebul- 
ous that we cannot afford to embark 
n the program of promoting and popu- 
larizing oil heat in a sound. aggressive 


nd_ scientific way? 


Price gyrations lead us cff the 
track. 


tain fundamentals for future soundness. 


main 
Let us keep concentrating on cet 


We need better sales methods, better 
les promotion and better public rela- 
tions. We cannot afford any longer to 
disregard the public preference for auto- 
matic trouble-free 


1K luding burne r sery ic _ 


heat in one package, 
That will cost 
money 


record demand with too 


We face 
few adequately trained men for burner 
installation More 


nen must be trained. That costs money 


Service ind work. 


Wi need More and better salesmen 
every branch of the business of mar- 
ketins They cost money. 


We need 


i¢€ Independents 


better organization among 
particularly, so that 
we can obtain the benefits of co-opera 
tive cost studies, research work, market 


SuUTVeYS ind analy ses. 


+} 


That ccsts money. 
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Where IS this 
Only trom prcfits, and we need more, 
rather than less, if we are to make the 
most of the vast opportunities which 
Therefore, we cannot afford 
to allow competition to divert us from 
the main issue. 


money coming from? 


lie ahead. 





other 
been 


Jobbers in 
have 


Mr. Lamm 


states 
wondering how 
South Dakota Inde- 
pendent Oil Men’s Assn. increased its 
membership from 90 to 328 in only a 
few short years. 


There are several reasons, but they 
boiled down to what Joe E. 
Adrian. secretary, calls fair treatment of 
both jobbers and suppliers. Suppliers, 


including major oil companies, agree with 


can be 


the statement for their representatives 
their 
jobbers that they join the association, 


are constantly recommending to 
so that now, with 328 members, it has 
92% of all jobbers in the state. 
believed to be the highest percentage of 
the potential of any jobber association 
in the Midwest. 


This is 


One of the reasons for achieving the 
record is the manner in which the South 
Dakota 
erated, 
ment of the industry in the state is as- 


association is set up and op- 
Each supplier or important seg- 


sured of representation in the affairs of 
the association through jobber member- 


ship on the board of directors. 


There are 13 important suppliers with 
state, but 
there are 19 association officers and di- 


representatives covering the 


rectors, so that in some instances, two 
jobbers distributing the same brand _ of 
products are members of the board. They 
come from different sections of the state, 
however, and a time limit of two 3-year 
terms has been placed on the service 
others 


of any director, in order that 


may have opportunity. 


At present, six suppliers are repre- 


sented by two jobbers each on the board. 
The others have one each, but the 2- 
member setup is rotated with suppliers 
row having only one. For association 
state is divided into 12 
being elected 
from each cf them, except that the farm 


purposes, the 


districts, with directors 
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Let us turn our thoughts to selling 
heat, not merely cil. Let us determine 
what our customers and prospects want, 
and sell it to them at 
with a fair profit, keeping new costs in 
mind, 
with a smile 


a fair price and 


Then we can meet competition 


MIDWEST—By Earl Lamm 


South Dakota Oil Association 
Has 92% of Jobbers in State 


co-ops and petroleum transporters each 
elect a member at large to serve on the 
board. 

This organizational procedure prevents 
any one or two suppliers from dominat- 
ing the association to exclusion of com- 
petitors, which 


ago. 


occurred several years 


The association accepts suppliers as 
associate members, but they have no 
vote, and the jobbers elect directors and 
officers their own 


bers who measure up to their require- 


from among num- 


ments, although a supplier may be in- 
vited to make a suggestion. 
know that if they want representation 
on the board, they must have a capabl 
Independent jobber available. 
courages suppliers to build up their job- 


Suppliers 


This en- 


ber outlets, for the association is an ef- 
fective organization offering a number 
of services, to which group insurance is 


now being added. 


o © ° 


It was a bold move for the 
agement of Sun Oil to announce an in- 


man- 


crease in the price of Texas and Louisi- 
ina crude on the final day of the API 
convention. 

In taking the initiative so quickly, Sun 
threw other big crude purchasers and 
officials in the Midwest and 
across the country into a dither. 


company 


It appears that Sun had been losing 
pipeline connections, to premium payers 
in the oil fields covered by the new 
prices, and Jack Pew at Dallas sought to 
recover them and acquire additional ones 
crude purchasers dared 


before other 


meet the price advance. 


6 


However, these aspects are only clouds 
in the 
of crude is still below parity, and the 
hig problem is securing a larger domestic 


competitive picture, The price 


supply, which a better price should aid 


in bringing. 


9 








Mr. Duke 


James Gordon Duke, who was advanced from vice chair- 
man to chairman of National Council of Independent Petrole- 
um Assns. at a meeting of the counci! in Chicago Nov. 12, 
is an Independent marketer supplying an unusually large sales 
area. 


He is president of Southeastern Oil, Inc., Southeastern Pe- 
troleum Corp., and Southeastern de Mexico, with offices in 
New York, Jacksonville, Fla., and Mexico City. 


Petroleum products are secured under contracts with re- 
finers in the United States and from the Mexican government 
oil administration. Most of them are moved by tanker to eight 
tidewater terminals located along the Atlantic Coast. Products 
are distributed through jobbers. There has been a little export 
business, principally to Europe, since V-J Day. 


An Alabamian, born at Mobile on Oct. 22, 1903, Mr. Duke 
attended Barton Academy, graduating in 1918. There followed 
two years at the University of Cincinnati, but he was unable 
to Overcome an urge to start his business career, so he accepted 
a position as cashier in the service department of General 
Motors at Cincinnati and was later transferred to New York 
as service manager. 

He left General Motors in 1926 for his first position in the 
oil industry, which was as territory sales supervisor for Quake 
State Refining Co. in New York. Nine years later he changed 
companies but remained in the same territory as assistant t 
the vice president in charge of sales for Lubricating Oil Co., 
makers of Monogram products. 


It was in 1937 that he moved to Jacksonville, Fla.. and 
bought stock in Southeastern Oil, along with Boyd Messer, 








Florida Independent Heads 


National Jobber Council 


son of Sam Messer of Quaker State Refining. In 1938 he 
acquired National Oil Co.’s deep water terminal in Jackson- 
ville and affiliated it with a group of four private brand mar- 
keters in North and South Carolina and Virginia, who bought 
Atlantic Refining Co.’s old deep water terminal in Wilmington, 
N. C. In 1940 he affiliated with a Charleston, S. C., fuel oil 
distributor who built a new deep water terminal in Charleston 


Mr. Duke soon acquired the entire Southeastern Oil and 
more recently changed his method of operation and took on 
seme 40 jobber stockholders, or partners, who also operate 
their own separate jobber businesses. 


About two years ago Mr. Duke considered expanding his 
operations to include the Midwest. A market survey was 
made of the Mississippi, Missouri and Ohio Rivers with an 
eye on barge transportation, but it was decided to await a 
more appropriate time for entering those markets. 


He takes a keen interest in industry association endeavor 
and was one of the founders of Florida Petroleum Marketers 
Assn. in 1939. He is now a member of six state oil marketing 
associations in the East and is a director and member of the 
Executive Committee of the Atlantic Coast Oil Conference. 
He also is a member of the Uptown Club in New York and 
of the Bankers Club in Mexico City. 


During the war he was chairman of the Southeastern Re- 
gional Advisory Committee to ODT and chairman cf the In- 
land Waterway Advisory Committee te OPA. 


On Nov. 21, 1943, Mr. Duke married Alice Zeitz, whose 
father was at the time associated with Shell Oil Co. in Mexico 
They have one son, Michael Duke. 











NATIONAL PETROLEUM NEws 












TS 
ne 
he 


nd 


te- 
[n- 


se 


VS 














NEWS OF THE OIL 


INDUSTRY 





Crude Buyers Boost Price 
In Texas, Louisiana Fields 


Humble, Sinclair-Prairie Follow Lead of Sun Oil; 
Additional Announcements Are Reported Imminent 


NPN News Bureau 
NEW YORK—Second major advance 
in crude prices in three months was 
heralded this week as three crude buyers 
announced increases in prices’ they 
would pay for crude in Texas or Louisi- 
ana fields. Humble Oil & Refining Co. 
cn Nov. 19 reported advancing prices 
for most grades of crudes it purchases 
Ly a flat 10c per bbl. Some grades, how- 
ever, were increased 20c. New schedule 
was effective as of 7 a. m. Nov. 15. 





Humble’s action followed initial in- 
creases posted on Nov. 15 by Sun Oil 
Co. and disclosed in surprise announce- 
ment at conclusion of API convention 
in Chicago. Major buyers were said to 
have been taken completely unawares 
by Sun’s action, although further ad- 
vance in crude prices had been predicted 
during the past two months. Until Hum- 
ble advanced its prices only one other 
company, Sinclair-Prairie Oil Co., had 
reported meeting Sun’s increases in Texas 
Fields. 


Phillips Petroleum Co, advanced its 
prices for crude purchased in Oklahoma, 
Kansas and Texas Panhandle 10c per 
bbl., retroactive to Nov. 15, 1946. Sche- 
dule now begins at $1.30 for below 21 
gravity with 2c differential to top of 
£1.70 for 40 & above gravity. 


Other major buyers, however, said 
they were reconsidering their price 
schedules and additional announcements 
were reported imminent at NPN press 


time. 


Humble’s prices for “low cold test” 
Texas Gulf Coast crude were advanced 
basically 20c per bbl. on gravities posted 
with new price of $1.69 per bbl. for 
24 gravity and below, increasing 2c per 
iegree of gravity to a top price of $1.83 
for 30 degrees and above. Sinclair basis 
nerease was posted for Mirando crude, 
starting at $1.66 per bbl. for 24 gravity 
nd below, increasing 2c per degree of 
gravity to top of $1.78 for 29 degrees 
gravity and above. 


Advances posted by Sun Oil Co., 
tended to favor lower gravity crudes, 
and jn coastal areas ranged from 20 
to 28c per bbl. Mirando price was up 
20 to 24c. Anahuac, Guerra, Clay, Conroe, 
South Cotton Lake and East Texas ad- 
vanced 10c with Delhi (La.) and 
Sweden up 5c prior to Sun’s announce- 
ment. Atlantic Refining Co. had _re- 
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ported 10c advance in prices it would 
pay for crude in Barbers Hill Field, 
Chambers County, Texas, retroactive to 
Nov. 1. 

On Nov. 18, Sinclair-Prairie Oil Co. 
announced it would meet, retroactive to 
Nov. 15, Sun’s advances only in Texas 
fields where it purchased crude. At NPN 
press time Sinclair had not completed 
detailed schedule of price increases. but 
it was indicated that advances would ap- 
ply by grades rather than by fields. 

Advances posted to date tended to 
confirm opinions expressed bv several 
crude buyers that increases were de- 


signed to secure greater supplies of lube- 
grade crudes in view of world-trade 
shortage of lubricating oil. John G. Pew, 
in charge of Sun Oil’s southwest district 
operations, said increase was “to meet 
competition” thereby enabling the com- 
pany “to obtain and retain necessary 
crude oil supplies, and to bring about 
certain adjustments to reflect the rela- 
tive values of various crudes”. 


Trade sources generally predicted free- 
ly that increases in crude prices would 
become general, but no reports had been 
received of advances by any buyer out- 
side of Texas-Louisiana area. Mean- 
while the Texas crude market was said 
to have temporarily passed the premium- 
paying stage as result of Sun’s action, 
but, according to some sources, several 
suppliers were likely to find it necessary 
to pay premiums on top of higher prices. 
to get the crude they needed. 


Consensus in trade circles both in 
New York and Southwest was that some 
advances in refined products were due 
both at the Gulf and in Midcontinent as. 
result of crude increases. Higher prices 
were already reported for South Texas 
lubes. 


Little Hope of More Lead for Batteries, ‘Gas’ 


Seen as Result of Lifting Import Restrictions 


NPN News Bureau 

WASHINGTON —CPA still takes a dim 
view of increasing metallic lead supplies 
for batteries and Ethyl fluid gasoline de- 
spite the lifting of import restrictions and 
abandonment of the government's in- 
formal arrangement with Great Britain to 
limit world market purchases by the two 
countries. 

There won’t be any material increase 
fer “some time to come,” CPA says. 

When an increase does come—and 
CPA says there is a school of thought 
among government economists that no 
hike in suplies is in the offing, near or 
far—it will be small and will not mean 
much to U. S. consumers until about the 
middle cf first quarter of 1947. 


Lifting of import restrictions means 
that individual U. S. consumers once 
more can re-enter world market and 
that government, through RFC, will cease 
public purchases of foreign-produced me- 
tallic lead as soon as present commit- 
ments are fulfilled. 


This means, CPA said, that there won't 
be much available lead abroad until first 
quarter of next year. 


The agency’s doleful outlook hinges 
on premise that foreign producers now 
are supplying European customers, who 
were cut off from markets during war. 
These are old customers and, CPA be- 
lieves, foreign mine and smelter operators 
may not be too anxious to dump them 


overboard in favor of new private custo- 
mers in U. S. 

It was pointed out that Canada and 
Australia, two of four major foreign pro- 
ducers, have their own restrictions on 
exports, and, besides, that any exportable 
surplus would be first to supply needs of 
British Empire. 

Expect Remaining Controls to Stay 

As for the remaining controls on metal- 
lic lead—M-38, which allocates metallic 
lead, and L-355, which restricts use of 
Ethyl fluid—CPA believes they will be 
continued at least until agency folds up. 
And, if given a chance, CPA would 
make a fight to continue these regulations 
beyond that time. 

Meanwhile, the second increase in price 
of domestic lead within a week sent the 
price up to 11.8c per pound at New York 
Nov. 18, with further increase in the 
near future considered a good possibility 
in trade circles and improved supply fore- 
seen by some lead industry men, 

F. E. Wormser, secretary of the Lead 
Industries Assn., said he considered the 
developments, which included freeing of 
lead from import controls, a “definite 
improvement” in the supply picture. He 
predicted that domestic users, such as 
manufacturers of storage batteries and 
tetraethyl gasoline, would “very speedily” 
be able to improve their supply as a re- 
sult of the price rise, since they will be 
able to bid for foreign lead on equitable 
price level. 
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OWIUSSinclair Sign Pay Agreement 


Based on U. S. Cost-of-Living Index 


NPN News Bureau 

CLEVELAND—Cost-of-living — adjust- 
ments may form the pattern of wage 1 
cotiations between CIO Oil Workers In 
ternational Union and oil companies 
Trend in that direction began more than 
a:week ago when the first oil companies 
anmmounced cost-of-living bonuses were to 
be paid employes on a temporary basis 

Last weekend the first negctiated ar 
rangement along these lines was made 
when OWIU compromised its recently 
announced 25¢ an hour wage demand by 
accepting a cost-of-living adjustment equa! 
to 18c per hour or $31.20 a month as 
offered by Sinclair Oil Corp. Agreement 
will run for a one-year period from Oct. 
l of this year to Sept. 30, 1947 and is 
subject to quarterly revision but will not 
affect the basic wage scale. 

Meanwhile the number of companies 
making cost-of-living adjustments rose t 
17, with eight more companies being 
added to the list during the past week. 

In the first settlement under OWIU’s 
current pay drive, President O. A. Knight 
agreed to the Sinclair terms affecting 
about 18.000 employes of Sinclair and 
subsidiaries. Agreement 
weeks of negotiations. 


followed two 


Industry sources generally agreed 
OWIU, in new stand, seemed to recog 
nize seriousness of economic situation, 
and some viewed it as move to stabilize 
conditions as much as possible for a year 

Mr. Sinclair, making joint statement 
with Mr. Knight, said: “The oil workers 
have shown a willingness to forego a flat 
wage increase which would only increas 
the inflationary spiral to the detriment 
of employes, employer and the entir 
country. We have tried to understand 
their problems and needs and to. solv 
them by adopting the principle that in 
creased living costs should be comp: 
sated for on a prescribed formula ove: 
considerable period of time. That is the 
fundamental of the agreement now 
reached after two weeks of discussion 
with representatiyes of the union.” 

Mr. Knight added that “the wage prob 
lem negotiated with the Sinclair com 
panies will insure full and uninterrupted 
production for the ensuing year, and full 
production appears to be the only solu 
tion to our present national econom 
problem. Mr. Sinclair is to be commended 
for his forthright approach to this most 
pressing wage problem, and for his sinceré 
desire to lead the way in establishing in 
dustrial peace and full preduction.” 


Based on Cost-of-Living Index 


Adjustment is based on Bureau of 
Labor Statistics cost-of-living index fo1 
first nine months of 1946. For future ad 
justments, fluctuations in 
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cost-of-living 


will be examined quarterly as SOON as ZOvV- 
ernment figures are available. If index 
shows three p ints or more increase or 
decrease over base period, the allowance 
is t be 
effectuate such increase or decrease. Next 
quarter reckoning starts Jan. 1. If index 
change is less than three points, adjust- 


adjusted for ensuing quarter to 


ment for preceding quarter will be con- 
tinued until next quarterly review. 


Base rates of wages as of Nov. 15 will 
remain in effect, and the formula cannot 
reduce wages below those levels, under 


igreement. 


The initial 18c increase, to be paid at 
will be 


least between now and Jan. 1, 
made retroactive to Oct. 1. 


W. J. Trembley, East Coast director 
for OWIU, said he considered the adjust- 
ment in the Sinclair agreement “one cf 
the fairest formulas that could be worked 

ut.” He said he believed it could be 
ipplied with success to other oil com- 
panies and indicated that such discussions 
were anticipated. 

Companies which made cost-of-living 
adjustments during the past week are: 

Socony-Vacuum Oil Co., Inc.—One 
week's salary to about 36,000 employes. 

Standard Oil Co. of Kentucky—One 
week's salary to each regular employ 
on De 14, with a minimum of $30 and 
maximum of $100. 

Bareco Oil Co. 


to receive bonus of $25 per month dur- 


All regular employ es 


ing November, December and January 


payments to be made at the end of each 


] 
month 


Pan American Petroleum and Trans- 


port Co.—One week's income allowance 


to 4,600 emploves Nov. 25 with a maxi- 
mum of $100. Payment to employes rep 
resented by labor organizations will de- 


pend on acceptance of bonus by unions. 


Standard Oil Co. (Ohio)—Four-month 
djustment for emploves recelving less 
than $7200 per vear. Check to be given 
n or about Nov. 20, 
iy and February equal to 10% of to- 


December, Janu- 


tal compensation for the previous cal- 
ndar month. Adjustment applies to all 
mp! ves except those covered by col- 
lective bargaining agreements which re- 
quire negotiations and where such nego 
tiations may not as vet have been con- 
luded 

Rock Island Refining Corp.—Bonus 
equal to one week’s salary with maximum 
£ $100 during last half of November 
to all 


emploves 


reffnery, production and_ office 


Sun Oil Co.—Payment equivalent to 
one week’s basic compensation covering 
the period from last Oct. 16 to Dec. 31, 


inclusive, payment to be made during 
the week of Dec. 16. 

Standard Oil of California—Bonus ol 
one week’s wage or salary to virtually 
all employes and its domestic wholly- 


owned subsidiaries on Dec. 2. 





Other companies which made similar 
idjustments (NPN Nov. 13, p. 16) are: 
Standard of Indiana, Standard Oil Co. 
N. J.). and its affiliated operating com- 
pany Standard of New Jersey, Humble, 
Continental, Stanolind, Phillips, Carter 
and Ohio Oil Co. 


Can Supply for Oil Industry 
Users Looms Short in ‘47 Too 


NPN News Bureau 

WASHINGTON—CPA Nov. 18 said 
its can manufacturers industry advisory 
committee has recommended continua- 
tion during 1947 of the allocation con- 
industry has 


trols which petroleum 


claimed are partly responsible for seri- 
ous shortage of tin cans for packing lube 
oils 

Agency said committee recommenda- 
tion followed CPA report that tin would 

ntinue in critical supply all next year 

Present CPA orders earmark 70% of 
ll tin mill production for food packing, 
with remainder divided up among other 
ertified users. Petroleum packers get 
100% of cans used in either 1941 or 
industry 


1945 However, some sources 


say thev are not able to buy full quotas. 


Frank Craig, Representative 


For NPN in Chicago, Dies 


Frank S. Craig, 
NATIONAI 


idvertising account 


executive — for PETROLEUM 


News and Petroleum Processing — at 
Chicago for the past six years died at 
Ravenswood Hospital, Chicago, Nov. 17, 
following a heart attack. Funeral ser- 
ices were at Lain & Son Chapel, Nov. 
19, and Memorial Park 
Cemetery, Evanston, Ill. 

Previous to joining the NPN staff, Mr. 
Craig was with Shell's Chicago Market- 


ing Division for nine years, most of which 


interment at 


time was as district manager at Madison, 
Wis. He was taken ill at Dubuque, Iowa, 
Nov. 5 and three days later was brought 
to the Chicago hospital, where the heart 
attack occurred on Nov. 14. He is sur- 


ived bv his wife, Mrs. Jean Craig. 


Training Program Stalled 
Special to NPN 
BOSTON—tThe oil burner mechanic 
training program in Massachusetts under 
the G.I. Bill of Rights, cancelled Oct. 
19, remains stalled despite protests from 
il heating industry. Governor-elect Rob- 
ert Bradford is out of state and Gov. 
Maurice Tobin has shown no inclination 
to reinstate the on-the-job program spon- 
sored by Oil Heat Institute of New Eng- 
land. until 
Governor Bradford takes office in Janu- 
ary. 


Action mav have to wait 
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U.S. Supreme Court Rules Champlin 
Products Pipeline a Common Carrier 


NPN News Bureau 

WASHINGTON—In a 5-4 decision, 
Supreme Court Nov. 18 upheld govern- 
ment’s contention that Champlin Re- 
fining Co. products pipeline between 
Enid, Okla., and Rock Rapids, Iowa, is 

common carrier subject to provisions 
of Interstate Commerce Act and_ thus 
required to file valuation reports with 
ICC. 

At least six products pipeline systems 
face necessity of filing valuation reports 
with ICC as result of the decision. 

Justice Jackson, writing the court's op- 
nion, said controlling fact under statute 
is transporting commodities from state 
to state by pipeline and it would ex- 
tend its actual holding in earlier Uncle 
Sam case to apply its conclusion to 
Champlin. 

“Admittedly Champlin is not a com- 
mon carrier in the sense of the common 
law carrier for hire,” Jackson said. “How- 
ever, the act does not stop at this but 
goes on to say that its use of the term 
commen carrier’ is to include all pipe- 
line companies—a meaningless addition 
f jt thereby included only what the 
term without more always had included.” 


Justices Reed, Frankfurter,, Douglas 
nd Burton dissented, holding that if a 
pipeline does not carry oil of others, it 
is not transporting within the contem- 
plation of the act, and there is no dif- 
ference from the Uncle Sam case. 

While conceding that Champlin tech- 
nically is transporting its own oil, ma- 
jority opinion pointed out that manu- 
facturing processes have been completed 
ind the oil is not being moved for Cham- 
lin’s own use; also that the interstate 
pipeline facilities are operated to put 
Champlin’s finished products in the mar- 
ket in interstate commerce at the greatest 
conomic advantage, 

Jackson said examination of Cham- 
plin’s pricing methods supports view 
that it is engaged in transportation even 
though products are still its own when 
moved, Use of through rail freight rates, 
even though used merely as basis for 
calculating delivered price and not as 
charge for transportation and even 
departures from calculated 
differential are substantial and frequent, 
points up a significant distinction from 
the Uncle Sam case, he said. 


though 


District court decision, also upholding 
government's view, could not be con- 
sidered taking of a property in violation 
of due process clause of constitution, 
since Champlin is not yet asked to assume 
obligations of a common carrier for hire, 
majority ruled. 


Taking view that Champlin decision 
means all interstate pipeline carries 
Whose transportation is not incident to 
manufacture must supply data to ICC, 
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Justice Department attorneys said 
Socony-Vacuum’s New England system, 
Shell's New England and Middle West 
systems, Indiana Standard’s systems ori- 
ginating at Whiting and Wood River, 
and = National Cooperative Refining 
Assn.’s McPherson-Council Bluffs lines 
were in same category as Champlin. 


Also noting that decision was based 
largely on interpretation that Champlin’s 
movement represented “commerce,” D. 
J. attorneys raised question whether 
movement of products through intra- 
state pipelines enroute to out-of-state 
destinations might be construed as com- 
mon carrier operation under section 19 
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(A) of Interstate Commerce Act. 


D. W. Knowlton, ICC chief counsel, 
did not believe Champlin decision went 
that far. He expressed opinion that use 
of railroad freight rate in computing 
prices for sales to public and threat to 
excercise eminent domain in obtaining 
right-of-way for pipeline were deter- 
mining factors in Champlin case. 

No action to require Champlin to tile 
tariffs is contemplated ICC, however. 
Mr. Knowleton said no one had asked to 
use facilities, and in absence of any such 
requests, there was no reason to ask for 
tariffs. 

Champlin attorneys, obviously disap- 
pointed, construed decision as an invita- 
tion to come back to court when and it 
ICC asked for filing of tariffs. And an 
industry spokesman asked what was pur- 
pose of obtaining valuation data if not 
for rate-making purposes. 


Oil and Automotive Industry Visitors Attend 
Open House at Ethyl’s Research Laboratories 


DETROIT—The “indoor highway,” an 
automatically controlled laboratory en- 
gine test for fuels and lubricants dupli- 
cating actual operating conditions during 
a typical automobile trip was one of the 
many features that interested an_ esti- 
mated 1600 who visited Ethyl Corpora- 
tion Research Laboratories here Nov. 
14-15. 

Members of the petroleum and auto- 
motive industries, the visitors were guests 
at the first open house at the laboratories 
since they were completed and occupied 
iust after Pearl Harbor, in December, 
1941, 

On display and under demonstration 
were all the facilities used by Ethyl in 
its service to refiners, fleet operators, the 
general car-driving public, and manufac- 
turers of engines and equipment. 

The buildings comprise chemical re- 
search and analytical laboratories, a 
chemical pilot plant, full-scale setups for 
testing fuels and lubes in automotive and 
aircraft engines, garage for servicing field 


and road test motor cars and_ trucks, 
library, and general offices. 

In one section, tests with actual ve- 
hicles are run under controlled condi- 
F. humid heat 
to 50° below zero cold, with a blast ot 
air passing the vehicle at speeds as high 
as 100 mph. In another, the deformation 


and corrosion resistance of metals—such 


tions ranging from 150 


as are used for engine parts—is deter- 
mined by test in long periods of exposure 
under stress at high temperatures in a 
special furnace. 

Power output of engines under vary- 
ing conditions is measured by huge dy- 
namometers. Included in this section ar 
17 dynamometers with maximum power 
absorption capacities from 25 to 400 hp 
and maximum speeds in some cases as 
high as 6,000 rpm. Most engines are 
set up in dual arrangement with con- 
necting facilities at both ends so one en- 
gine may be torn down, adjusted, or re- 
paired while one at the other end is in 
operation, 





Earl Bartholomew, general manager ot the Ethyl Re- 


search Laboratories, has been active in research work ot 





in 1927, and the 


ratory in 1935. 


the corporation tor over 20 years. As director, he estab- 
lished the Engineering Research Laboratories in Detroit 
San Bernardino, Calit., Road Test Lab- 


He has made many contributions to automotive prog- 
ress. He was responsible for the research on the composi- 
tion of Ethyl fluid resulting in a series of blends whic! 
have kept the pertormance ot antiknock gasoline corre- 
lated with the progress in engine design. 

Mr. Bartholomew received his B. A., B, S., and M.S 


degrees trom the University of Oklahoma, where he was 


Mr. Bartholomew 


instructor in mechanical engineering in 1922 and 1923. 


He was on the taculty ot the Harvard Engineering 
Schoo! trom 1923 to 1926. He is a member of the SAE, ASME, ASTM, API, 
and the Engineering Society ot Detroit. 
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WAA Rejects All ‘Inch’ Lines Bids; 
Oil-Preference Policy Is Abandoned 


By DANIEL L. HARBOUR 
NPN Staff Writer 

WASHINGTON — The War Assets 
Administration abandoned on Tuesday 
its “keep them in oil use” policy by re- 
jecting all bids for Big and Little Big 
Inch Pipelines and deciding to start all 
over again on a basis which places use 
for gas on practically a par with petro 
leum. 

Announcing the action, Administrato: 
Littlejohn told House Surplus Property 
Investigating Committee that “current 
thinking of Army-Navy Petroleum Board 
places an entirely different complexion” 
on disposal policies. 

Besides, none of bids “come within 
shooting distance” of what he considers 
a “fair price” for the lines—$113,700.- 
000—so now WAA will seek new offers 
aimed at: 

1. Getting more money for the lines 
and 

2. Making sure that any bid for na- 
iural gas “meets new requirements of 


A-NPB.” 


Congress Will Decide 


In deciding on this course, General 
Littlejohn made it virtually certain that 
the incoming Congress will have final 
say on disposal of facilities, for reason 
that lines cannot be sold or leased ex- 
cept in accordance with congressionally 
approved policy—and WAA now has 
none. 

To show A-NPB’s outlook now on dis- 
posal, General Littlejohn quoted from 
en Oct, 15 letter from Adm. J. F. Horne 
A-NPB Chairman, which modified views 
of military board for giving first pre- 
ference for oil use. 

Admiral Horne stated in letter that jt 
is “apparent” that it “would be simpler 
to put lines” in oil use in event of emer- 
gency if they are sold for petroleum 
transportation, but declared: 

“This does not indicate that A-NPB 
expresses any preference as to whether, 
at this time, the pipelines should be sold 
for petroleum use or natural gas use 
The question of ease of reconversion jn 
event of sale for natural gas use is not 
of enough peacetime importance — to 
justify, in the opinion of A-NPB, a re- 
quest for preferential 
petroleum use.” 


treatment — tor 


Admiral Horne said both secretaries of 
Navy and War agreed with A-NPB’s 
current viewpoint. 


Wants to Get More Money 


General Littlejojhn told committee that 
in view of A-NPB’s attitude now he 
should try to get more money for lines 
that was offered in 16 rejected bids, 
provided any bid for natural gas “meets 
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new requirements of A-NPB”—to be 
worked out in consultation with WAA. 


These are that any deal for natural 
gas must provide for return of proper- 
iies to government within 30 to 45 days 
in event of emergency, and that oil 
pumping equipment be kept in workable 
condition. 

Several bidders, both oil and gas ad- 
voeates, were in hearing room for today’s 
brief session, and others from oil indus- 
try were waiting to testify later. 

Reaction from gas side was one of jubi- 
lation, although one bidder said General 
Littlejohn set his “fair price” too high. 
Another industry man, and many capital 
bservers, commented that General Little- 
iohn was trying to get out of a political 
hotseat and that by rejecting all bids he 
“took the easy way out.” 


Committee Has “Open Mind” 


In opening the hearing Chairman 
Slaughter (D., Mo.) said his committee 
was approaching matter of disposition of 
lines with “completely open mind” and 
no convictions, whatsoever cn question 
of using lines either for oil or for gas. 

He stressed there was “vast economic 
question involved” and explained that 
since the next Congress probably will be 
called upon to take some “action” with 
respect to lines, Committee thought that 
it should look into situation from alli 
angles. 

General Littlejohn then read his state- 
ment. 

At finish, he was asked how soon 
he expected to get going on new tack, 
und answered: 

“As soon as I can work out details 
with A-NPB, I'm going to write to each 
{f 16 bidders and tell them what my 
outside price is, I think that government 
should get within shooting distance of 
that (WAA’s appraisal of $113,700,000).” 
He said bidders will be invited to sub- 
mit informal bids. 

Before WAA can invite formal bids, 
however, it would appear that agency 
must submit supplemental report to Con- 





Art Dennis Named Secretary 
Of Iowa Oil Jobbers Assn. 


MANCHESTER, Iowa—Art Dennis, 
Knoxville, Iowa, has been appointed sec- 
retary of the Iowa Independent Oil Job- 
bers’ Assn., succeeding the late A. C. 
Gienapp. 

Mr. Defnis was a jobber in Marion 
County, Iowa, from 1922 to 1941 and is 
one of the organizers and a member of 
the first board of directors of the Iowa 
jobbers group. 


sress (when in session) outlining new 
policy. Congress can approve policy by 
tuking no action within 30 days, or can 
1evamp policy to suit itself. 

After General Littlejohn left witness 
stand, Committee called Gen. John J. 
O’Brien, Deputy WAA Administrator. 
Asked by committee what source of 
ippraisal was, O’Brien said it was con- 
clusion of WAA staff appraisers based on 
original Ford, Bacon and Davis study 
for RFC, Latier study favored gas use. 


Texas’ December Allowable 
Cut to Lowest of the Year 


Special to NPN 

AUSTIN — The Texas Railroad Com- 
mission, in its December statewide prora- 
tion order, has cut Texas oil fields down 
to the lowest point of the year. 

The allowable, after deducting calcu- 
lated underproduction, will permit the 
actual production of about 2,000,265 
b/d of crude. The net allowable was 
fixed at 2,264,034, which is 130,416 b/d 
under the net for the current month. 


Named to Socony-Vacuum Board 


NPN News Bureau 
NEW YORK—So- 
cony-Vacuum Oil Co. 
Inc., last week ap- 
pointed A. L. Nick- 
erson to the board of 
directors. 

Associated with 
the company since 
1933 when he _ be- 
came a service sta- 
tion salesman, Mr. 
Nickerson. sub- 
sequently became 
assistant general 
manager of the Socony-Vacuum Eastern 
Marketing Division. 





Mr. Nickerson 


Last year he went to London as 
chairman of the board of the Vacuum 
Oil Co., Ltd. A native of Dedham, Mass., 
he is a graduate of Harvard. 


Charles R. Musgrave Suffers 
Fractured Pelvis in Chicago 


NPN News Bureau 
CHICAGO Charles R. Musgrave, 
vice president in charge of transportation, 
Phillips Petroleum at Bartlesville, one of 
two oil men injured Nov. 13, during 
APT convention will be confined to St. 
Luke's Hospital here for another two to 
three months. 

Mr. Musgrave incurred a fractured pel- 
vis as result of being struck by an auto- 
mobile while crossing from the Stevens 
Hotel to the Blackstone Hotel, his con- 
dition is reported as “fairly comfortable.” 

W. G. Skelly, president of Skelly O'l 
Co., Tulsa, the other oil man injured, 
was released from St, Luke’s Hospital 
following three days of treatment for 
bruises suffered when he slipped on the 


stairway in the lobby of the Stevens. 
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API Meeting 





Scene at the registration desk during record-breaking API convention. New all-time high mark was set with 3889 regis- 
trations. Previous record of 3141 was made in Los Angeles in 1935. Note slogan on the wall—'Petroleum: A Progressive 


Urge All Oil Associations Take Part 


In Pushing Public Relations Program 


CHICAGO — All Associations con- the financing, by making contributions 


nected with the oil industry will be urged 
to participate in the new industry public 
relations program, the presentation and 
acceptance of which featured the 25th 
annual meeting of the American Petro- 
leum Institute here last week. 


Following approval of the API Public 
Relations Committee's report by the API 
Board of Directors (NPN Nov. 13, p. 
11), the Public Relations Advisory Sub- 
committee decided that its first move 
would be to offer speakers to explain the 
program at conventions and meetings of 
the industry's various associations. 


The speakers, in most instances, would 
be members of the subcommittee, which 
is composed of the public relations of- 
ficers of 18 oil companies. A slide film 
will be prepared to help tell the story. 


Later, perhaps by next spring, a similar 
message will be carried by means of a 
sound movie to the individual companies 
ind through them to the workers in the 
industry. 


Members of the subcommittee said that 
the plan to furnish speakers for associa- 
tion conventions was given priority be- 
cause it was felt that an effort should 
be made to reach a maximum number 
of companies in all phases of petroleum 
and offer the opportunity for asking ques- 
tions about the program. 


Another early move will be the appoint- 
ment of a committee to solicit funds to 
support the program. It is hoped that at 
least 1000 companies will participate in 
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according to their size. Members of the 
advisory subcommittee said that the 
primary reason for seeking widespread 
financial support is to give companies of 
all sizes and types a feeling of ownership 
in the program and, therefore, the right 
to criticize it. 

As the program develops, a new divi- 
sion of API—the Division of Public Re- 
lations—may be created to direct it. The 


Industry”, theme of public relations program 


division, like the present Marketing, 
Production, Refining and Transportation 
divisions, would be headed by an API 
vice president. 

At the API annual meeting here last 
week, the program was discussed by three 
speakers and a panel of 10, consisting 
of five oil company public relations direc- 
tors and five petroleum editors. 


A Grass Roots Job 


Presiding at the session was Franklyn 
Waltman, director of public relations for 
Sun Oil Co., who stressed in his remarks 
that the success of the program depended 
on the job being done out at the grass 
roots. 

“It can’t be done in New York,” he 
emphasized. 

The same thought was pointed up by 
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other speakers and by the editors and 
public relations men who participated in 
the panel discussion that followed. Ques 
tions fired at the panel from the audience 
showed that many in the audience felt 
the same way, too. 


Special emphasis was placed on the 
part that the associations can play in the 
program by Don E. Gilman, executiv« 
vice president of Western Oil and Gas 
Assn., Los Angeles. “No matter how well 
planned or executed the national pro- 
gram may be, he said, “its ultimat 
success will in large measure depend 
upon intelligent use of the information 
(gathered in the public opinion survey ) 
by the various district associations.” 


R. L. Dudley, of Oil Weekly, com- 
mented that if the program isn’t made to 
function “out in the districts” no results 
will come of it. Warren C. Platt, editor 
of NATIONAL PETROLEUM News, observed 
that the industry had need for such an 
effort “for the last 86 years” and urged 
that “the little man” in the . industry 
be given an active part to play. 


Inquiring from the audience, Harry S 
Hilts, of Empire State Petroleum Assn. 
said he felt that local jobbers and mark 
eters should be given a place in the pro 
gram and wondered whether that would 
be done, He got back the reply—from 
Clarel B. Mapes, secretary of the Mid- 
Continent Oil and Gas Assn., and on: 
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Two of the men who had a big hand in developing the 
API public relations program find much to be happy about, 
now that the program has won the blessing of the API 
board. On left is Fred Eldean of the Fred Eldean Organiza- 
tion, public relations counsel, and on the right is Franklyn 
Waltman, director of public relations for Sun Oil Co. 





of the panel members—that, that will 
come along in a matter of time. 

Fred Eldean, head of the Fred Eldean 
Organization which worked up the pub- 
lic relations plan, stressed the importanc 
of “selling” the individual companies 
on the idea of “talking about the indus 
try.” 

Conger Reynolds, of Standard Oil Co. 
(Indiana), expressed the view that the 
results of the opinion survey should be 
taken out and shown to every audience 
that can possibly be found in the indus 
try. 

“If they see it they will realize there's 
a public relations problem,” he said. 

Much the same idea came from E. A. 
Waite, of California Standard, becaus« 


Don E. Gilman, executive vice president of Western Oil and 
Gas Assn., Los Angeles, is shown here as he tells API Pub- 





Copies of Public Relations 
Survey Will Be Available 


The complete public relations 
survey, which was made for API 
by Opinion Research Corp. and 
which forms the basis for the pe- 
troleum industry public relations 
program, will be available in print- 
ed form at $4 a copy sometime in 
January. 

An 8000-word analysis of the 
survey was published in the Nov. 
13th National Petroleum News, 
starting on p. 26. 
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lic Relations Forum that API-sponsored public relations pro- 

gram will be “just as powerful as company and regional 

association participation makes it, and no more so.” Lis- 
tening intently is Ralph C. Champlin of Ethyl Corp. 


while there will be a professional pub- 
lic relations organization on the job “the 
companies themselves are really going to 
have to do the wi rk. 

There was general agreement that the 
program as planned was proper and a 
v od one. 

Milburn Petty, of Petty’s Oil Letter, 
described it as a timely one because it 
comes at a time when the military are 
questioning the adequacy of domestic oil 
resources to fuel another war. P. C. 
Lauinger, Oil and Gas Journal, said the 
results of the opinion poll should make 
for an effective program “because now 
we know what to shoot at,” while Keith 
Fanshier, Chicago Journal of Commerce, 
opined that the industry’s motives in 
undertaking such an effort were unassail- 
able. 

Aim Is to Educate the Public 

John Wieland, Standard Oil Co. 

Ohio), emphasized that a primary pur- 
pose of the campaign was to educate the 
public as to the competitive nature of the 
industry. As to the possibility of indus- 
try laying itself open to outside attack 
for undertaking such a large program, 
as suggesied from the audience by Dr. 
John Gill, of Atlantic Refining Co., that 
one was met by John L. Dupree, of Ivy 
Lee and T. J. Ross, advisors to Socony- 
Vacuum. It must be recognized, he said, 
that the industry has a “primary respon- 
sibility to protect itself so it can function.” 

The need for adoption by all companies 
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of adequate company public-relations 
programs was the theme developed by 
Ralph C. Champlin, public relations di- 
rector of Ethyl Corp., as his contribution 
to the forum, 

Suggesting ways in which each might 
develop its own program, he expressed 
the fear that the recent election results 
might cause many company heads 
to abandon their plans “and forget 
to worry about the future of public 
sentiment towards their companies.” 
He warned that this is no time 
for ecmplacency. 


Ex-POL Men Cite Role 
Of Oil in Military Service 


By NPN Staff Writer 
CHICAGO—Ex-POL (petrol, oil and 
lubricants) men who served in the past 
war met at the Stevens Hotel here Nov. 
14 during the API convention to discuss 
and develop plans for improving the 
handling of petroleum in the military 
services. 

Although they arrived at no final sug- 
gestions, they unanimously adopted a 
resclution that an “objective recommen- 
dation be presented to the Secretaries of 
War and Navy stating in broad terms 
the importance of the problem of pe- 
troleum supplies in the military service, 
the general direction of a detailed solu- 
tion of that problem, and the emphasis 
that should be placed on it.” 


The group, under the chairmanship cf 
Carl E. Cummings, later prepared a rough 
draft of its recommendations, which 
will be submitted to groups of ex-POL 
men who have organized into territorial 
groups to develop their ideas on future 
POL military organization (NPN, Nov. 
6, p. 38). Mr. Cummings, superintendent 
of The Texas Co.’s research laboratory 
at Beacon, N. Y., during the war served 
as a colonel in charge of the Army-Navy 
Petroleum Board’s Area Petroleum Of- 
fice at London, England. 


The group’s eventual recommenda- 
tions to the respective secretaries prob- 
ibly will suggest that they initiate in- 
vestigations into the matter, and will 
offer the services of ex-POL men_ in 
testifying or presenting information, sug- 
gestions and ideas which they individually 
may have. 

Attending the session, in addition to 
Mr. Cummings, were: E. W. Berlin, 
Standard-Vacuum Oil Co.; William R. 
Boyd, III, Cities Service Oil Co.; Wiley 
Butler, Carter Oil Co.; H. M. Davidson, 
L.. W. Elliott, and Harry McCcbb, Stand- 
ard-Vacuum Oil Co.: Thomas Penning- 
ton, Humble Oil and Refining Co.; How- 
ard C. Pyle, Bank of America, Los An- 
geles; S. L. Stentz, Stentz Equipment 
Co.; and Arthur J. Sullivan, Standard 
Oil Co. (Ohio). 


\lsc in attendance were representatives 
of the Army-Navy Petroleum Board and 
the Office of Quartermaster General, 
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A Salute to Oil's Heroes 


The oil industry saluted its men and women who served 
in the armed forces with a special ceremony at the API 
convention. The business of the Wednesday afternoon 
general session in the Grand Ballroom of the Stevens hotel 
was halted. The room was darkened. Under a spotlight 


“came a color guard from Great Lakes Naval Training Sta- 


tion, The famous Blue Jacket choir from Great Lakes 
sang “Abide with Me” after which a bugler in the balcony 
played “Taps”. This—the oil industry’s tribute to those 
who have returned and those who made the supreme sacrifice 
—was read: 


As the fires of war streaked across the skies, 
American oil men and women responded to the 
call of arms. 


Out of the oil fields that stretch from Pennsyl- 
vania's valleys down to the waters of the Gulf 
and to California's coast— 

From the refineries, laboratories and offices 
East, West, North and South 


Off the pipelines, trucks and tankers— 


Away from the service stations in city, town 
and cross-road 


They donned the blue, the khaki and olive green 
of Navy, Army, Marine Corps and Coast Guard 
352,000 strong—on land and sea and in the air 
mighty battalions in the fight to preserve men’s 
freedom. 


They took part with glory in every battle and 
engagement—Casablanca, Tunisia, Sicily, Saler 
no, Anzio—-the Normandy beaches—Aachen, Bas- 
togne, the Battle of the Bulge—Remagen!! 

Half way round the world, they fought in the 
Coral Sea, at Midway, the Marianas, Tarawa, the 
Philippines, Guam, Iwo Jima, Okinawa! 

Yes, they fought with guns, but they fought as 
well with supplies—the vital fuels and lubricants 
upon which victory depended—across the Chan 
nel, up the Red Ball Highway through France 
through pipe laid 3,000 miles across the India 
Burma jungles—upon the seven seas! 

Behind them worked a million strong in the most 
herculean production job of the war—behind 
them also were the heroic tanker seamen defying 
mines and subs—giving freely of their blood and 
lives to keep the flow of oil unbroken 

These men and women of oil have come back 
to us with a job well done—come back to us, 
however, with comrades left behind—6310 who 
made the greatest sacrifice of all! 


In their memory we say—''They shall not grow 
sid as we that are left grow old Age shall not 
weary them nor the years condemn. At the going 
down of the sun, and in the morning, 

“We shall remember them.” 








17 











API Meeting 





Summary of Addresses Made at API General Sessions 


Wage Boosts May Result in 
Trade Recession, Sloan Says 


Alfred P. Sloan, Jr., chairman of the 
board of General Motors Corp., said 
that he believes the United States “can 
expect a decline from present levels of 
activity, increasing in intensity to the 
extent that there develop further in- 
creases in wages and hence prices.” 


The recession, Mr. Sloan added, may 
be expected to continue until a_ better 
wage-price-production balance is effect- 
ed. The fault, he said, lies with the gov 
ernmeatal policy announced a year ago 
which called for increasing wages and 
holding the line on prices. The wage 
increases, under that policy, could not 
be supported by a corresponding increas- 
ing in productivity. 

Mr. Sloan offered a two-point pro- 
gram on strikes and collective bargain- 
ing. 


“1. Collective bargaining must be per- 
mitted to follow the full course (in the 
event of a threatened strike) without 
interference from any outside influence 
and irrespective of the economic cons¢ 
quences on the contending parties. 


“2. When the public interests are 


substantially involved, they must be pro- 
tected by law limiting the scope of 
strikes or of decentralizing the economic 
power of labor to the point where th: 
public interests are not substantially af 
fected.” 

He decried government interference 
through fact-finding or arbitration. say 
ing that “wages so adjudicated sooner ot 
later will necessarily involve the ques- 
tion of profits. And profits cannot b 
considered without establishing all the 
important operating policies of the busi 
ness and assumptions as to the future 
trend of the economy.” 


Holman Looks Forward in Oil: 
Outlines Job That Lies Ahead 


The petroleum industry, in the opin 
ion of President Eugene Holman of 
Standard Oil Co. (New Jersey), has four 
main responsibilities, each of which it 
can very decidedly continue to mee 
Addressing the general session on Nov 
14, he listed them as: 


1. To continue to supply our cus- 
tomers with oil in quantity and quality 
at reasonable prices. 

2. To see that our stockholders r 
ceive a fair return on the money they 
have invested in the oil industry. 


3. To maintain labor policies that 
are progressive and enlightencel. 


4. To plan our future development 





Addresses made at the Wed- 
nesday (Nov. 13) and Thursday 
(Nov. 14) general sessions of the 
API meeting at Chicago are sum- 
marized herewith by NATIONAL 
PETROLEUM NEWS staff writers. 











along lines that will give the industry 
t] 
needed to cope with any emergency 


e productive capacity and adaptability 


or danger that may face our nation. 
There is no danger of the U. S. run- 
ning out of liquid fuels “for centuries 
said Mr. Holman, but an im- 
portant factor on that score will be 
whether the industry is given the op- 


to come, 


portunity to do the job cut out for it. 
No form of centralized control offers an 
adequate substitute for a system of vig- 
orous, competitive enterprise, he said, 
adding that if the world is to produce 
the oil it could and should, research and 
development cannot be regimented. 
On the subject of conservation, Mr. 
Holman stated that the industry is op- 
posed to waste but that “locking up” 
natural resources in vast areas “is not 
of conservation,” because “that 
is the best way not to have oil avail- 
able for either present or future use.” 
He said thet federal and = state lands 
should be open to prospecting and de- 
velopment; that federal efforts to con- 
trol tidewater lands were not conducive 


our idea 


to development of possible oil resources, 
and that similar considerations applied 
with respect to the Continental Shelf. 

“We cannot sit and contemplate our 
oil resources as the French sat and con- 
templated their security behind — the 
Maginot Line,” he warned. “Our oil 
economy is like a man on a bicycle. He 
must keep moving forward in order not 
to fall over.” 

As for operations overseas, Mr. Hol- 
man urged that U. S. citizens be accord- 
ed the same consideration in other coun- 
tries that we accord foreign business men 
in this country. 

He urged, too, the need for industry 
support of government and endorsed the 
National Petroleum Council as a medium 
for industry-government co-operation on 
common problems. 

“With the backing of government,” 
he said, “the American oil industry can 
move forwanl strongly in promoting an 
enlightened, comprehensive oil policy 
that will stimulate free exploration for 
oil, avoid waste, and provide for fair dis- 
tribution of oil products to every nation. 
This is the competitive way of raising 
living standards throughout the world.” 


Plea for Industry Leadership 
Sounded by President Boyd 


The annual address of President W. R. 
Boyd, Jr., spotlighted a plea for the right 
kind of leadership in the industry. 


“It is my faith and persuasion,” he 
said, “that with the right kind of leader- 
ship our industry can overcome every 
obstacle with which we are confronted; 
that with this kind of leadership we 
can meet calmly and with intelligence 
every proposed change for our indus- 
try.” 

Mr. Boyd also urged that industry 
leaders and the rank and file “work with 
the construction gang, and not with the 
wrecking crew.” 


If all in the industry would do that, 
he said, “the real strength that lies 
within us would be manifest everywhere, 
and oil men and women would stand be- 
fore the world as the living, throbbing 
proof that those who would destroy us 
enjoy no better prospects than a_ ter- 
mite gnawing on a wall of steel.” 


Zook Says Industry Should 
Intensify Exploration Work 


By Ralph T. Zook, president of Sloan 
ind Zook, Bradford, Pa., the convention 
was told that the surest way to invite 
a disastrous import policy is to let 
domestic productive capacity become in- 
adequate for our needs. The best pre- 
ventive he went on, is to drill continu- 
ously and vigorously for new reserves, 
hecause “we cannot hope to produce 70 
per cent more oil, (as from 1941-45), 
drill 10 per cent less wells, and come out 
ahead.” 


Mr. Zook also urged the need for an 
aggressive secondary recovery research 
program and advocated that “millions 
instead of thousands” be spent on such 
work each year. “If there is a project 
that needs industry, state and federal 
government efforts, I believe this is it,” 
Mr. Zook stated. 


Graham Urges U. S. to Insure 
Rubber Supply in Emergency 


T. G. Graham, vice president, B. F. 
Goodrich Co., said that the government 
should act now to insure military security 
in terms of American-made rubber. 


“We recommend,” he said, “as does 
Inter-Agency Policy 
Committee on Rubber, the production of 
general-purpose rubber, regardless of 
strictly economic factors, for about one- 
third of the nation’s total rubber con- 


the government's 
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sumption as well as substantial standby 
capacity for use in time of emergency.” 

Beyond the minimum production and 
use of American rubber for one-third of 
total requirements, Mr. Graham urged free 
competition between crude rubber and 
American synthetics. Such competition, he 
added, would benefit the people of 
the world by making for broader mar- 
kets and increased employment, 

One of the steps necessary is the sale 
or leasing of American rubber producing 
facilities to private enterprise. : 


Taylor Credits U. S. System 
With Industry's Achievements 


Reese H. Taylor, president of Union 
Oil Co. of California, said that the oil 
industry is rightly proud of its achieve- 
ments in furnishing excellent products at 
low price, but that most of the credit 
should go to the American system “that 
has encouraged all men in all industries 
to achieve the greatest possible prog- 
ress. 

Comparing the American oil industry 
with the oil industries of other countries, 
leads inevitably to the conclusion that a 
much better job has been done here, he 
said. In 1938, the last full year before 
World War II, the American people 
consumed 367 gallons of petroleum 
products per person. The world average 
was 16 gallons per person: Europe's 
average was only 31 gallons, and even 
England’s figure was less than 100 
gallons. 

“Though it can’t be proved,” Mr. 
Taylor said, “I'd bet my last dollar 
that if our economic system had existed 
in any other country in the world, that 
country today could have shown every 
bit as much progress in the petroleum 
industry as we have.” 


Krug Opposes Federal Control: 
Gives Slant on Imports Issue 


From J. A. Krug, Secretary of the In- 
terior, the convention heard two things 
that it wanted most to hear: that he 
has no designs on the oil industry, and 
a discussion of the pros and cons of 
the import question. 

On the subject of federal control 
he stated unequivocally that he neither 
believes in nor would he support any 
proposal for the government to take 
over the oil and the gas_ industries. 
But he warned that industry’s best pro- 
tection against any such move “lies in 
what you and the states accomplish in 
conservation,” because “ oil is too valu- 
. to permit waste- 
ful practices in its production, handling, 
and use.” 


able to the nation . . 


In his discussion of imports, Mr. 
Krug stressed that a prime factor to be 
considered was the extent to which the 
U. S. can produce without physical 
waste, but added that if this were to be 
the sole criterion there would be small 
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likelihood of attaining a reserve pro- 
ductive capacity against future emergency 
requirements. Whatever the answers to 
the import problem may be, however, he 
said, they must be made to square with 
the objective of maintaining a healthy, 
vigorous domestic position. 


Pew Warns Against Attempts 
To Put Oil Under Super-State 


A warning that the battle to subject 
the oil industry “to a super-state cartel” 
has just begun was sounded to the con- 
vention by J. Howard Pew, president 


of Sun Oil Co. 


Those who seek to destroy the com- 
petitive enterprise system, he said, are 
attacking “through the rear door of in- 
ternational 
designed to weld us to the collectivism 
of the remainder of the world.” He cited 
the various organizations sought to be 
set up under the United Nations as 


treaties and agreements 


API Meeting 





evidence of this, and warned specifically 
of the signs of danger in recent com- 
ment by State Department officials on 
the subject of a world oil agreement. 
(For a more detailed account of Mr. 
Pew’s views on the latter, see oil treaty 
story on p. 24). 


The best answer to those who are con- 
cerned about the industry’s ability to 
meet future military requirements, said 
Mr. Pew, is that U. S. reserves today are 
the highest ever and technological de- 
velopments “promise to multiply our 
resources and their utilization more than 
twofold in the immediate years ahead.” 


“Our industry stands ready today as 
it did in war,” he said, “to co-operate 
to the utmost with those in the Army 
and Navy charged with preparing our 
national defense. We ask only that they 
have faith in the ability of free men 
to produce what may be needed again 
iust as free men produced all that was 
needed in the conflict just ended.” 


She Amevican Petroleum Institue 
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This scroll, honoring Henry Ford, pioneer automobile manufacturer was accepted 
for Mr. Ford by his grandson and namesake, Henry Ford II, at API convention 
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National Council Opens Way for Its Chairman, 
Member Assn. Presidents to Serve on API Board 





O. J. Shaw, president of Lincoln Oil Co., 
Lincoln, Neb., is new vice chairman of 
National Council of Independent Petro- 
leum Assns. Mr. Shaw also is president 
of Nebraska Petroleum Marketers Assn. 





K. C. King, 

Wisconsin Petroleum Assn., 

elected secretary of National Council of 

Independent Petroleum Assns. He also 

is temporary chairman of newly-organ- 

ized oil marketing association secre- 
taries 


executive secretary of 
was re- 
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By EARL LAMM 
NPN Staff Writer 


CHICAGO—National Council of In- 
dependent Petroleum Assns. at meetings 
in Hotel Continental Nov. 13-14, opened 
the way for its chairman and presidents 
of member state 


API Board of 


It also was decided that the problem 
of temperature correction in sale of pe- 
troleum products should be left to be 
worked out between buyer and seller in- 
dividually. The council’s action was an 
endorsement of the API Marketing Com- 
mittee report, which was adopted by that 
organization earlier in the day. (See p. 
38), 

In a resolution on API board service, 
the council expressed sympathy with 
API's proposal to expand its board, but 
stated that the council cannot appoint 
representatives to serve on the board of 
any other group or organization. How- 
ever, action of the council, resolution 
said, should not be interpreted as pro- 


associations to serve on 


Directors as individuals. 


hibiting service as individuals, which 
leaves choice of men up to API. The 
council chairman and three unnamed 


state association presidents were invited 
to serve with API sometime ago. 

In the annual election of council heads, 
Gordon Duke of Southeastern Oil, Inc., 
Jacksonville, Fla., was advanced from 
vice chairman to chairman, and O. J. 





Neb., 


Lincoln, 

Mr. Shaw is 
now serving his second term as president 
of Nebraska Petroleum Marketers Assn. 


Shaw, Lincoln Oil Co., 
was named vice chairman. 


K. C. King, executive secretary of Wis- 
Petroleum Assn., was 
in office as secretary of the council. 
Regional chairmen elected were: Dist. 
1, Harry Hilts, New York, executive sec- 
retary, Empire State Petroleum Assn., 
and W. A. Parker, Raleigh, N. C., secre- 
tary, North Carolina Oil Jobbers Assn.; 
Dist. 2. R. J. Rogers, Indianapolis, presi- 
dent, Indiana Independent Petroleum 
Assn., and J. E, Adrian, Yankton, S. D.., 
secretary, South Dakota Independent Oil 
Men’s Assn.; Dist. 3, Robert Clark, Dal- 
Texas Petroleum 


consin continued 


las, Tex., president, 
Marketers Assn. 

Both Mr. Duke, the new chairman, and 
retiring Chairman Hugh L. Thatcher are 
members of National Petroleum Council, 
Thatcher representing the jobber group 
and Duke serving as an individual. The 
jobber council is now proposing to In- 
terior Secretary Krug that their positions 
be reversed since Duke’s election as its 
chairman. Resolution was passed by the 
jobbers, thanking Mr. Thatcher for his 
services as chairman. 

During the jobber council meeting last 
week, one newly organized state associa- 
tion, Pennsylvania Petroleum Assn., was 
admitted to membership, The council 
also heard a report by Frederick A. Vir- 
kus, chairman of the Conference of Amer- 
ican Small Business Organizations, on 
the activities of that organization in be- 
half of small relates to 
petroleum marketing. 


business as_ it 


API Stand on Temperature Correction Approved 
By Individually Branded Petroleum Association 


NPN News Bureau 

CHICAGO — Individually Branded 
Petroleum Assn. of America, meeting at 
Morrison hotel Nov. 13, approved the 
\PI stand on temperature correction, 
by leaving it as a matter to be worked 
suit by each buyer and seller. The associ- 
ition also passed a resolution calling for 
i statute of limitations on penalties under 
the Wage and Hour Law. 

“It seems to me that the new heads at 
the helms of some of the major oil com- 
panies are becoming more and more 
ippreciative of the little fellew,” Russel 
S. Williams, president, said in discussing 
the temperature problem. He was a 
member of the API Special Committee 
m Volumetric Temperature Correction 
that made a lengthy study of the situ- 
ition, and report of the special com- 
mittee was adopted by the API General 
Marketing Committee. 

“The major companies,” Mr. Williams 
continued, “have generally in the past, 
had a fixed invoicing policy on products, 
but now they appear to be willing to 
give more consideration to the jobber’s 
view point. For that reason, I think the 


API committee report on temperature 
correction is a great step forward and 
I think we should endorse it.” 


Taking up the Wage and Hour Law, 
it was pointed out that some new inter- 
pretations have recently placed 
upon it that greatly extend its appli- 
cation in the oil industry and attention 
was called to lack of a statute of limita- 
tions on penalties. Some of the penalties 


been 


were considered heavy, since it was re- 
ported that an employer in Indiana has 
been sued for treble damages that may 
amount to $135,000 or $150,000. A 
resolution urging that a time limit be 
placed on retroactive penalties was pro- 


posed and immediately approved. It 
read: 

“Be it resolved that Individually 
Branded Petroleum Assn. of America 


lends its full strength in all possible 
directions to assist in bringing about 
legislation that will create a_ statute 
of limitations of one year to apply on 
retroactive penalties for violation of the 
Federal Wage and Hour Law.” 

In summing up the marketing outlook, 
NEws 
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Cities Service Oil Co. 

(In the South, Arkansas Fuel Oil Co.) 
Room 687, Sixty Wall Tower 
New York 5,N.Y. 






Gentlemen: 


How can I make more money with your 
exclusive franchise? 
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Present Business Connection 











“Available only in certain Cities Service marketing territories 
East of the Rockies. 


COMPARE 


see the facts 
for yourself — 
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API Meeting 








Four members of the API Agricultural Development Committee. Left to right: Com- 

mittee Chairman George Krieger, Ethyl Corp.; C. F. Ramey, Standard of Cali- 

fornia; Philip D. Denton, Sinclair Oil Corp.; J. D. Wooten, Mid-South Oil Co., 
Memphis 


Sam Hurd, secretary of the association, 
declared, “I think I see where next year 
we'll be busy.” 


Competition in the future, he inferred, 
is going to be stiff. “More customers are 
now driving into service stations and 
asking for a dollar's worth of gasoline, 
when they used to say, ‘fill’er up’,” he 
pointed out. 


This led to a discussion of the in- 
dustry practice of supplying thousands 
of small storage tanks to farmers at low 
cost. 


“It will ruin gasoline tax collections,” 
Mr. Williams declared, “for owners of 
many farms, who live in town will be 
getting their gas out on the farm and 
save 1.5c gal. on the price, plus 4c 
tax which they can get back.” He said 
that many other undesirable develop- 
ments would likely result from supply- 
ing of the tanks. 

Before adjournment, consideration was 
given to the time and place of the next 
meeting or convention, which was finally 
left in the hands of Secretary Hurd as 
hotel space must be secured. 


Lubrication Committee Adopts Statement of 
Business Principles; Nomenclature Approved 


By NPN Staff Writer 
CHICAGO — Following statement of 
principles, which is intended to serve as 
a guide for proper business ethics, has 
been adopted by API Committee on 
Lubrication: 

1. That responsible suppliers of lubri 
cants recognize that the trade name o1 
brand of their product is a symbol of 
the reputation and business integrity of 
the supplier. 


2. That the consumer’s interest will be 
served best by acquainting him through 
the medium of advertising and by person- 
al contact with the quality and perform- 
ance characteristics of lubricants bearing 
the supplier’s mark or brand and that such 
branded lubricants are under continuous 
study by the supplier through extensive 
research for product improvement. 


¢ 


3. That competent lubrication engi- 
neering service is provided by the sup- 
plier for the purpose of studying the re- 
quirements and recommending the use 
of the lubricants best suited for the con- 
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sumers particular needs and that the 
branded products recommended to meet 
those needs carry with them the supplier’s 
assurance of suitability for the intended 


purposes, 


1. That the suppliers of lubricants and 
such lubrication engineering service re- 
commend to the consumer the correct 
method of application for such lubri 
cants 


5. That suppliers of lubrication engi- 
neering service and lubricants should 
conservatively state the performance ex- 
pectations of their branded lubricants 
ind avoid the use of exaggerated claims 
in the trade papers, magazines, pam- 
phlets or in sales solicitation. 


6. That the consumer should be ap- 
prised of the fact that lubricants in serv- 
ice and usually subjected to contaminat- 
ing influences which cause deterioration 
of the lubricants or interfere with their 
proper function, hence, sound advice on 
the care of lubricants in service is es- 
sential and in the consumer's interest and 


helps protect tne reputation of the brand 
name. 


Conmmittee, in an action subsequently 
approved by API Marketing Committee, 
also settled prolonged controversy over 
nomenclature for crankcase oils by agree- 
ing on following names: regular type, 
premium type and heavy duty type. 


Marketing Group Session 


The feature of the Marketing Division 
group session program was a forum on 
distillate heating oils. This forum is 
covered in a separate article starting on 
p. 36 in this issue cf NPN. 

The only other speaker was Raymond 
Shaw, president of Chek-Chart Corp., 
Chicago, whose topic was “Balanced 
Selling in Service Stations.” Mr. Shaw 
urged that oil companies give greater 
attention to TBA, recognizing it “as a 
full-fledged member of the family, with 
a full voice and a full vote in the family 
<ouncil chambers.” 


Mr. Shaw said that the 
wants to buy his automotive needs in 
one place, and that the service station 
should be that place. 


motorist 


“The trend of all retail merchandising,” 
he added, “is toward facilities that pro- 
vide a consolidation of purchases, In the 
old days your wife, when planning a 
dinner, would visit a grocer, a vegetable 





Way Cleared for Mid-Year 
Meetings of 4 API Groups 


By NPN Staff Writer 
CHICAGO—If they choose to 
do so, each of the four operating 
divisions of the API is free to 
hold a national mid-year meeting 
in 1948. 

They were given that authority 
by the API Executive Committee 
and the expectation is that the Pro- 
duction, Refining and Marketing 
Divisions will each make use cf 
the privilege but that the Trans- 
portation Division may not. Ques- 
tion of whether such meetings 
should be countenanced had been 
passed by the directors to the Ex- 
ecutive Committee for decision. 

Time and place for each gather- 
ing would be set by the division 
vice president in consultation with 
API President Boyd. 

Other decisions reached here 
this week included a board grant 
of authority to Mr. Boyd to select 
a committee to go into question 
of whether the API should partici- 
pate in a drive to have Congress 
place co-ops on the same tax foot- 
ing as private industry. Board had 
been asked to take a stand in the 
matter by National Tax Equality 
Assn. 
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market and a butcher’s shop. Today she 
is able to buy everything she requires 
under the single roof of a super market. 


“Shall the oil industry, which has al- 
ways been a leader in anticipating the 
wants of the public, lag behind in meet- 
ing the expressed desire of its customers 
for dependable one-stop service? Can 
there be any question that trends in 
merchandising call not only for the crea- 
tion of new super stations but for the 
greatest possible conversion of existing 
stations to complete and aggressive TBA 
service?” 

Mr. Shaw contended that alert TBA 
service helps gasoline and lubricant sales. 


130 Former PAW Employes 
Hold Reunion in Chicago 


NPN News Bureau 

CHICAGO—A sideline feature of the 

API convention was a reunion of former 

employes of the wartime PAW which 

brought together some 130 of the ex- 
bureaucrats. 


Affair was arranged by a group of 
former PAW-ers in the Chicago area, 
including Bruce K. Brown, former 
assistant deputy administrator jn Wash- 
ington; Lee Cowles, one-time assistant 
director of PAW’s Transportation Di- 
vision, and Philip D. Denton, who 
handled public relations problems for 
the agency in Dist. 2. 


Among those who renewed old ties 
were such as J. R. Parten, J. Howard 
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Lubrication Committee of API Marketing Committee held a symposium on lubri- 
cate for safety. Pictured just prior to the session are, left to right: L. C. Welch, 
Standard of Indiana, retiring chairman of Lubrication Committee; D. P. Clark, 
Gulf Oil Corp., committee secretary; J. M. Koch, Quaker State Oil Refining Co., 

and A. L. Wiest, Shell Oil Co., San Francisco, who were speakers 


Marshall, Ralph P, Russell, Charles B. 
Gale, A. P. Frame, Robert Minckler, 
Harry Gilbert, Harvey Carter, Lucian 
Craig, Howard Page, Carlton Speed, 
Walter Hochuli, Ralph Schilthuis, Wal- 
ter Dumont, D. E. Buchanan, W. W. 
Vandeveer, John Harper, George Wilson, 
William G. Kinsolving, R. L. Sauer, 
Bruce Clardy and Edward G. Denniston. 


B. J. Majewski (left), new API vice president for marketing, shakes hands with 
Eric V. Weber, whom he succeeds 
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API Names New Treasurer. 
Three Vice Presidents 


NPN News Bureau 

CHICAGO — Three new vice 

presidents and a new _ treasurer 

were elected by the API Board of 

Directors here last week. Officers 
to serve during 1947 are: 


President—William R. Boyd, Jr., 


re-elected. 


Vice President for Marketing— 
B. L. Majewski, vice president, 
Deep Rock Oil Corp., Chicago, 
who succeeds Eric V. Weber, pres- 
ident, Eureka Oil Co., Cincinnati. 


Vice President for Refining — 
Robert E. Wilson, chairman of the 
board, Standard Oil Co. (Indiana), 
who succeeds J. Howard Pew, 
president, Sun Oil Co. 


Vice President for Production— 
Jake L. Hamon, Cox and Hamon, 
Dallas, who succeeds George A. 
Hill, Jr., president, Houston Oil 
Co. of Texas. 


Vice President for Transporta- 
tion—B. Brewster Jennings,. presi- 
dent, Socony-Vacuum Oil Co., Inc., 
re-clected. 


Treasurer—L. S. Wescoat, vice 
president, Pure Oil Co., who suc- 
ceeds O. D. Donnell, president, 
Chio Oil Co., Findlay, Ohio. 


Secretary and Assistant Treas- 
urer—Lacey Walker, re-elected. 
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D. J. Moran (left), president of Continental Oil Co., is new president of Petroleum 

Industry 25-Year Club, succeeding H. T. Ashton (center), manager Lubrite Di- 

vision, Socony-Vacuum. H. D. Collier (right), chairman of the board, Standard 
Oil Co. of California, is a member of club’s board of governors 


API Leaves Future of Anglo-American 


Oil Treaty Up to State Department 


By HERBERT A. YOCOM. 
Chief, NPN Washington Bureau 


CHICAGO — The responsibility for 
saving the Anglo-American Oil Agree 
ment — if it can be saved — now rests 
strictly with the State Department. 


It was placed there by the API Board 
of Directors in the form of what amounts 
virtually to an ultimatum to the supreme 
foreign policy-making arm of the execu 
tive branch that it either confirm what 
the petroleum industry had thought the 
treaty provides for or, failing that, ex 
pect a united industry front in opposition 
to Senate ratification. 


The board action was on recommenda 
tion of API’s Committee on National Oil 
Policy and was the direct outgrowth ot 
recent alarming official statements ema 
nating from the department in support 
of a permanent world oil organization. 


“These public statements,” said the 
board in a resolution, “give serious con- 
cern to the directors of the API for the 
reason that they had understood and 
issumed that the Department of State 
had interpreted and = understood — the 
terms, provisions and purposes of the 
Anglo-American Oil Treaty in the same 
way as the directors of the API.” 


Then, laving it on the line, the board 
urged and recommended that in present 
ing the treaty to the Senate for ratifica 
tion the department also come forward 
with an interpretation which will mak« 
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clear that no form of inte:national con- 
trol over any kind of oil operations, 
whether at home or abroad, is contem- 
plated. That was its understanding a 
vear ago, said the board: now, it wants 


to be assured that the same still holds 
true 


Although the resolution seemed to im 
ply that the board would be willing to 
support ratification if those assurances 
are forthcoming, the consensus of API 
members seemed to be that the agree 
ment was good as done for anyway. 


“T think that we’ve been talking about 
a dead cock in the pit” said George A 
Hill, Jr., president of Houston Oil Co 


Mr. Hill had precipitated the board’s 
discussion of the treaty by asking that 
it request the Senate Foreign Relations 
Committee to withhold ratification “un 
less and until” reservations were adopted 
that would assure the industry’s freedom 
from federal and international controls 
His proposal was shelved, however, in 
favor of the milder approach recom 
mended by the Policy Committee. 


Argument over the treaty was not 
confined to the board room, but carried 
also to the convention floor where th: 
pros and cons were discussed by three 
speakers. 

One of* these was Interior Sectretary 
Krug, who in a single brief mention of 
the pact said he saw it as something 
which affords “every opportunity for 
team work” between government and 





25-Year-Club Elects 
D. J. Moran President 


NPN News Bureau 

CHICAGO—More_ than = 200 
members of Petroleum Industry's 
25-year-Club, were present for its 
seventh annual dinner held Nov. 
12 at the Casino Club here. 

D. J. Moran, president of the 
Continental Oil Co., was elected 
president of the club to succeed 
Holbrook T. Ashton, general man- 
ager, Lubrite Division, Socony- 
Vacuum Oil Co. 

Elected to the board of five 
governors were: 

H. D. Collier, chairman, Stand- 
ard Oil of California, was chosen 
to continue in office for the West 
Coast; Henry M. Dawes to con- 
tinue representing the north cen- 
tral area and R. A. Wotowitch, 
founder of the club and retired 
from business, continues at large. 
Changes occurred for the eastern 
area with R. G. A. Van der 
Woude, Shell Union Oil Co., 
succeeding J. Edgar Pew, vice 
president, Sun Oil Co.; and 
Robert W. McDowell, Mid-Con- 
tinent Petroleum Corp., to succeed 
Mr. Moran in the south central 
area, 











industry in the field of foreign opera- 
tions. 

It was endorsed, too, by Ralph T. Zook, 
president of Sloan & Zook, Bradford, 
Pa., who favored ratification because 
an orderly offering of oil in international 
trade “will stabilize our domestic market 
and lessen the pressure to import large 
quantities of oil into the U. S.” 

From J. Howard Pew, president of Sun 
Oil Co., there came, however, a demand 
that industry withhold its support from 
the treaty “until we know exactly and 
certainly what is contemplated.” 

Discussing the agreement against the 
background of the recent official State 
Department comments and in the light 
of other moves on the international 
front. Mr. Pew warned that it may be 
“the camel’s nose under the tent of a 
restrictive inter-governmental cartel.” 

If that is so, he told the convention, 
“then it becomes a real danger to ou 
industry and an unrelenting fight should 
he made against it.” 


Tax Equality Drive Studied 


CHICAGO — API President Boyd has 
been authorized by API board to select 
t committee to go into question of 
whether institute should participate in- 
drive to have Congress place co-ops on 
same tax footing as private industry. 
Board had been asked to take a stand in 
matter by the National Tax Equality 
Assn. 
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To the paint you 
use, you entrust 














the protection of 
hundreds of thousands of dollars’ worth 
of towers and stills, storage tanks and 
their contents. 

Consider for a moment the most im- 
portant part of that paint—its pigment. 
Think of a single flake of Aleoa Albron 
Pigment—key to your protection. 

Made of aluminum metal more than 
99% pure, it is polished to reflect light 
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to build you a barrier 
against rust and deterioration 


and heat. It can never rust; moisture, 
fumes, and the elements do not affect it. 
In a good paint vehicle, it “leafs” to 
provide a metal barrier between your 
precious equipment and the elements 
that would destroy it. 

That is what you get when you specify 
Alcoa Albron Pigment in the aluminum 
paint you buy. Assure top performance by 
buying it from a paint maker of integrity. 
ALUMINUM ComPpaANy OF AmeEerRIcA, 1818 
Gulf Building, Pittsburgh 19, Penna. 
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Benjamin Franklin, a great American Independent, was 
appointed Governor of Pennsylvania in November, 1785. 
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ARE YOU A 


2 Benjamin 
‘Franklin? 


ENJAMIN FRANKLIN was an Inde- 
pendent. He was a real leader who 
carried the ball himself all the way— 
and he didn’t like anybody telling him 
when to stop and when to go. That’s 
why, if Ben Franklin were in the oil busi- 
ness today, he’d probably be a Richfield 
Distributor. 

Richfield Distributors are Independ- 
ents, too. They run their own business 
in their own way without interference— 
and without the competition of any 
Richfield-operated stations. What they 
get from Richfield is friendly coopera- 
tion and quick action without red tape. 
And they get well-established Richfield 
products—products unsurpassed in 
quality and performance. 

If you’re an Independent marketer, 
in an Eastern state, phone or write us 
today about the advantages of a Rich- 
field Franchise—offering a complete line 
of gasolines, motor lubricants and heat- 
ing oils, plus a protected territory. 


RICHFIELD 


RICHFIELD OIL CORPORATION OF N.Y. 


19 West 50th Street, New York 20, N. Y. 
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ATTRACTING THE HOLIDAY TRADE 


Though Merchandise Scarcities Present Problems, Christmas 


Decorations Advertise Service Station, Help Sell Available 


Automotive Items and Can Serve to Boost Oil, Gasoline Sales 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Inquiry among oil jobbers and mar- 
keters by NPN indicates that there will 
be considerable Christmas decorating 
done by service station operators this 
year, but that merchandise sales will not 
be featured in the decorations because 
of shortages. Marketers will not lay 
much emphasis on the need for decorat- 
ing, but the practice has become fairly 
well established and most companies ex- 
pect dealers will equal or surpass last 
VE ar’s fforts. 


In prewar years it was possible to 
promote the sale of quite a number of 
merchandise items as Christmas gifts, 
und much station decorating was built 
around that idea. However. there is jus- 
tification for service stations undertaking 
some form of Christmas decoration en- 
tirely aside from full participation in the 
gift trade. 


As one sales manager points out, it is 





Dealer Peter Drenth in Kalamazoo, Mich., used imagination 
and skill in constructing this “human interest” display 
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Profit Points 

This article explains: 

1. Why oil marketers advise 
service stations to use Christmas 
decorations. 

2. Some general hints they offer 
to dealers in planning holiday 
displays. 











a good idea to decorate service stations 
for the holidays if for no other rea- 
son than the fact that it improves the 
standing of the station as a part of resi- 
dential districts. Another official calls 
attention to the importance of building 
up the dealer himself and improving his 
standing in the community. 


“Our basic idea in urging dealers to 
decorate at Christmas time,” he said, 
“has always been to get him established 
as a solid business man. It is a com- 


munity activity in which most retail 
stores participate, and the wise station 
operator will go along with it.” 

Besides, another marketer observes, 
holiday decorating does have a tendency 
to boost gasoline and oil sales, because 
of its general psychological effect. It 
puts customers in a good frame of mind 
and frequently does as much for the sta- 
tion employes. 

It is better for the average dealer, 
say the experts, to concentrate all his 
display material on one spot, rather than 
attempt to spread it thinly over the en- 
tire station site, Likewise the average 
dealer ought not to compete with other 
big displays, if any are nearby. In many 
retail lines, department stores particu- 
larly, the Christmas season represents 
the most concentrated volume of the 
entire year. Consequently their displays 
can be both elaborate and expensive. 
In the larger cities station operators 
may find themselves competing with an 
endless variety of expensive retail dis- 





Effective use of interior lighting. combined with exterior win- 
dow trimming, is shown in this Portsmouth, N. H., station 
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DRAFTSMEN. 


DESIGNERS AND CHECKERS 
with experience on 
Structural Steel and Concrete 
Process Piping 
Pressure Vessels 





The Boston office of E. B. 
Badger and Sons Co., inter- 
nationally famous chemical 
engineering organization, of- 
fers qualified men well-paying 
positions. This is a fine oppor- 
tunity for men who would en- 
joy working in congenial sur- 
roundings and with pleasant 
cooperative associates. A per- 
sonal interview can be ar- 
ranged in your city. This is not 
a temporary position. Write, 
giving full details of back- 
ground and experience, salary 
wanted, etc., to 













Mr. William M. Rose, Personnel Director 
E. B. Badger and Sons Co. 
75 Pitts Street, Boston, Mass. 
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Attracting Holiday Trade 











There is no shortage of Christmas trees, used here as the 


backbone of a service station window display in Pontiac, 





Mich. A lot of eye-catching detail results from the traditional 
grouping about the base of the trees 


play. In such cases they should be 
content to decorate in some manner ap- 
propriate to their station layout, along 
conventional lines, rather than attempt 
anything startling or unique. 

Throughout the war there has been 
an acute shortage 
of lighting equipment, especially of the 
more durable kinds needed around serv- 
ice stations, While the supply is some- 
what better this year, marketers ought 
to remind their dealers to make their 
plans early before the rush of household 
demand sets in. No one knows just how 
strong will be the general public demand 
for Christmas decorating materials, but 
if it follows the trend of demand else- 
where it will create scarcities in many 
places. 

Service stations have numerous spots 
where Christmas trees can be located 


of Christmas type 


with good decorative effect: ends of 
pump islands, driveway borders, in front 
of the service station building, on win- 
dow ledges, and even on roofs. 

One jobber official suggests that 
Christmas is a good time to promote a 
little service station housecleaning. Sug- 
gest to dealers that a necessary prelimi- 
nary to Christmas decorating is to give 
the station a good cleaning. The build- 
ing, inside and out, the restrooms, the 
grounds—all should be spruced up be- 
fore any worthwhile decorating can be 
done. 

A little extra enthusiasm can be built 
up if the housekeeping angle is geared 
up with a little holiday spirit. If it does 
nothing more than give the marketer 
salesman a new approach to an old prob- 
lem, it is well worth consideration by 
any jobber or oil marketing company. 





This well-lighted display was set up at a Humble station in 
Corpus Christi by Paul Brehm, agent, at what is known as 
the Drawbridge station facing all motorisis entering Corpus 





via the causeway 
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The New Uy, | ! , 


designed with an interest in executive comfort 








THE WORLD’S FINEST AMPHIBIAN ...TAKES YOU OUT OF THE TRAVEL RUT 


TV TT) 7 
LUX UR ) « « ¢ For greater relaxation . . . less strain. 
MODERN « « « Adds productive time in a progressive age. 


" 
Z ry . ad . . 
SA] iD « « « The combined feature of land and water operation—Twin 
engines—Tricycle landing gear—Licensed for 8 to 10 


passengers by CAA in scheduled Air Transport category. 





For complete information, write sales department, 
GRUMMAN AIRCRAFT ENGINEERING CORP., BETHPAGE, LONG ISLAND, N. Y. 
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Oil Jobber Adds Tire Distributorship, 
Garners Profits Once Taken by Supplier 





W. C. Shuey .. . owner of Western 


Oil Co., Biltmore, N. C. 










Profit Points 


This story tells— 


1. How one Independent jobber 
has enhanced his TBA profit by 
becoming a tire distributor. 


2. How this jobber is making 


plans for future competition to in- 
sure profitable operation. 


3. How an eight-point policy on 
stations covers profit angles of 
location, building and operation. 


4. How large tankage at sta- 
tions has increased delivery effi- 
ciency. 

5. How maintenance of operat- 
ing equipment in own shop has 
reduced costs by keeping equip- 
ment running efficiently. 





ennai i 
oaoaae Pees 
ann ™ 
ae st | 


By HERBERT TAYLOR 
NPN Staff Writer 


“Why should some other tire supplier 
make a profit with no investment in 
buildings and equipment at my stations 
when I have many thousands of dollars 
invested in them?” 

This is the question which W. C. 
Shuey, owner of Western Oil Co., Bilt- 
more, N. C., asked himself before decid- 
ing to enter the business of distributing 
tires to his dealers and stations. It didn’t 
take him long to make the decision once 
he added up the profit possibilities. As a 
result he has taken on a line of tires 
and batteries. 

With little increase in overhead 
Western Oil now is making the profits 
which went elsewhere when his dealers 
were buying from various other suppliers. 
Mr. Shuey is satisfied that his analysis of 
the tire distributing business was correct 
—that it pays dividends. 

Although the company has had only 
a “taste” of selling tires due to the short 
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Western Oil Co’s. master station in Asheville, N. C. Exterior is terra-cotta. Tilework is used in the restrooms, lubritoriums, 
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wash bays and service station office 
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The landscaping, cleanliness, roominess and convenient facilities of this and all 
Western Oil stations are inviting. Only one sign is installed at a station 


supply, Mr. Shuey has found tires and 
oil go hand in hand toward creating bus- 
iness and profits. 


A comprehensive study is given to the 
fair distribution of available tires and 
other merchandise among his eight super 
service stations and 100 outlets. No set 
priority formula has been put into effect, 
but sales records of each outlet are 
appraised, with emergency customers, 
such as doctors, etc., receiving first con- 
sideration 

The company recognizes the import- 
ance of giving each dealer a square deal 
il it is to retain his goodwill. A good 
indication of Mr. Shuey’s standing with 
his dealers was the absence of any objec- 
tions when they were asked to switch to 
the new line of tires. 


Sets Up Advertising Campaign 


Acquainting the public with the new 
line of tires was another aid Mr. Shuey 
extended for his dealers. Although tire 
demand was very high and the supply 
short, newspaper and radio advertising 
was used to place the company’s outlets 
and the tire brard before the eyes of the 
public. Continuation of the campaign is 
planned as stocks increase and sales be 
come harder to make. 


Mr. Shuey believes competition will 
be strong as ever once the current boom 
demand has been met and he is layirg 
lis plans for that day. In fact, he says 
hard competition is the basis on which 
Independent oil jobbers become success- 


ful 


Western Oil operates almost entirely 
on a cash basis. It has no intention of set- 
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ting up a budget system of selling tires 
or other merchandise. The company ex- 
tends credit to dealers, but keeps a close 
watch on the accounts and makes collec- 
tions when due. No long credit terms 
liave been granted and Mr. Shuey is con- 
vinced the same policy can be carried 
out in selling tires and allied products. 
Since the ban on selling tires on credit 
cards was lifted, company has had only 
one request for budget purchase and that 
was declined. 


Many of Western Oil's dealers operate 








Merchandising TBA 





their own road service trucks and the rest 
are being encouraged to do so where 
business warrants such an operation. 


The company is selling an increasing 
number of truck tires and finds many 
profit possibilities in sales to truckers. 


Mr. Shuey does not plan on the ad- 
dition of other TBA lines. No effort has 
been made to extend wholesale distri- 
bution to other items such as radios, re- 
frigerators and the like. Business condi- 
tions in the future will determine whether 
or not they will be added. 


Skid Chains Profitable 


One TBA item the company has found 
profitable is skid chains. These are still 
scarce, but Mr. Shuey believes he will 
be successful in getting a supply before 
one of North Carolina’s infrequent snow 
storms arrives. Rural dealers sell many of 
these chains to customers who have to 
use them on dirt roads durirg wet 
weather. 


Mr. Shuey says the profits from the tire 
business, along with allied TBA lines are 
ene way to help offset rising labor, ma- 
terial and other costs. Dealers are find- 
ing new profits from pushing the sale 
of TBA items. 


It is more essential than ever for oil 
jobbers to look for ways to make ad- 
ditional profits, Mr. Shuey says, and 
points out that every additional operat- 
ing cost is indirectly a cut in gasoline, 
kerosine and fuel oil margins. 


Mr. Shuey occasionally holds banquets 
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Much attention is given to lighting effects at all Western Oil stations. The flood 
lights thrown on the white terra-cotta buildings make them particularly inviting 
at night 
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BELCHER OIL COMPANY, Miami, fills 


fuel oil tanks of industrial plants, apart- 





driveways, or over the open road these 
truck-and-Fruehauf combinations speed 


deliveries and lower hauling costs. 
ments and homes throughout Southern 


Florida with a fleet of seven 5,000-gallon BELCHER LOWERS DELIVERY COSTS 
Fruehauf Tank-Trailers. THESE 5 WAYS: 





- Big loads ‘‘flow” to consumers with @ Trucks coupled to Tank-Trailers pull bigger 


; . ‘ loads. 
ease. Filled at the Marine terminal, these 


, : : P : e Bigger loads mean fewer trips. Driver's 

vehicles (hinged in the middle) are easily —, P 
time is saved. 

maneuvered wherever trucks can roll. : ' 

@ Power failure need never tie up a Tank. 


Each Truck-Trailer turns in the sam ; 
ch ” ™ . e@ Replacement cost of a truck alone is 


radius as the truck which pulls it. Thus, always lower. 


through busy city traffic, up narrow @ Tank-Trailers outlive several trucks. 























5,000-GALLON FRUEHAUF 
TANDEM AXLE VANK-TRAILER PULLED BY WHITE TRUCK 


FRUEHAUF 
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FRUEHAUF ELEVATING ENDGATE 


—_ LIFTS A- TON with ENGINE POWER 


TANK-TRAILERS FOR ANY HAUL! 


Name any liquid—gasoline, protane, 



















casinghead gas, butane gas, acids, motor 
oils or heavy liquid asphalt—there’s a 


Fruehauf Tank-Trailer built to haul it. 





Your nearest Fruehauf representative 
can give you many interesting facts of 


how other companies benefit by the use . 
of Tank-Trailers. 
Lift or ‘fom your loads the hydraulic way — with a Fruehauf 
Elevating Endgate. Heavy drums, barrels and packaged oils are 
handled with ease by “engine power’. This Endgate can be closed 
as conventional tail-gate or serve to extend truck-bed loading 


F R U E H AU = TR A I LE a COM PA NY space. Endgates are available for trucks and Trailers! 
DETROIT ~~ o MICHIGAN Send for Free Booklet —“Fruehauf Elevating Endgate’! 


9 Factories —62 Factory Service Branches 


World’s Largest Builders of Truck-Trailers 


» 
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for his dealers at his estate on the edge of 
Asheville. where as a hobby he breeds 
imported thoroughbred Arab horses, He 
came to North Carolina from Montana in 
1925 when he saw the opportunity which 
awaited an Independent oil jobber in the 
Asheville area. His expansion has always 
been conservative but steady. 


Definite Policy on Stations 


Western Oil has always followed a 
definite eight-point policy when locating, 
building and operating a service station. 
This program is listed as follows: 


1. Select spacious locations, even 
if it involves considerable more ex- 
penditure for ground. 


2. Select the best architect to be 
found for designing the station. 

3. Build the station of materials 
designed for the easiest cleaning. 
(Company’s terra cotta stations are 
all finished inside with tile). 

4. Use only one sign except at the 
largest stations. 

5. Build them large, looking to- 
ward the future. 

6. Utilize all possible landscaping. 

7. Give them constant mainten- 
ance attention. 

8. Insist on all-time perfect house- 
keeping. 

“Don’t build them unless it can be 
done right” has and will continue to be 
his policy on new stations, Mr. Shuey 
says. A few stations built right, with no 
skimping, will pay more profits than 
numerous compromise jobs, he has found. 
“It’s not the number of stations, but the 
‘right’ stations in carefully selected lo- 
cations that will give the majors a run for 
their money,” Mr. Shuey says. 


This jobber believes station clean- 


i 





liness and care of equipment can open 
the door to profits. 


All of Western Oil’s eight stations have 
been constructed of material which re- 
quires a minimum of effort to keep 
clean. They are built of terra cotta to 
permit easy exterior cleaning and the 
interiors are all finished in tile. This 
motif is carried out throughout the rest- 
rooms, lubritoriums, wash bays and sta- 
tion offices. 


At the time the writer visited these 
stations, they were in perfect condition, 
both inside and out, and there was no 
evidence that they had just received a 
rush clean-up job. 


Proper landscaping, together with ef- 
ficient and effective lighting, has been 
tound to bring in more and better custo- 
mers. 


Western Oil’s master station is located 
in the heart of Asheville. It has two lubri- 
toriums and two wash bays. Two rest- 
100ms are provided, with another 
planned for colored people. The appear- 
ance of this station is in harmony with 
surrounding buildings, 


Savings in Delivery 


The company creates additional in- 
come through savings in delivery. All 
stations are equipped with large under- 
ground storage tanks. These run from 
4000 gals. up. The master station has 
13,000 gals. of underground storage. 
This permits direct deliveries, by-passing 
the company’s bulk plant, ard reduces 
delivery costs. 

Signs are used very sparingly at 
Western Oil stations. With the exception 
of the master station, which has two signs 
because of its size, there is only one sale 


One of the Iast stations completed by Western Oil. Station is now in operation 
with temporary doors on the bays. Overhead doors are on order 
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identification sign. That is the Shell 
sign identifying the products which Mr. 
Shuey’s company distributes. 


Mr. Shuey believes too many signs only 
clutter up a station and divert a prospec- 
tive customer’s attention. An attractive 
exterior and a widely known product 
sign will attract the gasoline customer 
while effective window displays and in- 
telligent, uniformed station operators will 
take care of other sales, this jobber says. 


Equipment Care 


Next to station cleanliness, which ex- 
tends to rolling equipment and the bulk 
plant, the maintenance of company- 
cwned and dealer equipment comes next. 


Western Oil has its own mechanics, 
painters and carpenters and its own re- 
pair ‘and paint shop at the bulk plant. 
Maintenance is the most expensive part 
uf the company’s operations because of 
the high cost of labor, but is more profit- 
able and efficient than any other method, 
Mr. Shuey has found. As parts and sup- 
plies become available an expansion of 
these activities is planned. 


Company's repair shop has welding 
equipment, facilities for repairing the 
company’s trucks and other station and 
bulk plant operating equipment. 


Biggest problem at present is secur- 
ing sufficient replacement parts to make 
the needed repairs on equipment. West- 
ern Oil has been more fortunate than 
some companies because it has always 
taken care of its own equipment and 
also because Mr. Shuey was formerly an 
automotive dealer and knows how to 
maintain sufficient inventories of parts. 
As soon as a large replacement part is 
used another is ordered and on small 
parts back orders are always on hand 
at the manufacturers. 


Shortages are holding up construction 
by Mr. Shuey of _ specially designed 
maintenance truck, delivery of a new 
5000-gal. transport, and replacement of 
old equipment at stations and bulk plant. 


During the war the company oper- 
ated three transports to haul products 
irom the terminal. Two of these were 
sold after hostilities ended and plans call 
for obtaining a new transport. Delay in 
securing the new truck is placing all the 
burden on the remaining transport. Com- 
pany operates seven other trucks, not 
including trucks for maintenance and 
paint crews. 


Personnel of the company is not large. 
E. C. Owers is Mr. Shuey’s assistant, 
10 men work out of the bulk plant in 
addition to the office and station person- 
nel. There are no titles in the organiza- 
tion and Mr. Shuey says any employe 
automatically becomes a vice president 
when he is hired, The company is en- 
tirely owned by Mr. Shuey. 


The company has outgrown its office 
space but expansion plans are being held 
up by lack of materials. 
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CONTINUOUS 
RUN - 


A RECORD 
FOR FLUID 
CATALYTIC 
CRACKING 
UNITS 





The Tidewater Associated Oil Company, 
at its refinery at Avon, California, has 
recently completed a run of 415% days. 
This run of nearly 14 months continuous 
operation is a record for fluid catalytic 
cracking units. 

During this period the unit processed 
approximately 8,000,000 barrels of fresh 
charge exclusive of recycle. Early in the 
run it was operated largely on straight run 
gas oil of 30° or higher A. P. I. gravity. At 
times various naphthas, both straight run 
and cracked, were charged as supplemen- 
tary charge to maximize aviation gasoline 
production. Since the close of the war, 
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the charge was gradually made heavier 
and for the past several months has been 
primarily a heavy California waxy dis- 
tillate of high viscosity averaging 22° to 
23° A. P.I. gravity. 

Since the beginning of post-war opera- 
tion, catalyst costs have averaged approx- 
imately two cents per barrel of fresh feed 
charged. Catalyst activity has been main- 
tained at relatively high levels as indi- 
cated by the space velocities employed 
during the run. 

This Tidewater unit is just one of the 
many fluid catalytic cracking units designed 
by Universal Oil Products Company. 


UNIVERSAL OIL PRODUCTS COMPANY 


General Offices: 310 S. MICHIGAN AVE. 


LABORATORIES: RIVERSIDE, ILLINOIS 


UNIVERSAL SERVICE PROTECTS YOUR REFINERY 


CHICAGO 4, ILLINOIS, U.S.A. 
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API Meeting 








API Marketing Division Discusses 


New Distillate Fuel Specifications 


Proposed New Standards for No. 1 and 2 Fuel Oil Are 
Described by J. L. Minner at Panel Meeting in Chicago 


CHICAGO — At the panel discussion 
on distillate fuels held by the API 
Marketing Division in Chicago last week, 
oil men were brought up to date on the 
new No. 1 and No. 2 specifications 
recommended for commercial standards 
to ASTM. 


They also heard about tke advantages 
of advertising and selling fuel oil by 
brand name; what refiners should do 
about training burner service men; the 
need for low cost oil burners in today’s 
new home market; and how to meet gas 
competition with low cost annual ser- 
vice contracts and completely automatic 
fuel delivery. 

J. L. Minner, manager of fuel oil sales, 


Shell Oil Co., Inc., New York, presented 
the reasons why the petroleum industry 
has been urging new burner designs to 
capitalize on the abundant supplies of 
low cost catalytically cracked distillates. 
He called attention to the forecast made 
in 1944 of the increased output from the 
catalytic refineries, which forecast is 
now being borne out. The fuel burning 
tests conducted by Technical Committee 
E of ASTM D-2 Committee on Petroleum 
Products were also described, as well as 
the reasons for the specifications recom- 
mended as a result of the tests. 

The committee recognized the continu- 
ing need for kerosine for use in sleeve- 
type and wick burners, but recommended 


that two new grades of fuel be estab- 
lished to replace the present Commercial 
Standard No. 1, 2, and 3 fuel oils. One 
grade (the lighter of the two) would be 
intended primarily for use jn vaporizing 
pot-type and the more critical wall- 
flame busner installations, while the 
heavier grade would be suitable in the 
less critical wall-flame and high and 
low pressure atomizing burners. 

The proposed new specifications, while 
not yet adopted by ASTM, were in- 
tended as minimum standards, Mr. Min- 
ner explained. Thus kerosine and range 
oil in general meet the requirements for 
No. 1 fuel oil, and could be supplied 
as such where facilities do not exist for 
handling both kerosine and No. 1 fuel 
oil. The specifications (see table) are 
broad enough to take in catalytic fuel 
oil, as well as straight run, and blends 
of straight run and thermally cracked, 
thus assuring the greatest possible supply 
of distillate’ fuel. 

In short, said Mr. Minner, the two new 
grades, plus kerosine, should adequately 
meet the requirements of all types of 
burners now in use, as well as those of 
improved design to come along in the 


Present Distillate Fuels—CS12-40 


: Corrosion 
P Pour W ater ; ee Viscosity Copper 
Flash komt, & Sed., Carbon Distillation Temp., °F. Sayb. Univ. Kinem. Gravity Strip 
Point, °F. °F. % Residue 10% Point 90% Point End Point at 100°F. at 100°F. °API 3 Hrs. at 
Grade ‘®») Min. Max. Max. Max. Max. Max. Max. Min. Max. Max. Max. Min. 122°F. 
No. 1 Fuel oil 100 165 0 Trace 0.05 on 410 560 
A distillate oil for use or 10% Resid. 
in burners requiring a_ legal 
volatile fuel 
fo [2QNT S “ON 110 190 10 0.05 0.25 on 440 600... ves _ oan er 
A distillate oil for use or 10% Resid. 
in burners requiring a legal 
moderately volatile fuel 
No. 3 Fuel oil 110 230 20> 90.10 0.15 675 600 
A distillate oil for use or straight 
in burners requiring a_ legal 
low viscosity fuel 
Proposed Distillate Fuels 
Grade ® 
No. 1 Fuel oil 100 0 Trace 0.10 on 420 625 eo 2.40) 36.0 Pass 
A distillate oil suitable or 10% Resid. 
for vaporizing pot type legal 
burmers 
No. 2 Fuel oil 100 20 0.10 0.40 460™) 675... aa 45 " 28.0 
A distillate oil for or 10% Resid. 
general purpose domestic legal 
heating 


Delete present Grade 
No. 3 


PRESENT FOOTNOTES—CS12-40 


A. Recognizing the necessity for low sulphur fuel oils used in con- 
nection with heat-treatment, non-ferrous metal, glass, and ceramic 
furnaces and other special uses, a sulphur requirement may be specified 
in accordance with the following table: 


Grade of Fuel Oil Sulphur, Max. % 


This limit may be specified by mutual agreement between the buyer 
and seller. 

E. The maximum end point may be increased to 590 deg. F. when 
used in burners other than sleeve type blue flame burmers. 

*. To meet certain burner requirements the carbon residue limit 
may be reduced to 0.15% on 10% residuum. 

. The maximum distillation temperature of 600 deg. F. for 90% 
may be waived if A.P.I. gravity is 26 or lower. 

H. (Does not apply to distillate fuels). 


PROPOSED FOOTNOTES 
A. Delete No. 3 grade and change sulphur maximum for No. 2 fuel 


No. 1 . SR ei 0.5 

No. 3... , 0.5 

No. 3 0.75 

No. 5 No Limit 

No. 6 beeen eens No Limit oil from 0.50% to 0.75%. 
Other sulphur limits may be specified only by mutual agreement B. No change from CS12-40. 


between the buyer and seller. 

B. It is the intent of these classifications that failure to meet any 
requirement of a given grade does not automatically place an oil in 
the next lower grade unless in fact it meets all requirements of the 
lower grade. 

C. Lower or higher pour points may be specified whenever required 
by conditions of storage or use. However, these specifications shall 
not require a pour point lower than O deg. F. under any conditions. 

D. For use in other than sleeve type blue flame bumers carhon 
residue on 10% residuum may be increased to a maximum of 0.12%. 
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No change from CS12-40. 
Delete note entirely. 
Delete note entirely. 
. No change from CS12-40. 
G. Delete note entirely. 
J. For use in burners of the gravity feed type requiring fuel of uniform 
viscositv, a lower limit of 1.5 kinematic viscosity may also be specified. 
K. The 10% point may be specified at 440 deg. F. maximum when 
~~ fuel is to be used in burners requiring a somewhat higher volatility 
uel, 
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Complete, Ready-to-Go Unit 
Offers You Immediate Production 


To some oil refiner—or, perhaps to a group of operators—this 
magnificent plant presents a unique opportunity. 

Its purchase or lease would solve current, frustrating prob- 
lems of material and equipment shortages and delivery delays. 
A vast amount of time would be saved in getting production or 
product improvement programs carried through. 

This all-in-one-package refinery is self-sufficient, fully 
equipped and in perfect operating condition. 

The War Assets Administration invites your inquiry regard- 
ing the submission of proposals for the purchase or lease of this 
plant as a unit. Terms may be arranged by negotiation. A 
detailed engineering report and further information regard- 
ing this property are available at either the Houston, Texas 
or Washington, D. C. office. 
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OFFICE OF REAL PROPERTY DISPOSAL 


Offices located at: Atlanta + Birmingh * Bost « Charlotte + Chicago + Cincinnati 








“Complete Package” 





Refinery 


PLANT DESCRIPTION 
IDENTIFICATION: Plancor 880. 


LOCATION: Refinery and tank farms 
some 414 miles N.W. of Sweeny, Texas. 
Barge terminal on the San Bernard 
River, near Sweeny; and tanker terminal 
on the ship channel near Freeport, Texas. 


LAND: Some 508 acres, including a 288- 
acre lake for auxiliary water supply. 


PLANT: 
Seven major functional units Capacity 
(1) Crude Topping Unit. .22,000 B/D 


(2) Thermal Reforming 


EMescsesctseccsc<. TAO RED 
(3) Fluid Catalytic 
Cracking Unit...... 13,000 B/D 


(4) Gas Concentration System 

(5) HF Alkylation Unit... 4,000 B/D 

(6) Isomerization Unit.... 1,500 B/D 

(7) Acid-treating Unit 

Forty-two accessory buildings. 
Listing of any plant by name of lessee is for 
identification purposes only, and has no 
connection with the lessee’s own plants or 
facilities. Information contained herein is 
not intended for use as a basis for negotia- 


tion. The War Assets Administration re- 
serves the right to reject any or all proposals. 
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future. Under this set-up burners whicli 
will not operate on the fuel for which 
they were designed have the choice of 
going to the next lighter grade. 


Fuel Oil Brands 


Strong product identity, through fuel 
oil brand names, makes it easier to ad- 
vertise and sell oil heating as a package, 
said L. B. Fox, manager of fuel oil 
sales, Socony-Vacuum Oil Co., Inc., 
New York. It is just as important to 
brand the fuel oil as to brand the oil 
burner, and brand promotion campaigns 
by a number of refiners would have a 
combined effect in building consumer 
acceptance of oil heating. 

Refiners also have the responsibility 
of seeking greater combustion efficiency 
in their research laboratories, Mr. Fox 
asserted, since raising combustion effi- 
ciency is the same as lowering the price 
of fuel oil. He also maintained that the 
oil refiner, through his frequent con- 
tacts with the actual merchants of oil 
heating, and his larger share of the oil 
heating dollar as compared to the oil 
burner manufacturer, is responsible for 
developing better oil burner service. He 
should use his laboratories, technicians, 
and training experts to make training aids 
and courses available to service 
Anyone doubting the great need for 
burner service, Mr. Fox said, could get 
an emphatic answer by casual inquiry 
among fuel oil distributors. 


men, 


Gas Competition 


After analyzing the cost advantage of 
oil over gas in his own city, John R. 
Sherwood, of Sherwood Bros., Inc., Balti- 
more, said no effort should be spared 
to attain clean, quiet oil burner opera- 
tion, This can only be accomplished he 
said by preventing trouble rather than 
curing it after it occurs through annual 
overhauls, vacuum cleaning, adjusting 
use of Orsat equipment, draft gages, and 
stack thermometers. 

He described his company’s automatic 
fuel delivery, based on a degree day 
system, with all tanks equipped with 
Ventalarms, and every truck fitted with 
ticket-printing meters, so that in 95% 
of the cases the customer does not know 
that delivery has been made unless he 
happens to see or hear the truck. 


Cheaper Oil Burner 


Under the regulations, oil heating 
devices, because of price, are completely 
shut out from the millions of new homes 
planned under the Veterans’ Housing 
Program, according to W. A. Matheson, 
president, Oil Heat Institute. That means, 
he added, that today oil heat is entirely 
out of the small home market. 

To overcome this handicap, Mr. Mathe- 
son said, the entire industry will have to 
co-operate on “some top flight, inspired 
engineering” in order to design oil heat- 
ing equipment for small homes. He went 
on to say there was a big job to be done 
in educating the public to the advantages 
of oil heat, and urged the oil industry 
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to promote fuel oil as vigorously as coal 
and gas companies push their respective 
fuels. 

Oil burner manufacturers, who could 
just as easily build stokers or gas burners, 
would like to see fuel oil sold at lc 
a gal. higher price, said Mr. Matheson, 
and the money used to finance an indus- 


try wide program on public relations, 
advertising and product research. He 
contrasted the petroleum industry efforts 
with those of coal and gas trade associa- 
tions, which, he said, were all profiting 
by oil’s inactivity, although oil has a 
greater stake in the future of automatic 
heating. 


API Leaves Temperature Correction 
To Be Settled on Individual Basis 


CHICAGO — Independent marketers 
and distributors are hailing as a step 
forward, API Marketing Committee’s de- 
cision to temperature correction 
in sale of prcducts to be worked out on 
an individual basis between buyer and 
seller, 


leave 


Action of API was immediately en- 
dorsed by National Council of Independ- 
ent Petroleum Assns. and Individually 
Branded Petroleum Assn. of America 
aut separate meetings at Hotels Conti- 
nental and Morrison, when it was ex- 
plained that there is now a trend within 
the industry to work out adjustments 
on an individual basis, with suppliers 
being more willing to do so. Any rec- 
ommendation API might make, the com- 
mittee said, would work a hardship on 
those in the industry who have already 
arrived at a satisfactory solution to their 
own problem. Concerted action was 
also considered dangerous for legal rea- 
sons. 


The general marketing committee’s de- 
cision was based upon report made by 
the Special Committee on Volumetric 
Temperature Correction, headed by 
Chairman Walter Hochuli of The Texas 
Co. Text of the report, which was 
approved by the general committee, fol- 
lows: 


The Special Committee appointed by 
Chairman E. V. Weber to study the prob- 
lem of yolumetric temperature correction 
included the following: Messrs. J. E. Dy- 
er, John Harper, C. Z. Hardwick. Russell 
S. Williams, Walter Hochuli, chairman. 


It appears to the committee that there 
are two fundamental principles involved 
in the study before a definite recommen- 
dation can be made on the matter of vol- 
umetric temperature adjustment. These 
two principles are: 


(1) Is there a legal question as to the 
right of Special Committee, or of the 
Marketing Committee of the American 
Petroleum Institute, to make a recom- 
mendation to the industry for an agree- 
ment or concerted action in the method 
of invoicing product? 

(2) Is a recommendation to follow ei- 
ther method of invoicing, that is, a vol- 
umetric basis or a 60° adjustment basis, 
a practical and workable solution? 


The committee consulted with several 


attorneys in the petroleum industry and 
is satisfied that recommendations as to 
methods of billing can legally be made 
by any person or any group of persons, 
but anything tending toward agreement 
or concerted action, or a recommendation 
for agreement or concerted action, is so 
closely allied with price that it would be 
dangerous for all concerned. 


In considering the question of practi- 
cability and efficiency, the following facts 
were developed: 


(1) At the present time both methods 
of invoicing, that is, on a volumetric and 
on a 60° temperature adjusted basis, are 
employed in all parts of the country by 
various oil companies and in many cases 
by the same oil company. A _ study of 
average annual temperature at 20 repre- 
sentative points, scattered throughout the 
South, East, and Middlewest, indicates 
that with very few exceptions volume 
fluctuates, because of adjustment to 60°, 
f-om a loss of .5% to a gain of 5%. 


(2) The practice of adjusting to a 60° 
basis is one that has grown up with the 
industry. Crude oil is normally pur- 
chased on that same basis and thus the 
refiner purchases his raw material on a 
60° adjusted basis rather than on a vol- 
umetric basis, Whether or not 60° is a 
proper temperature to which to adjust is 
open to debate, but probably any other 
point selected would be subject to just 
as much argument. 


(3) There is an increasing tendency 
within the industry, particularly in the 
East and Middle West, toward invoicing 
on a volumetric basis. This applies to 
almost every community and on all prod- 
ucts. It appears that in most cases the 
buyer and seller decide on a method of 
billing which is most acceptable to both 
parties taking into consideration the many 
factors having a bearing on the particu- 
lar transaction. 


(4) Normal competition in most areas 
brings about an adjustment to a mutually 
acceptable method of billing. 


(5) An important percentage, by vol- 
ume, of petroleum products are pur- 
chased and title changes at points some 
distance from the territory of the pur- 
chaser. For example; a northern jobber 
purchases product from a refiner in Ok- 
lahoma on an f.o.b, Oklahoma basis. 
There would obviously be an important 
difference in temperature between the 
point of shipment and the point of des- 


NATIONAL PETROLEUM NEws 








a ae 


ee ee ee 

































































le 
ts 
- 
ig 
a 
ic 
= gs 
: Veedol 
to 
le 
iS, s 
“ Ives you 
yn 
sO 
e . a 
oil-selling facts! 
i - 7 
‘ts 
as Veedol is 100% 
1 
1° PENNSYLVANIA QUALITY! 
by 
ee As always, Veedol is refined from 
o the world’s finest crude — from the 
1e ° ° . 
- Bradford district of Pennsylvania. 
+ A better buy? You bet! ... Therefore, 
a better selling product! 
0° 
he 
r- Now Veedol is 
1e€ 
: IMPROVED, TOO! 
ol- 
ps A new ingredient in Veedol assures 
\er ne oxidation resistance, checks formation 
st “ie ° P “a 0 
- of harmful corrosive acids. This 
be means a cleaner, smoother running 
he ie motor. Sure, it’s a better buy! .. . and, 
ng e 
ps a of course, a better selling product. 
»d- 


















oil VEEDO MOTOR 
ly 
OIL 
ol- 
oe | = TIDE WATER 

- Ff S ASSOCIATED 

ant OIL COMPANY [imcmametaaaali 

- | VEEDOL GEAR & CHASSIS LUBRICANTS 


“in | NOVEMBER 20, 1946 39 








Right for dispensing 
BUTANE-PROPANE 

















ADEL 


HIGH-PRESSURE 


LIQUEFIED 
PETROLEUM GAS 
Dispensers 
Pumps 
Accessories 


e 
accurate 
efficient 











Send for catalog 


ADEL representatives: SHIELDS-HARPER, 
Seattle, Portland, Oakland, Los Angeles 
UNITED PETROLEUM GAS CO., Chicago 
TANK SALES & EQUIPMENT CO., Dallas 
Address inquiries to... 

ADEL PRECISION PRODUCTS CORPORATION 
10636 Van Owen Street, Burbank, California 





"... AND, MAC, 
PLEASE LOOK 
INTO THAT 
|"COMPLETE PACKAGE" 


REFINERY" 




















SEE PAGE 37 
eee 
40 


tination. The purchaser would have no 
way of determining the volume at point 
of shipment, nor would the seller have 
any way of determining the volume at 
destination. In this case, it would seem 
that an adjustment to qa 60° basis would 
be the most satisfactory for both parties. 


(6) Considerable purchasing is done in 
barge lots, particularly along the East 
Coast and inland waterways. In many 
cases, must of the winter supply is pur- 
chased and delivered during the summer 
months, It would be a penalty on the 
purchaser to purchase on a volumetric 
basis during the summer months his prod- 
ucts to be sold during the winter months. 
He might suffer a difference in tempera- 
ture of ten degrees on a 60° basis, but 
might easily suffer a penalty of 30° on a 
volumetric basis, 


(7) In many cases deliveries are made 
by tankcar or transport from refineries 
and terminals in the immediate vicinity 
of the destination and the product might 
well be delivered to the ultimate custo- 
mer within a comparatively short time 
after leaving the terminal or rifinery. In 
such cases, it would appear that invoic- 
ing on a volumetric basis might be more 
equitable. It is assumed of course that 
the temperature at which the product is 
loaded into tank-car or truck is not ma- 
terially in excess of atmospheric. 


(8) In the matter of fuel oil, which, 
for the most part, is used in areas with an 
average temperature below 60°, the buy- 
er who has normal storage undoubtedly 
experiences a loss by purchasing on a 60° 
basis, but a buyer who has large storage 
and normally purchases most of his win- 
ter supply during the summer will bene 
fit by adjusting to 60°. 


(9) Theoretically the true measurement 
of product should be by weight instead 
of by volume, but practical difficulties 
make this impossible in large quantities 
and completely revolutionary in small 
quantities, necessitating a change in all 
present methods of dispensing gasoline 
or fuel oil. 


(10) In 22 states the payment of state 
tax is required on in-shipments, or re- 
ceipts, rather than on sales. Of these 22 
states, 16 provide that the tax is asses- 
sable on the quantity adjusted to 60°. 


After careful consideration of all facts 
involved, and with a full recognition of 
the limitations regarding a definite recom- 
mendation leading towards concerted ac- 
tion by all marketers, your committee 
concludes: 

Because there is a very definite and 
apparent tendency toward shifting the 
benefits or penalties of either buyer or 
seller by individual adjustments, which 
are mutually satisfactory, it is our conclu- 
sion that any recommendation made by 
this committee, or any committee of the 
American Petroleum Institute, would, if 
followed, work a hardship on many with- 
in the industry who have already worked 
out a satisfactory solution to their own 
problem. 

It is therefore the unanimous recom- 
mendation of all members of this com- 
mittee that seller and purchaser, in each 
case, give careful study to all circum- 
stances, including product, type of de- 
livery, seasonal variations, annual tem- 
perature, location of shipping point and 
destination, and all other factors involved 
to the end that a mutually satisfactory 
arrangement may be decided upon. 


Jobbers Act to Discourage 


Equipment Loans to Farms 


Special to NPN 

COLUMBIA, S. C, — Expressing the 
opinion that equipment loaning excesses 
already are beginning to show up in dis- 
pensing equipment for farms, and citing 
the belief that this practice is only a be- 
ginning for excesses jn general as soon 
as old equipment has been replaced, 
South Carolina .Oil Jobbers Assn. has 
adopted a resolution designed to keep 
the jobbers’ houses in order and to give 
publicity to departures from sound prac- 
tice. 

Resolution adopted by South Carolina 
jobbers reads: 

“Whereas the cost of dispensing equip- 
ment, lifts, and air compressors, has 
increased approximately 30% since 1941 
while the cost of wholesale distribution 
in the oil industry has risen 25% per 
gallon sold in the face of stationary 
or narrowing margins; and 

“Whereas the time is near when suf- 
ficient supplies for essential replace- 
ments of worn out equipment will leave 
a growing supply for equipment loan 
abuses such as existed before the war; and 

“Whereas it is recognized that the loan- 
ing of equipment to non-commercial 
consumers, small gallonage commercial 
consumers, small reseller and farm 
accounts, is economically unsound and a 
detriment to the best interests of the in- 
dustry; now therefore— 

“Be it resolved by the South Carolina 
Oil Jobbers Assn., that the members of 
this association refrain from such unsound 
practices, and report to the secretary of 
the association all departures from this 
principle that come to their attention, so 
that in the floodlight of full publicity the 
understanding, common sense and fair 
play, the responsible leaders of the oil 
industry in South Carolina can restrain 
such unsound and unfair trade practices, 
and 

“Be it further resolved that the secre- 
tary send a copy of these resolutions to 
the director of the Marketing Division 
of the American Petroleum Institute, and 
to each responsible state representative 
of the oil companies doing business in 
South Carolina, and to the trade press.” 

It also was decided by the association 
that the organization would send a com- 
mittee to meet with committees from 
Virginia and North Carolina associations 
to discuss margins at Raleigh this week. 


NPA Receives Kind Word 
But No Help on Tin Cans 


NPN News Bureau 

WASHINGTON — National Petro- 
leum Assn. got a kind word, but little 
else, from CPA Small in answer to re- 
cent request for more tin cans to pack 
lube oils. 

Mr. Small wrote NPA that he “could 
well understand” the concern of Inde- 
pendent refiners over tin can shortage 
but in view of worldwide food shortage 
it is his “duty” to provide sufficient 
cans to take care of perishable food 
harvest. 
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Diesel Fuels Called Oil's Neglected 
Stepchild by Consumer Spokesmen 


Consumer and Oil Company Representatives Try to 


Set Up Balance Sheet on Future Supply and Demand 


By V. B. GUTHRIE 
Associate Editor 


CHICAGO — Representatives of con- 
sumers and of oil companies tried to set 
up a balance sheet on future supply and 
demand for Diesel fuel at the Forum 
on Diesel Fuels here Nov. 13. The re- 
sult was general agreement that demand 
is out of proportion to supply from con- 
ventional refining methods and is likely 
to so continue. 

However, oil company speakers em- 
phasized that the industry has always 
met any demand arising for essential 
products and will continue to do so in 
the case of Diesel fuel. Figures were 
cited to show the refiners are already 
widening the bottleneck of the average 
21% yield of distillates from crude, by 
cutting more heavily into the crude and 
by including heavy fractions from the 
gasoline cut. From the distillates must 
be supplied keresine, heating oils, light 
gas oils for catalytic cracking, as well as 
Diesel fuels. 

In their presentation in the forum, the 
Diesel fuel users and engine manufac- 
turers brought out striking figures on 
the growth in the consumption of this 
product by railroads, buses, tractors 
ind ships. They gave even more im- 
pressive figures on future requirements. 
They consider the present volume. of 
their demand constitutes one of the 
primary markets for petroleum and they 
want adequate future supplies guaran- 
teed at economic (to them) prices. They 
made it plain they no longer relish being 
classed as users of a by-product of gaso- 


line manufacture. 


At the close of the meeting the whole 
matter was dumped into the lap of Tech- 
nical Committee F on Diesel Fuels of 
Committee D-2 of the American Society 
for Testing Materials, which sponsored 
the forum. This group is being revived 
to start a study of Diesel fuels in terms 
f the characteristics of the products that 
ire now being supplied. ASTM is the 
organization representative of all indus- 
tries in this country which sets up test- 
ng methods and in some cases standards 
{ quality of products. Technical Com- 
mittee F will have the responsibility for 
drawing up any specifications on Diesel 
fuel for general consumer use, if this is 
d me. 

The forum was called to secure the 
views of consumers, oil companies and 
engine manufacturers on the subject 
of current and future Diesel fuel sup- 
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plies. Invited to participate in the dis- 
cussion were representatives of nine as- 
sociations and of the U. S. armed forces. 
The nine associations are: American 
Petroleum Institute; American Society 
of Mechanical Engineers; American 
Trucking Assns., Inc.; Assn. of American 
Railroads; Diesel Engine Manufacturers 
Assn.; Gulf Coast Assn.; National Petro- 
ileum Assn.; Society of Automotive Engi- 
neers; Western Petroleum Refiners Assn. 
Presiding over the forum was E. W. 
Isom, vice president, Sinclair Refining 
Co., New York. Chairman of Technical 
Committee F is C. G. A. Rosen, director 
of research, Caterpillar Tractor Co. 

Following is a brief review of the sev- 
en formal papers presented before the 
forum: 


Oil Called ‘Wasteful’ Industry 


Most militant speaker for the Diesel 
horsepower representatives was R. H. 
Morse Jr., vice president, Fairbanks, 
Morse & Co., Chicago. Stating that the 
Diesel engine was the most efficient in- 
strument in existence which will convert 
petroleum into useful energy, he said 
“this precious commodity is being squan- 
dered lavishly by other of its consumers”. 


“There are two kinds of household oil 
burners for heating—the pot type and 
the gun type,” he said. “The latter can 
use a lower grade of fuel, but the typ- 
ical oil salesman cannot anticipate, with- 
out a little effort at least, what type of 
burner he will encounter, so he services 
both types with top grade fuel. This 
is waste. 

“Certain of our railroads operate steam 
locomotives. If the oil these railroads 
burn were converted to Diesel fuel and 
burned in Diesel locomotives, this much 





Steak or Hamburger 


CHICAGO—A. G. Marshall. 
Shell Oil Co. Inc., San Francisco, 
one of the speakers on the Forum 
on Diesel Fuels in his remarks 
summed up the debate in the par- 
lance of the meat counter: 


“The Diesel fuel consumers 
spent their time telling how they 
wanted their beefsteaks cocked, 
The oil companies spent theirs t-ll- 
ing the consumers how much ham- 
burger they could have, 
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oil would run all the railroads in the 
country at a far greater profit than they 
are now showing. This is criminal 
waste.” 


Mr. Morse criticized the oil companies 
for directing all their research and de- 
velopment efforts towards increasing the 
amount of high-octane gasoline to be 
squeezed out of each gallon of crude. 
The good grades of Diesel fuel and fur- 
nace oils are being fed to the catalytic 
cracking units as charging stocks, he 
said, “unless the Diesel users are will- 
ing to pay a higher price so that it will 
be economically attractive for you to 
sell us this fuel rather than convert it 


to gasoline. 


The oil companies are suggesting that 
the Diesel industry redesign its engines 
in such manner that they will operate 
successfully on the new by-products of 
the new processes of gasoline manufac- 
ture, said Mr. Morse. 


“The new substitute which you ask us 
to use in place of our accustomed fuel 
has poor ignition qualities and other 
undesirable features,” he continued. “The 
automotive high speed Diesel is highly 
sensitive to the quality of its fuel. If 
the worst is true, automotive Diesel users 
may be compelled to pay the higher 
price for the fuel they are now receiving 

-and like it. 

“The larger Diesels can survive on 
a poorer fuel—if this is the alternative 

-but we ask you sincerely to turn your 
great research facilities toward giving 
us for these engines an adequate supply 
of the best possible fuel, at a price the 
national economy can afford to pay.” 


Mr. Morse estimated Diesels now in 
use at 97,000,000 hp, in 1936 total Die- 
sels in operation were developing nearly 
9,000,000 hp. Diesel engines now con- 
sume 242.500.000 gals. of lubricating 
oil and fuel to the amount of 27,000,- 
000,000 gals. “Our annual lubricating 
oil bill is $121,250,000 and our fuel bill 
for the year comes very close to $1,500,- 
000,000. This latter would seem like a 
tidy return on the by-product which 
we have been buying from you,” he told 
the oil companies. 

“The demand for our most efficient 
machine for converting oil to useful 
enerzy shows little evidence of relaxing,” 
Mr. Morse continued. “Over the nexi 
10 years, the natural growth of privately 
and municipally owned Diesel power 
plants should double the horsepower now 
in use. We also look for a greater ac- 
ceptance of Diesel power in industry. 
Strangulations, such as were caused by 
the recent coal strike, have taught indus- 
try a valuable lesson. 


At present, while 64% of the world’s 
shipping is propelled by Diesels only 
6% of U. S. shipping is Diesel pow- 
ered. “With favorable fuel prices and 
ready availability in all ports, our mer- 
chant marine should at least double its 
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use of Diesel 
years,” he said. 

The market for dieselization cf trucks 
and buses has only been scratched, Mr. 
Morse believes. Of 4,500,000 motor 
trucks in the U. S., less than one per 
is today Diesel driven, he 
“This market alone offers a potential for 
Diesel power perhaps four times as great 
as the total Diesel engine horsepower in 
use today, including Diesels used by the 
armed forces,” he said. 

At the end of 1945 there were 2864 
Diesel locomotives in use, with a total 
horsepower of nearly 4,000,000. — It is 
estimated that the railroads can absorb 
new Diesel locomotives at an 
rate of 2,500,000 hp per year. 
the next 


power in the next 10 


cent Says. 


average 
“During 
10 years the railroads expect 
to add about six times the Diesel loco 
molive power 


now in operation,” he 


stated, 
Military Rc quirements 


The armed forces are reluctant | 
authorize any extensive change-over to 
Diesel powered equipment until the fu 
ture trend in engine design is deter 
mined as related to fuel quality and 
availability, Col. G. H. Vogel, of the 
Quartermaster Corps and Executive Of- 
ficer of the Army-Navy Petroleum 
Board, told the forum on Diesel fuels. 
He said studies to determine these fac- 
tors were being carried on by the Bu- 
reau of Mines, Coordinating Research 
Council, Western Petroleum Refiners’ 
Assn. and co-operatively by the Navy 
and ASTM, among other groups. 

Colonel Vogel said it was improbable 
that the military authorities would con 
sider resorting to the use, in the imme 
diate future, of Diesel engines rede 
signed to utilize lower cetane distillate 
fuels because of the reserves of ships 
and tanks with engines using Diesel fuel 
of the present characteristics. 

“Jet fuel requirements will be sur 
prisingly large and, accordingly, 
and any future emergency requirements 


postwar 
will pose a supply problem,” he said 
“In time of emergency you may expect 
the military requirements to peak very 
rapidly. Contemplated jet power plants 
will permit very rapid expansion of pro- 
duction facilities, due to their relativels 
less complex design. This would place 
an immediate time burden on the shoul- 
ders of suppliers both of fuel and equip 
ment. 

“The present design trend of experi 
mental jet power plants will afford some 
distillate fuel relief. specifica 
tions point to a gradual change-over to 
the utilization of fuels in the 
range, but the specifications will remain 
somewhat rigid. This 
middle distillate fuels may not 
such a boon as you may expect.” 

From present indications, he stated, 
the Navy is not contemplating any rad- 
ical change in present specifications or 
characteristics of Navy Special or Navy 
Diesel fuel grades, assuming there is an 
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Present 


gasoline 


prove 


relief to the 


availability of 50-cetane material. The 
Navy is now conducting tests to evaluate 
the performance characteristics of the 


synthetic type fuels now available for 


experimental purposes. 


Diesels on the Railroads 


In 1945 the U. S. railroads used around 
500,000,000 gals. of Diesel fuel in their 
Diesel locomotives, W. W. Kelly, gen- 
eral purchasing agent for the Santa Fe, 
totd the forum. This was five times their 
consumption of Diesel fuel in 1940. Ot 
a total of 856 orders placed for locomo- 
tives in 1945, 82% 
SUys Mr. Kelly com- 
panics to undertake research to deter- 
whether catalytically cracked Die- 


were for Diesels, he 
urged the oil 


Tditie 


sel fuels are suitable for railroad use 
and, if not, what can be done to make 
the nm so, 

From the standpoint of the railroads’ 
requirements it is possible, he said, that 
too much emphasis has been placed on 
Diesel fuels and not 
enough on the relationship which exists 
between cetane number volatility charac- 
teristics and chemical impurities. “There 
indications” he “that, 
while it is desirable to hold cetane num- 
ber within a reasonable plus or minus 


cetane number of 


are some said, 


of a predetermined number locomotives 


can be adjusted to use such fuel pro- 
distillation range and end 


kept within proper bounds.” 


viding the 
point: are 

Sulfur 
to railroad 
speaker brought out. 
he said, “the use of 


characteristics are important 
Diesel fuels, this 
“As an example,” 
Diesel oil which 
consistently showed ‘sour’ recently gave 


users of 


disagreeable odor three or four 
cars back from the locomotive. This is 
important today as there is a trend to 


a very 


use more make-up air in passenger train 
In many trains han- 
locomotives there are 
front end cars be- 


ears than formerly. 
dled by Diesel 
very few so-called 
tween the locomotive and those carrying 
passengers.” 

Mr. Kelly suggested the possibility be 
explored of running Diesels in locomo 


tives on heavier grades of fuels after 
they have been. started on light fuel. 
At Santa Fe stationary Diesel power 


plants two grades of fuel are used, he 


said. One is the grade ordinarily used 
n Diesel locomotives, which is used 
to start and stop the stationary Diesels. 


When in continuous operation they are 
switched to a much lower grade of fuel 
which results in considerable reduction 
in operating costs. No serious trouble 


1as been reported from this practice. 
Diesels for Passenger Buses 

\ definite 

ot Di sel 


was reported to the 
Ward, 


trend toward 


engines in 


greater use 
passenger buses 
forum by F.. T. 
engineer, Third 
Transit New York. One-third 
of all new buses ordered for 1946 de- 
livery are Diesel powered, he said. Of 
all the orders on the books of one bus 


chief Avenue 


System, 


manufacturer, 92% call for Diesel en- 
vines. He described the different power 
requirements for the three types of bus 
operation: (1) city service, (2) com 
bined city-suburban, (3) intercity sub 
urban. He said that ideal fuel charac 
teristics differed for each type. 
Distillate fuel production and de 
mand figures, both present and estimat 
ed future, were presented for three sec 
tions of the country. John C. Day, sex 


retarv. cf Western Petroleum Refine 
Assn... gave data for the interior ar 
Gulf Coast refineries; Joseph E. Keller 


National Petrolem Assn., Washington, fo: 
the East Coast (including the Gulf Coast 
and A. G. Marshall, Shell Oil Co., Sai 
Francisco, for the West Coast. 
Percentage Yield Increasing 


‘Distillate fuel yield in Districts 2 (in 


terior including Mid-continent) and 3 
(Gulf Coast) has been increased fron 
12.5% of crude run as of a few years 
ago to 17.9% in the first six months 


of 1946, said Mr. Day. Many refiners 
believe this yield of virgin distillate of 
17.9% is close to the maximum that can 
be expected from present day refining 
methods. Distillate production in these 
districts represents 63.1% of total U. § 

“Because of the yearly variation in 
supply and demand for distillate prod 
ucts,” he said, “it has been possible for 
the refiners to maintain a fairly clos: 
balance in their operations. Due to th 
increased demand for distillate products 
foreseen for the next few years, it is 
doubtful if this condition can continue.” 

Should crude runs increase to the ex- 
tent believed necessary in some quarters 
to meet future demands, it will be ne« 
essary for some refiners to ‘build new 
their 
plants. It is also probable, he said, that 


facilities and modernize preseiit 
a large amount of new crude supplies 
the high sulphur crudes from 


Wes! Texas, and this will require special 


will be 


treating facilities. 


number of refin 
of West 


Texas crudes blended with sweet erudes, 


“During the war a 
eries ran various percentages 
without damaging their processing equip 
ment,” said Mr. Day. “However, to pro 
Css these sour crudes in amounts abov: 
15% blended with sweet 
for the 


crudes, it is 


necessary facilities to be equip 


ped to withstand the corrosive effects 
of the crude, as by installing special 
equipment using alloy materials an«l 


General treat 
increased when. processing 


special treating systems. 
ing costs are 


sour ¢ rudes. 


East Coast Distillate Output 


The distillate demand and supply sit 
uation for the East Coast 
shown in data presented by Mr. Keller 
included District 3 (Gulf 
much of its production 
moves to the eastern seaboard. He used 
a table to show that domestic de- 
mand will increase through 1950 and, 


areas Wis 


His figures 


Coast) since 
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GOVERNMENT 
OWNED SURPLUS 100 OCTANE AVIATION 


ae GASOLINE 
SALE 































lane Approximately 397,600 gallons of aviation gasoline, now located at Pearl 
e of Harbor, Territory of Hawaii, is offered for sale to the highest bidder by the 
can Surplus Property Office of the Department of the Interior. 


DESCRIPTION: Avgas, contained in 7,502 non-returnable type drums. Estimated 


. age of gasoline is 12 to 18 months. 
1 mn 
rod This sale is subject to the usual conditions established by the Surplus Property 


» for 
‘los 


» th 
lucts NO REPRESENTATION OR WARRANTY IS MADE AS TO THE ACTUAL 
al ” ; CONDITION OR DESCRIPTION OF THIS PROPERTY. 


> eX Bids must be made on the entire lot, and mailed to the Surplus Property 


Office. All sales by the Surplus Property Office are made on a ‘“‘where is” and 
“as is’’ basis. 


oe Office, Kewalo Base Yard, Ala Moana Boulevard, Honolulu, T. H. They will be 
<a opened at that office at 9:30 a.m., December 2, 1946. All bids must be accom- 
eset panied by a postal money order, certified check or cashier’s check for 10 per cent 


that of the amount offered, and made payable to the Treasurer of the United States. 


_ Deposits of unsuccessful bidders will be returned promptly. 


ecial Envelopes containing bids must be marked on the outside, as follows: “‘Avia- 
tion Gasoline, Ad. No. 113.” 


re fin 








—: Further information may be obtained from Merchandising Operations Division, 
Sale Surplus Property Office, Kewalo Base Yard, Ala Moana Boulevard, Honolulu, T.H. 
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LION-BILT 


UNIFORMS 


Here’s the way to raise the standards of service 
station personnel .. . “LIONize” them . . . with 
uniforms styled to a man’s taste! Smart, regu- 
lation styles . . . sturdy, handsome fabrics . . . 
careful, custom-like tailoring. Truly America’s 
preferred Uniforms . . . yet they are 


priced within any man’s budget. 


WRITE TODAY FOR 
FULL INFORMATION 


























TANK SPECIALISTS 
FOR OVER 20 YEARS 


yick, DELIVERY 


e PROPANE STORAGE VESSELS 


For more than 20 years, GARY has specialized in fabricating all types of steel 
tanks. That experience, plus GARY'S complete facilities for the efficient de- 
sign and fabrication of LPG vessels, assures you of thorough satisfaction from 
your Gary-built Propane Tanks. , 


Every GARY Propane Tank is built in strict accordance with ASME Code, para. 
U-69, for unfired pressure vessels, 200 lbs. working pressure at 250° F. Avail- 
able in 15,000 to 30,000 gallon capacities. Take advantage of GARY'S special- 
wees: ized knowledge of design and manufacture to assist you in planning and de- 

i veloping your specific job. We are in a position now to give you quick delivery. 
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PLANTS AT 
MORFOLK VIRGINIA ond ASHLAND KENTUCKY 








though net export demand will be c 

total production - still 

does not match demand. The great in- 
distillate fuel 

said Mr. Keller, is primarily occasioned 

by the 

heating and by 


siderably lower, 


crease in requirements 


wider use of oil for domestic 
the rapid expansion of 
the Diesel engine in railroad, highway 
and marine service. Another dominant 
influence affecting the direction ofr 
fining operations in these two districts 
Mr. Keller brought out, is the increas: 
in research octane numbers for motor 
gasolines envisaged as required to meet 


the needs of postwar autos. 


“The two major considerations of in 
creaseal gasoline quality as exemplified 
by octane number and enlarged gasolin 
and distillate fuel requirements, coupled 
with the rising cost of crude make it 
necessary for the refiner to achieve max 
imum realization from his raw material,” 
he said. “They 
the installation — of 
equipment and to 


provide incentives for 
catalytic crackin, 
refinery operation 
which maximize the production of mor 
profitable products at the same expense 
of residual fuel.” He cited as an ex 
ample the deep vacuum flashing of crud: 
and the cracking of the resulting heavy 
gas oil to obtain high yields of quality 
gasoline, leaving virgin gas oils to mee 
Diesel fuel 


ments, 


and other special requir 


West Coast Distillate Fuels 

Significant developments in the efforts 
of West Coast refiners to meet distillate 
fuels demand were discussed at the for 
um by A. G. Marshall, Shell Oil Co.. Inc 
San Francisco. 

The refineries have shown flexibilits 
in increasing the availability of distillat: 
fuels as the West Coast demand has in 
creased, he brought out. “Crude runs 
to stills are markedly less in 1946 tha 
for 1945 but the distillate 
vield has increased, so that. th 


percentag 
been 


amount of straight-run gas oil availabl 


shows a small increase. This increased 


percentage can only be obtained by cut 


ting more deeply into the crude or by 


including heavy gasoline fractions ot 


both. Thus the product has to have a 
higher final boiling point, accompanied 
probably by a lowered initial boilin: 


range, 

of gas oil for cracking has 
. 1 

shown a marked increase during the past 


a The lIS¢ 


three vears. Consumers of gas oil hav 
been told often 
competing for fuel with the gasoline con 


enough that they ar 


sumer but they may not have realizec 
the extent t that 


“No! ll of the ‘cracker’ 


straight run gas oil and 


competition. 

feed 
cracking f 
sasoline produces also some cracked Cas 
oil that back into intermediat: 
stocks. However, even after discounting 
the figures in this manner, it 


VOCS 


is still a 
striking fact that the volume of gas oil 
used for cracking in 1945 was more than 
half the volume of straight-run gas oil 
produced and it is an even higher pro- 
portion in 1946”, 
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REFINING NEWS AND TECHNOLOGY 





Lighter Weight Aviation Gasoline Offers Oil 


Technologists Their Greatest Potentialities 





W. M. Holaday, director of the Socony- 
Vacuum Laboratories, New York, pre- 
sided at the Division of Refining group 
session during the API meeting in Chi- 
cago last week. During the war, he 
served as chief of the PAW aviation 
section, and later as assistant director 
of refining 


By WILLIAM F. BLAND 

NPN Staff Writer 

CHICAGO — The development of an 
iwiation gasoline which weighs less per 
unit of power offers petroleum technolo 
‘ts some of their greatest potentialities, 
weccording to Dr. C. C. Furnas, director 
{ Cornell Aeronautical Experimental 


Station at Buffalo, N. Y. 

Speaking before the API Division of 
Retining meeting here- last week, Dr. 
Furnas described the problem of weight 

me of the most promising subjects for 
fuel re search 

\ general rule in aircraft design, he 
explained, is that for every pound of 

ight saved (either in the weizht of 

fuel load or the plane itself) the 
ful payload of the plane is increased 
in amount equal to $100 a year 
the life expectancy of a commercial 
is about five years, its potential 
can be increased $500 for each 
d saved 

\ Douglas DC-4, according to aircraft 

ineers with whom NPN checked, ear- 

pproximately LOOO gals, or 6000 Ibs. 
fuel for a 500-mile trip. If the same 

ht range could be achieved with 5500 

of an improved fuel that had greater 

r per pound, the payload capacity 

f that plane could be increased by $50,- 

O00 a year because of the 500 Ibs. of fuel- 
eight saved. 

Looking into the future market for 
iviation gasoline, Dr. Furnas predicted 
that a total of 2000 airplanes would be 
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in commercial service in this country 
within the next few years. “An addition- 
al 2000 planes,” he said, “will be in 
international service by then.” He also 
predicted 300,000 to 400,000 private 
planes before 1950. 

Although Dr. Furnas made no esti- 
mate of the fuel requirements of these 
planes, his opinion was that in size they 
would fall into two general groups: 

1—40 to 60-passenger planes for serv- 
ice within this country, operating at ap- 
proximately 300 mph, and maybe up to 
400 mph. 

2—100 to 200-passenger planes for 
international service. 

One four-engine plane now in com- 
mercial use and having a cruising speed 
under normal conditions of 200-250 mph 
is said to consume approximately 240 
gals. of gasoline per hour of flight. 

Citing the rapid growth made in ait 
traffic, Dr. Furnas said that in 1940 the 
airlines, with 335 planes, operated one 
billion passenger miles, compared to 
seven billion for the railroad’s 7450 Pull 
man cars, and that in 1942, with less than 
half as many planes (165), they increased 
their operations 25%, with another 25% 
increase in 1943. 

This year, Dr. Furnas estimated, the 
airlines would equal the prewar Pullman 
figure, with approximately 600. planes. 





C. C. Furnas, director of the Cornell 
Aeronautical Experimental Station at 


Buffalo, N. Y., opened group session of 
the API Refining Division on Nov. 12 
with an address on “Future Trends in 
Aviation,” in which he told refiners that 
one of their most promising research 
fields is the development of fuels that 
pack more power per pound 





90/95 V.I. 


SOLVENT-REFINED 
LUBRICATING OILS 


in 


Tank Cars for 
Domestic Consumption 


Drums for Export 


Manufactured by 


British-American Oil Co., Ltd. 


Toronto, Canada 


Address Inquiries to 


INDUSTRIAL RAW 
MATERIALS CORP. 


82 Wall Street New York 5, N. Y. 





WHEN 
THE 


WHISTLE 
STOPS | 





The 
Oil Man 
Stops Pumping! 


With a whistling VENTALARM on 
the fuel oil tank, the oil man. . . out- 
side the house . . . knows when the tank 
is filled to the proper level. He never 
enters the home .. . VENTALARM 
saves him time and work. 

Nearly a_ million homes have 
VENTALARM .- equipped fuel oil 
tanks. Order it from your favorite 
supply house today! 


= 


¢ 
¢— 


¢VENTALARM 


FUEL OIL TANK SIGNAL 


SCULLY SIGNAL COMPANY 
88 FIRST STREET, CAMBRIDGE 41, MASS 
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OIL TRANSPORTATION NEWS 





Improved National Policy on Transportation 
Urged by Speakers at API Convention Session 


By NPN Staff Writer 

CHICAGO—An _— improved 
transportation policy without 
government control or 
the plans of various types of transpor- 
tation were discussed by four speakers at 
the group session at the API conven- 
tion last week. 

Donald D. Conn of Transportation 
Assn. of America declared that 
socialism could not become entrenched 
in the United States unless and until its 
proponents were able to control trans- 
portation. In 1946, he said, we witnessed 
three ways by which government owner- 
ship may come about: by labor strikes, 
bankruptcy or by disintegration. 


national 
extensive 
ownership, and 


state 


The Sherman Act is being used for 
the latter purpose, he asserted, for Con- 
gress regulates transportation then per- 
mits the antitrust division to prosecute 
common carriers for carrying out the 
mandates of regulation. 

In his address on the current 
gressional inquiry into the postwar na- 
tional transportation policy, Fayette B. 
Dow of API said that the industry is 
now in the early stages of a battle on 
the legislative front under House Resolu- 
tion 318, adopted on March 7, 
authorized the Committee on Interstate 
and Foreign Commerce to 
the transportation situation and recom- 
mend legislation that will result in a 
consistent public policy fair to all com 
peting agencies of transport, the public 
and labor. Hearings are to be held when 
the next Congress assembles, although 
some of the papers already submitted 
reveal that all forms of transportation 
look forward to an era of unparalleled 
competition. 


con- 


which 


investigate 


Pipelines, he said, have no real com- 
petition from rails or highways and only 
where waterways are available is their 
cost challenged. So they are not involved 
in most of the issues which will be 
presented in the coming inquiry. They 
asked no change in the present system 
of regulation nor relief from antitrust 
laws, he continued, but do think that 
antiquated regulations should be re- 
pealed and not widened. 

Other interests, Mr. Dow said, are not 
urging repeal of any substantial part of 
the present carrier regulation, except 
restriction on interlocking ownership of 
several modes of transport. 

“No group,” he added, “has asked 
that most of the present all-pervading 
regulatory legislation be repealed and 
that the competitors fight it out in the 
single field of rates and_ service : 
However the American transport ma 
chine cannot be held at any stated level 
of capacity, despite evidence of over- 
supply or such devices as_ certificates 
of public convenience and 
One cannot think of inherent advantages 
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necessity. 


growth and 
spirit of 


recognizing that 
change are inherent in the 
America. Shippers and travelers will de- 
cide what service they want and capital 
money will flow into the services that 
they choose. When public policy is 
written into a statute in broad language, 
public opinion will influence the inter- 


without 


pretation of that language. I do not be- 
for example, that anything can 
stop aviation from having its day, what- 


lieve, 


ever the consequences—certainly not a 
showing of empty seats in coaches and 


busses.” 


Says Railroads Agreeable 


Railroads, according to Mr. Dow, are 
agreeable to the policy that each agency 
of transportation should be given a fair 
ind equal chance at the total task which 
it can do best. Motor freight carriers do 
policy, but criticize 
sharply the administration of the law, 
ICC interpretations favor 


not dispute the 


charging that 
the railroads to the detriment of other 
tvpes of carriers. Specifically, they assert 
that the commission permits rail in- 
vasion of the motor truck field by slash- 
ing rates on less than car load traffic. 
Motor bus operators make similar charges 
and recommend reorganization of the 
commission. Water carriers also feel that 
the commission has failed to properly 
stated _ transportation 
policy. Airlines, regulated by a separate 
igency, CAA, appear to be satisfied, the 
speaker said. 


implement — the 


Sharp differences of opinion prevail 
on interlocking ownership, it was dis- 
closed, the railroads believing broadly 
that they should be permitted to become 
general transportation companies, opera- 
ting busses, trucks, airplanes, ships and 
pipelines. Other carriers say “No.” 





ICC Authorizes Railroads 

To Alter Tank Car Rates 
NPN News Bureau 
WASHINGTON — Acting upon peti- 
tion of southern and southwestern rail 
carriers, ICC has authorized reduced rates 
of 25c per 100 Ibs. on tankcar shipments 
of gasoline, kerosine, and distillate fuel 
oil from points in New Orleans-Baton 
Rouge, La., area to Tuscumbia, Ala., 
and 28.5¢ per 100 Ibs., from Eldorado, 
Pearson and Smackover, Ark., to Tus 
without corresponding reduc 
tions from other shipping points west of 
Mississippi River to these same destina- 


cumbia, 


tions. 

Rates on these commodities from these 
same origins to points having tank facili- 
ties located intermediate to and beyond 
Tuscumbia, which will not exceed com- 
binations of rates authorized to Tuscum- 
bia and applicable rates beyond, also were 
Tr duc ed. 


Speaking on petroleum transportation 
by for-hire motor carriers, S. F. Niness 
of Leamon Transportation Co. at Down- 
ingtown, Pa., and formerly director of 
ODT tank truck division, said that the 
industry had achieved an annual gross 
business of $200,000,000 in less than 
20 years. Its prewar business of handling 
approximately 25 million gals. of petrol- 
eum and products daily was stepped up 
to 128 million gals. during the war 
but last summer, the volume dropped 
7% to 10% from the wartime peak. 
This loss, he said, has since been re- 
gained and the transporters expect to 
exceed the wartime high during the 
coming winter. 

Best allies of petroleum transporters, 
Mr. Niness continued, are the many new 
pipelines and barges, for truck opera- 
tions are flexible and can be expanded 
rapidly to supplement their services, but 
use of trucks will depend largely upon 
competitive prices. 

“Economy has directed you to locate 
many tanker and distributing 
points in certain chosen territories,” he 
said. “The fizal link of transportation 
from refinery, barge, tanker, or pipe- 
line terminal is the tank truck.” 


barge 


The only sound reason for growth of 
the for-hire trucking industry, it was 
asserted, is low cost and efficiency. How- 
ever, the industry is facing a number of 
problems. It must make a fair profit and 
cannot expect to operate at rates at wide 
variance with competition, Mr. Niness 
believes. 

There also is lack of uniformity within 
the industry as shown by a recent survey 


of 70 petroleum carriers’ interstate 
tariffs covering every section of the 
country. The carriers were shown to 


have 390 different rules, of which 57 


were different demurrage charges, 34 
covered diversion, 32 on emergency 


charges, 24 on C. O. D., and 43 on 
stops in transit or split delivery. 
“Although this admission on the part 
of the ‘for-hire’ carrier,” the former ODT 
tank truck director said, 
field for improvement, it is not 
so serious as it might sound. There are 
where 
substantial progress has been made on 


“indicates a 
wide 
several sections of the country 


regulations. 
shippers 


uniformity of rules and 
Closer co-operation 
and tank truck operators can go a long 
about many desired 


between 
way in. bringing 
changes.” 

He said that where volume warrants, 
shippers can help reduce costs and ob- 
tain better rates by efficient loading and 
longer where 

to keep trucks moving on a 
16 to 20-hour per day basis. Another 
could through 
elimination of the 3% transportation tax 
transporters, which tax he 


unloading, plus hours 


necessary 
cost reduction come 
on for-hire 
called untair. 
bright side of the 
Oppor- 


Turning to the 
future, he said there are vast 
tunities in local service station deliveries 
and that some for-hire truck operators 
ilready have entered the field. 
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OTHER STEEL 
tion CONTAINERS, 
ness Certificates Approved 3 GAL. TO 55 GAL. 
wn- . 
of For 2 Oil Transporters 
the WASHINGTON—ICC this week ap- 
ros 
7 > proved certification of two petroleum 
a transporters, while its examiners recom- 
Pa 
At mended approval of one more, and state 
ca ioint boards okayed certification of three 
pied more. Examiners recommended denial of 
wal . 
; one application, and disapproval of a 
pe , 
ay proposed rate for hauling products be- | 
a tween Denver, Colo., and Cheyenne, | 
re i 
t Wvo | 
1‘ The we ek’s actions: 
y 
Commission Reports 
ters F. M. Stark and John W. Todd, La Junta, 
- Colo.—Approved certificate as common Car- 
_— rier of bulk petroleum products from specified 
era points in Kansas to a described territory in 
de d Colorado. 7 
bit Milek C. Hess, Mahaska, Kan.—Approved 
ertificate as common carrier of bulk petroleum 
ipon products from Council Bluffs, Iowa, and points 
in Iowa within 10 miles thereof, to 13 des- 
cate ignated points in Nebraska, with return of 
; rejected shipments in the reverse direction. 
ting Examiners Recommendations 
he Asbury Transportation Co,., Los Angeles 
ition Recommended certificate as common carrier of 
ripe petroleum machinery between described areas 
in California, but dismissal of application for 
registration of intrastate operating rights because 
h of company is not engaged in operations within 
was a single state , 
low: S. A. Markley and Wilma L. Markley, Den- = Tr on” whe 
ver, Colo.—Recommended finding that proposed $ 
r of nity rate of .462c per gallon on petro- 
and leum products in tank-truck loads from Denver, 
wide Col to Cheyenne, Wyo., are not just and pos —— os, 
reasonable, cancellation of proposed schedules 
cc : ‘ 
_ | and=~=—s discontinuance of proceeding without 
b prejudice to filing of new schedules in con- 4a 
ithin formity with discussion in report he eS = = 
rvey James J. Williams, Spokane, Wash.—Rec- 


ommended denial of certificate as common car- 
































> i aul — 
state rier of bulk petroleum products from Spokane, 1 t i 
the Wash., and points within 10 miles thereof to ’ 
1 to points in Oregon east of the summit of Cascade 
. 7 : Mountains and points in Montana west of the s, = = < 
34 Continental Divide 
‘ Joint Board Recommendations 
ETICS Schirmer Transportation Co., Inc., St. Paul, 
y on | Minn.—Recommended certificate as contract MJ - 
; carrier of bulk petroleum products (a) from 
part i Minneapolis, St. Paul, St. Paul Park, New 
, i Brighton, and Rose township in Ramsey s 
soe i ) 
_ : unty, Minn., to points in Wisconsin within 7 on experience and FOSeurces 
Ss a ¥ 110 miles of St. Paul, and (b) from Winona, H ; 
not ; Minn to points in Wisconsin within 100 miles insure container satisfaction 
{ of Winona 
are / John A. Ralston, Cambridge, Ohio—Recom- 
her : ended certificate as contract carrier of bulk 
on pensions products from St. Mary, W. Va., to Experience, skill, extensive resources, 
‘ cTripec area in Ohio. 
ions H 
33 é or g ‘ age Co., Milw . * . 283 
pers ig ee ae ee he ee and unexcelled manufacturing facili- 
‘ is Recommended certificate as contract car- 
ong rier yu r€ ole > Ee * . . ‘“ . : 
mg . f bulk _petr I um products between ties, combine to insure quality steel 
sired Whiting, Ind., and 13 Wisconsin counties. 
t containers, ideally suited to your par- 


ants, ICC Acts to Stop Prospective 


»b- : : ticular needs. 
of | LPG Rail Freight Rate Boost ue ; 








and 
here : CHICAGO ICC Nov. 14 moved to 
ma stop a prospective advance of 10% to 
ther : 12° in rail freight rates on LP-gas in INLAND STEEL CONTAINER (0 . 
ough | official classification territory until pub 
» tax bolic hearing can be completed, according 
x he to Liquefied Petroleum Gas Assn. 
The rate stabilization was accomplished 
the by ICC suspending, effective Nov. 14, ea ee 
ypor- rail carriers cancellation of exceptional 
eries ratings, commodity rates and estimated 
ators weight on LPG in official territory, and 


assigning case to I. and S. Docket 5440. PLANTS AT: CHICAGO e JERSEY CITY @© NEW ORLEANS 
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TO 


Jobbers and Blenders 
of 


Lubricating Oils 


USE "Antaqua”—overcome 
crankcase moisture— 


Improve dispersion. 


KEMIX Laboratories 
West Springfield 


Pennsylvania 


Makers of ‘Auxiliary Factors’ for 
Specific Problems. Ask about our 
Factor No. 20 for Lubricating Oils— 


Especially for your own Premium Brand 











? ... HEARD 
ABOUT THAT 


“COMPLETE 
PACKAGE’ 








SEE PAGE 37 


48 


Oil Transportation News 





Standard of Indiana’s New 
Pipeline Nears Completion 


NPN News Bureau 

CHICAGO Standard of Indiana’s 
662-mile products pipeline from Whiting, 
Ind., to Minneapolis-St. Paul and Moor- 
head, Minn., is nearing completion, com- 
pany cfficials report. 

Line, which is 10-inch from Whiting 
to Minneapolis and eight-inch from Min- 
neapolis to Moorhead, was started in 
August and is scheduled for completion 
by early 1947. 

Project will have pumping stations at 
Joliet, Ill, Dubuque, Iowa, and Osseo, 
Minn., with distribution terminals at 
Rochelle, Ill, Dubuque, Spring Valley, 
Minneapolis and Moorhead, Minn. At 
Rochelle a 40-acre site already has been 
cleared and grading is under way for 
erection of seven tanks with total ca- 
pacity of 140,000 bbls. Eventually an 
office building with loading docks for 
tank cars and trucks also is planned here 

At Dubuque company is grading a 
60-acre site and temporary office and 
materials sheds already have been built. 
Seven tanks with a total capacity of 
193,000 bbls. will be erected here. 

At Spring Valley work has begun on 
foundations for seven tanks which will 
have combined capacity of 200,000 bbls 
A rail siding has been laid and loading 
docks are under construction, 

On company’s 7l-acre tract at Minne 
apolis plans for an office building, ware 
house and shops are progressing. Most 
of the tank rings for eight storage tanks 
with total capacity of 400,000 bbls. are 
completed, while work on a rail spur, 
grading, excavation and building of dikes 
IS proceeding. 

At pipeline’s terminal in) Moorhead 
railroad loading dock is nearing com 
pletion and water service lines have been 
put in for this distributing point which 
is to service Fargo, N. D., and surround 
ing area. Seven storage tanks with a 
capacity of 285,000 bbls. are planned 
for this point. 

Company stated construction is pro 
ceeding under veterans housing program 
order to conserve housing material. Slow 
delivery cf construction materials is hold 
ing up plant buildings. 


Sunray Oil Will Construct 
83-Mile 8-Inch Pipeline 


NPN News Bureau 
rULSA—Sunreyv Oil Corp. will con- 
struct 83 miles of 8-inch pipeline from 
its Allen, Okla. refinery to Drumricht, as 
soon as equipment can be obtained, a 
cording to F. L. Martin, vice president 
in charge of refining. Cost will be ap 
proximately $1,000,000. 

The line will form a connection at 
D:umright with the Great Lakes Pipe 
Line Cor’s system, thereby facilitating 
deliveries of Sunray’s finished gasolines 
ind other light petroleum liquids to 
northern and northeastern sections of the 
country. Sunray will construct a pump- 


ing station at Allen, capable of handling 
a pipeline throughput of about 20,000 
b/d of gasoline. 

Routed through Bristow, Sunray line 
will also receive gasolines produced at 
the Wilcox Oil and Gas Co.’s Bristow 
refinery, for delivery into the Great Lakes 
Co.’s_ system. Wilcox will have halt 
ownership of that portion of the line be 
tween Bristow and Drumright, a distance 
of about 16 miles. 


Shell Pipeline Valuation 
Hearing Reset for Feb. 3 
NPN News Burea 
WASHINGTON — Hearing on ICC's 
tentative valuation of Shell Oil Co.'s 
products pipeline department, now as 
signed for Dec. 9, has been postponed 
to 9:30 a. m., Feb. 3, before Examiner 
]. Paul Kelly at ICC offices here. 
ICC placed tentative value of $7,622, 
000 as of Dec. 31, 1940, on Shell's 
778.963 mile pipeline system in Illinois, 
Indiana, and Ohio and Shell protested, 
claiming among other things that IC(¢ 
has no jurisdiction over this system. 


Net Operating Revenue 
Of Oil Carriers Drops 
NPN News Bureau 
WASHINGTON — Liquid petroleum 
carriers had net operating revenue before 
income taxes of 3.3% for second quarter 
of 1946, compared to 3.9% for corres 
ponding period in 1945, Research De 
partment of American Trucking Assns 
has reported. 
Transportation consumed 
34.7% of gross revenues, equipment 


97 7¢C 
@t.t /0; 


expenses 


maintenance and garage expense 
operating taxes and licenses 8.8%; ad 
ministrative and general expense 6.9%; 
depreciation expense and net operating 
rents 6.2% each; insurance and safety 
expense 4.7%; sales, tariffs and advertis 
ing expense 0.8%; and terminal expense 


0.7%. 


17 Tankers Sold by USMC 
Under Ship Sales Act 
NPN News Bureau 

WASHINGTON Eighty-two wat 
built vessels, including 17 tankers, hav 
been sold under Merchant Ship Sales 
Act of 1946, Maritime Commission has 
innounced. First transfer of title was 
made Aug. 12. 

Included in tanker sales were 15 T-2’s 
one T-1 and one T-3. All were sold t 
Americans. Purchasers and name. of 
Vesse l purchased: 

Tanker Sag Harbor, “Hanging Rock”; 
Barber Asphalt Corp., “Fort Mercer’ 
ind “New Market”; Cities Service Oil 
Co., “Council Grove,” “Abiqua,” and 
“Lone Jack”; Union Oil Co. of Calif 
“Big Bend” and “Jordan Valley.” 

National Bulk Carriers, Inc., “Hampton 
Roads” (a T-3) and “Gold Creek’; 
Atlantic Refining Co., “Fort Casper” 
ind “Honey Hill”; Sun Oil Co., “Wakx- 
haws”; Standard Oil Co. (N. J.), “French- 
town” and “Ft. Cornwallis”; Standard 
Oil Co. ( Calif.), “Brea Olinda” (a T-1); 
Gulf Oil Corp., “Fort Mifflin.” 
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Stresses Advantages to the Public from Oil's 
Use of Brand Names; Heating Oils Are Cited 


Special to NPN 

BOSTON—Advantages to the public 
1 the oil industry’s highly developed 
mpetition, and from use of brand 
unes were stressed by Frank W. Love- 
sales executive of the Socony-Vac- 

n Oil Co., Inc., at a luncheon meeting 
0O members of Oil Heat Institute 

f New England, in Hotel Statler Nov. 13. 


Mr. Lovejoy called brand names an 
ortant phase of American competitive 
tem and cited Socony-Vacuum’s adop- 
1 of “Mobilheat” trade name for No. 
fuel oil 


und merchandising of home heating 


“We are pioneering in brand- 
fuel,” he said. “Petroleum refiners have 
been very vigorous, generally, 1 
rchandising oil heating, but have on 
whole been content to leave that 

the distributors, dealers and manu- 
Although in brand- 
are introducing a 


tusk t 
facturers of burners. 
our fuel oil, we 
practice in this field, it is consistent 
with the industry’s policy in merchandis- 
ll its other petroleum products.” 
Every gallon of fuel oil 
irs ot experience, 
d Mr. Lovejoy 


the consumer t 


represents 
research and tests,” 
“We not only want 
realize that fact, but 
we want to provide him with some means 


definitely identfying our product.” 


While the entire oil industry thrives on 


petition, he said, this feeling prob- 


ibly reaches its peak in the oil burner 
up, including burner manufacturers, 

the refiners, dealers and distributors. 

cheap com- 
The retail 


Heating fuel oils are 
p red to other types ot fuel. 


price of No fuel oil has risen on an 
erage of only 23% during the last 
10 years. In contrast, anthracite prices 


gone up 50% and bituminous more 
than 380% 


In Boston, it is cheaper to 
1 home by oil than by coal—the 
wverage savings from use of oil instead 

amounted to $33 a vear 
New York City householders 
money by using oil; a saving 
$3.50 to $4 a ton, compared to 1937. 


Contrary to what might have been 


f coal have 
e 1937 


1 
usSO Save 


pected, fuel oil prices have changed 
little since OPA controls were re- 
ed. On June 15 in Boston they were 
S.le per gal; now the price is 8.63c. In 
ties the average was 8.7c on June 
ow it is 8.73c. 
Since OPA controls were removed, 
fuel oil prices have increased only about 


half cent. From the beginning of the 

ir until OPA controls were removed, 
prices under OPA went up about a half 

t a gallon 

Economy to consumers through com 
panies’ research also was described as 

feature of competition to provide the 


A So- 


Lovejoy 


lowest possible operational cost. 
laboratory, Mr. 
tid, has developed a modified pot-type 
burner that can “efficiently 
and economically, all kinds of home heat- 
ing fuel oils, including those catalytically 


ny-Vacuum 


consume, 
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cracked. This burner results in a saving 
ct about LOYe in fuel oil ecst to the ay 
crage householder who uses about LOOO 
gals. a year. It will solve the fuel prob- 
lems tor about 2.000.000 homes in which 
installed, 


and answers many a heating problem 


pot-type burners already are 


in low-cost housing programs.” 

Rounding cut the benefits to the con 
sumer, he said, was an extensive training 
program so resellers or dealers would 
“not merely deliver oil to the home, 
but offer with it the expert service with 
which the company’s technical training 
has armed them.” 

Francis Gilbane, of Pawtucket, R. L., 
president of the New 
presided. 


England group, 


Correction 


In Ahead of the News for Nov. 13 
under the heading “Too Much Storage?” 
figure of 17,000 bbls. was reported as dif- 
ference between gasoline storage in 1945 
and 1946. The figure should have been 
17,000,000 bbls., the difference between 
gasoline stocks of 70,000,000 at the end 
of the second week in October, 1945, 
and 87,000,000 at the end of the second 
week in October, 1946. It should be noted 
also that the second week in October was 
the lowest point in 1945. 


@, 








USED STEEL 
DRUMS WANTED 


Would you like to establish 
permanent connections with us as 
an outlet for your used steel 
drums? 

We are one of the largest 
buyers of used steel containers in 
the country. We were so prior to 
the war, during the war—and 
expect to be so for many years in 
the future. Hence, trade relations 
established with us now 
permanent relations that can be 
of great benefit to you and to us 
for many years in the future. 

We are now especially in the 
market for the following used 
steel containers: 

100-lb. grease drums 

20-gallon, 30-gallon and = 40- 
gallon open top 


mean 


grease drums, 
or closed head oil drum. 
55-galion or 50-gallon, either 
open or closed head. 

If you have any of the foregoing 
drums, in car load quantities or 
less than car load, please writ 
telegraph or telephone us at once 
We pay ceiling prices. Phone No. 


3-4333. 
A. J. Meals 
Southwestern Cooperage Company 


P. 0. Box No. 771 
Fort Worth, Texas 
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Cutting Expenses may Save Money 


but not necessarily so! 


For example, if you are not getting enough copies of 


A 
c 
c 
i) 
r 
a 
t 
e 


OILGRAM NEWS for all of your company executives 
it may be costing your company money . . . Because— 

An executive who must wait for a “pass-along” copy to 
get to him often gets that copy foo late to act on anything 


in the news that may mean real money for the company. 


i a > in a a. a. a - | 


Send in a list of your executives to receive 


Oilgram News on Free Trial for a month. 


FRE 


One month trial subscription, upon request. 
Please use your company letterhead. 


Write to: THE W. C. PLATT COMPANY 
1213 West Third Street, Cleveland 13, Ohio 


Brief, accurate, daily reports to help busy 
executives make profitable decisions quickly 
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Prices for refined products were reported unchanged, for most refining areas, 
most part, throughout U. S. dusing week ended Noy. 16 
However, action of Sun Oil Co, late in the week in advan tories were 
ing prices it would pay for crude in ‘Texas and Louisiana was General colde1 
forerunner of gencral crude rise, and nations relineries were for domestic fuels 
freely predicting some increases in products prices up, while supplies were 
Some slackening in = gasoline demand was reported from Midwest, Michigan 
MIDWESTERN—‘Two midwest re refiner, operating in both fields, said he 


finers reported late in the week that 
gasoline demand had dropped o!f con- 
siderably. “Tremendous volume of gaso 
line shipped during past two weeks must 
have filled our terminal points north and 
west of Chicago,” 
refiner. Other refiners, 
gasoline shipments continued to hold up 
Refiners’ prices for all 
mained unchanged. 


was comment of one 


however, said 


products — re- 


Immediately following Sun Oil Co.'s 
notice of crude price advance for Texas 
and tank car marketer 
he was forced to withdraw 
from gasoline market because his two 
suppliers had withdrawn their 
gasoline quotations to him. 

“This looks like 


coming,” he said. 


Louisiana, said 


temporarily 
Texas 


a price increase is 

Other marketers, speculating on effect 
crude advance would have on gasoline 
generally doubted there would be price 
increase for gasoline because of present 
abundance. However, 
light heating oils were closely held by 
refiners and marketers’ sales were being 
seriously hampered as a_ result. One 
marketer offered No, 1 P.W. during the 
week at 4.75c. 


marketers — said 


Other marketers said they had with- 
drawn their quotations for lack of ma- 
terial. Some marketers predicted price 
increase for middle distillates with freer 
offerings by refiners thereafter, but sev- 
eral refiners said they anticipated record 
demand and were skeptical that their 
stocks would be Marketers’ 
prices for all reported 
unchanged throughout week. 


sufficient. 


products were 


WESTERN PENNA. 
ported unchanged by Western Penna. re- 
finers throughout week ended Nov. 16. 
Refiners reported “no letup” in heavy 
demand for lubes, and several said they 
were 


>: 
Prices were re 


reeeiving increased 


export material. 


inquiries for 


Gasoline demand, though off 
what, was said to remain fairly steady. 
Most Bradford-Warren refiners said their 
inventories were reduced, but 
were reported ample in lower field. One 


50 


some- 


supplies 


General Crude Price Rise Starts as Sun Hikes Postings 


had had to buy gasoline to meet commit 
ments and added that he’d found mate- 
rials readily in lower field. One 
field refiner continued to quote 7.25¢ for 


inter-refinery 


lower 


regular-grade, and sales 


were also reported at this price. 


Majority of refiners reported some in 
crease in demand for kerosine and light 
fuels during week as weather remained 
Several said they 
siderable jump in volume of shipments, 


cooler, had had con 





CRUDE PRICES 


Since changes in crude oil prices 
are infrequent, the two pages of 
crude oil price tables are printed 
only when there are sulticient 
changes to warrant. 

A record is kept in the Cleve- 
land office of NPN and OILGRAM 
from which the publishers will be 
glad to make proofs, or letters or 
affidavits as to what the prices are, 
and without charge to regular sub 


scribers. 


Crude Price Changes 


Atlantic Refining Co., effective 
Nov. 1, 1946, made 10c¢ increase 
in Barbers Hill field, Gulf Coast 
Texas. New schedule begins with 
Below 20 at $1.51 with 2c differ- 
ential and ends with 34 & Above 

Gulf Refining Co, discontinued 
posting for Barbers Hill, effective 
Nov, 5, 1946. 

Stanolind Oil) Purchasing Co. 
made initial posting for Fullerton 
field, Andrews County, Texas, be- 


ginning with Below 25 at $1.21 
with 2c differential and ending 
with 40 ¢+ Above at $1.53, effec - 
tive Nov, 6, 1946. 

See page 11 for other price 


changes. 
For latest table of crude prices 
published, see NPN Oct. 30, pages 


moO wo 
i_ and oO. 











ported heavy volume due to hunting season, 


weather | rought 


although Central Michigan 1efiners yr 


Gasoline inve) 


reported high in Southwest and on Atlantic Coas 


reports of increased demai 


Gulf and East Coast stocks were report 


siid to be comparatively tight 


ind Pennsvivania 


and one refiner said he had bought m 
terial to fill) contract shipments. 
Refiners continued to 
mally demand for bright stock 
with little differential in prices betwe 
this grade and neutrals. One refiner said 
he had 150,000 gals. of 25 
bright stock for export at 38c but was 
still quoting 30c¢ to his regular customer 


report “abn 


hea \ ms 


sold pour 


weather 


COAST—With 
colder along northem 


ATLANTIC 
turning definitels 
Atlantic 
ported moderate increase in demand for 
kerosine and light fuels. Inventories, how- 
ever, remained at record levels, and no 
move was reported at New York Harbor 
to restore former price level for No. 


seaboard, most suppliers re- 


fuel. 

Several suppliers at New York Harbor 
said their incoming cargoes still equaled 
or exceeded sales volume, but at end of 
week situation was reported improving 
shghtly. Meanwhile, 
of 1% discounts and other forms of price 


reports increased 
shading being applied to sales of kerosine 
at New York Harbor, but weakness was 
said to be not as critical as that of No. 
2 fuel. 

Observers, looking for 
light fuels prices, were optimistic when 
Sun Oil Co. 
crude prices late in week. 


increases in 
announced advance in its 
Trad > sources 
expressed opinion that advance would 
quickly become general and would affect 


refined products price structure. 


Several suppliers reported — gradual 
slackening in gasoline demand during 
week at northern and middle Atlanti: 


points, but added that this trend normalls 
during October. Volume. of 
said to remain 
for same period in 


occurred 
shipments was 
ably higher 
1945. 
Supplier who had been quoting 8.4 
for regular-grade southern 
points reported reducing his price early 
in week to 8c at Wilmington, Savannah 
Jacksonville, Miami and Tampa, and said 
he was posting same price at Norfolk and 


appreci 
than 


gasoline at 


Charleston. 


Philadelphia had ad- 
vanced his prices for technical naphthas 


supplier who 


0.5c on Nov. 1 rescinded his increase at 
beginning of week “to meet competition. 
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Summary of Daily Gasoline Prices (Nov. 11 to Nov. 18) 


8. Motor (ASTM octane) 

78-78.5 octane Ethyl: 
Oklahoma revrrrirerr 
Mid-Western (Group 3 basis) —e rae 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
-— So See Ce... caedes baw a 
Cent. W. Tex. (Truck Tnsp.) 

73-75 octane: 
Oklahoma ‘ 
Mid-Western (Group 3 basis) — - 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
E. Tex. (Truck Tnsp.) PRE he eee 
Cent. W. Tex. (Truck Tnsp. % 


63-66 octane: 
Oklahoma 


Mid-Western (Group 3 basis) eee: a 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
‘WV. Tex. (For shpt. to Tex. & N.M. Gest'ns.) 
E. Tex. (Truck Tnsp.) aaa Ses a 
Cent. W. Tex. (Truck Tnsp.) 
40 octane & below: 

CR”. no 4 whee 06 de 0164.45 6HS UO RSER SEES 
Mid-Western (Group 3 basis) rar 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) 


W. Tex. (For shpt. to Tex. on. vened ns.) 
E. Tex. (Truck Tnsp.) 
Cent. W. Tex. (Truck Tnsp. 

Motor Gasoline, 78-78.5 oct. 7 ae (a) 
Now York RAPMOP .... oc csccvcsevcccseceve 
New York harbor, barges...........-+..+. 
Philadelphia ee 
Philadelphia, barges .........sseceeeeeee 
Pere rrerererirr yyy tL 
Baltimore, barges 

“Motor Gasoline, 74-76 oct. 
New York harbor eed eee eneeneden 
New York harbor, barges 
Philadelphia rrr rer TT 
Philadelphia, barges ........-+e+seeeees ee 
PaTIOTO  _. 4. oki 0c 00 6 bc 080 666600 08s oe ee 
Baltimore, barges 


Mutor Gasoline: 
Western Penna. Bradford-Warren: 

74-76 Oct ees 000048 a00 
Western Penna, Other Districts: 

8. rrr 


NOTE 


GULF COAST Traders at the Gulf 
who had larzely suspended activity dur- 
ing API convention at Chicago the past 


week jolted by Sun Oil Co.’s sur- 


wert 

prise crude price advances on Nov. 15. 
A rise in crude had been anticipated it 
trade circles for some time, but Sun's 
announcement, coming at conclusion of 
API convention, caught many oil com- 
pany officials en route to their home of- 
hices by train, 

In the absence of any immediate ac- 
tion by other large crude buyers, trad- 
ers speculated as to nature of general 
idvance, which they freely predicted. 


Majority expressed opinion that increases 
of other companies might follow selective 


iture of Sun’s advances rather than flat 
rise for all grades of crude. 

Trade sources predicted subsequent 
jump in cargo quotations for refined 
products, but indicated individual sup- 
pliers might elect to cut down present 
high inventories somewhat before hiking 
prices. Consensus was that Independent 
refiners buying crude in open market 


would be immediately affected. 


Inquiry was reported during week for 


lower-octane  gasolines, kerosine, and 
heavy fuels. Bunker fuel was said 
to be “tight again” and no offerings at 
flat price were reported. Supplier re- 
ported some inquiries for January and 
February cargoes of No. 2 fuel. 


Supplier reported sale at emd of week 
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Gasoline prices are reported in each day’s Platt’s OILGRAM 
panies quoting the lows & highs of the ranges. 
(a) Postings of one supplier quoting the lows 





Monday Friday Thursday Wednesday Tuesday 
ign te Nov. 15 Nov. 14 Nov. 13 Nov. 12 
(5)7.7 5(1) (5)7.75-8 5(1) (5) 7 75-8 5(1) (5)7.75-8 5(1) (5)7.75-8 5(1) 
(3)7 8. 5(1) (3)7 75-8.5(1) (3)7 75-8.5(1) (3)7 75-8.5(1) (3)7 75-8.5(1) 

8(5) 8(5) 8(5) 8(5) 8(5) 
(3)8-8 25(1) (3)8-8 25(1) (3)8-8 25(1) (3)8-8 25(1) (3)8-8 25(1) 

8(7) 8(7) &(7) 8(7) 8(7) 

8(2) &(2) 8(2) 8(2) 8(2) 
(9)7-7 25(2) (9) 7-7 (2) (9)7-7 25(2) (9)7-7.25(2> (9)7-7.25(2) 
(7)7-7 .25(2) (7)7-7 2) (7)7-7 .25(2) (7) 7-7 .25(2) (7) 7-7 .25(2) 

7(5) 7(5)- 7(5)_ 7(5) 7(5) 

7(4) 7(4) 7(4) 7(4) 7(4) 

7(7) 7(7) 7(7) 7(7) 7(7) 

7(2) 7(2) 7(2) 7(2) 7(2) 

6 625(1) 6 62501) 6 (1) 6 625(1) 6 (1) 

6 625(1) 6 62511) 6 625(1) 6 625(1) 6 (1) 

6 62501) 6 62511) 6 62501) 6 62511) 6 5(1) 

6. 625(2) 6.625(2) 6 625(2) 6 625(2) 6.625(2) 
(5)6 25-6.5(1) (5)6 25-6.5(1) (5)6 25-6.5(1) (5)6.25-6.5(1) 
(5)6 25-6.5(1) (5)6 25-6.5(1) (5)6 25-6.5(1) (5)6.25-6.5(1) 
(4)6 95. 6 301) (4)6 25-6 3(1) (4)6 25-6 301) (4)6 25-6 3(1) 
(3)6 25-6 5(1) (3)6 25-6 5(1) (3)6 25-6 5(1) (3)6.25-6.5(1) 

6.25(7) 6.2517) 6 O57 7) 6.2517) 

6.25(2) 6.25(2) 6.25(2) 6.25(2) 
(1)8 75-10 6(1) (1)8.75-10 6(1) (1)8.75-10 6(1) (1)8. 75-10 6(1) (1)8.75-10 6(1) 
(1)8 65-8 9(1) (1)8 65-8 9(1) (1)8 65-8 9(1) (1)8 65-8 9(1) (1)8.65-8 9(1) 
(1)8 75-10 25(1) (1)8.75-10 25(1) (1)8.75-10 25(1) (1)8.75-10 25(1) (1)8.75-10 25(1) 
(1)8 65-8 9(1) (1)8 65-8 9(1) (1)8 65-8 .9(1) (1)8 65-8 9(1) (1)8.65-8 9(1) 
(1)8 15-9 9(1) (1)8 15-9 9(1) (1)8 15-9.9(1) (1)8.15-9.9(1) (1)8.15-9.9(1) 
(1)8.05-8.8(1) (1)8.05-8.8(1) (1)8.05-8.8(1) (1)8.05-8.8(1) (1)8.05-8.8(1) 
(1)7 75-9 1(1) (1)7.75-9.1(1) (1)7.75-9.1(1) (1)7.75-9.1(1) (1)7.75-9.1(1) 
(1)7 65-8 6(1) (1)7.65-8 6(1) (1)7 65-8 6(1) (1)7.65-8 6(1) (1)7 65-8 6(1) 
(2)7 75-9(4) (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) 
(1)7 65-7 9(1) (1)7.65-7.9(1) (1)7 65-7 9(1) (1)7.65-7.941) (1)7.65-7 9(1) 
(2)7 15-8 4(3) (2)7.15-8.4(3) (2)7 15-8 4(3) (2)7.15-8.4(3) (2)7.15-8.4(3) 
(1)7.05-7.8(1) (1)7.05-7.8(1) (1)7.05-7.8(1) (1)7.05-7.8(1) (1)7. 05-7. 801) 
(1)7.5-8(2) (1)97.5-8(2 (1)7.5-8(2) (1)7.5-8(2) (1)7.5-8(2) 
(1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) 


Daily Price Service 


at New York, 


of 130,000-bbl. carzo of 
(76 oct., SL oct. 
late November loading on 
of lifting” basis. 
reported for 
few weeks, 
plentiful. 


regular-grade 
research) for 
“market-date- 
Little inquiry had beea 
regular-grade in previous 
and material was said to be 


gasoline 


° 3° ° 


MIDCONTINENT—Gasoline demand 
continued at approximately October's 
high level during the past week, accord- 
ing to Midcontinent 
areas, was 


refiners in most 
But in Kansas call 
have dropped materially, to “ 
al for this time 

Light fuels demand 
said to be picking up. FE 
reported selling two cars No. 3° fuel 
to a midwest jobber at 4.625c, FOB his 
plant, said he had advanced 
4.375c¢ truck transport price to 4.75c. 


said to 
about norm- 
of year,” 

generally was 
rast Texas refiner 


and his 

Lows of price ranges for several grades 
of South Texas lubes were higher when 
refiner reported 0.25 to 1.75¢ in- 
creases in his postings, new price ranges 


one 


were as follows: (pale and red) 200 vis. 
10c, 300 vis. 10.5-10.75¢, 500 vis. 11.25- 
11.75c, 750 vis. 11.5-12.25c, 1200 vis. 


12-12.5¢, and 2000 vis. 


Continued 


(red) 12.5-13.25« 
demand for lubes far 
in excess of supply was reported gener- 
ally. 

Other sales 
included the 
gasoline at 


heavy V 


week 
Ethyl 
cars regular- 


42- 1 if kerosine 


disclosed the past 


follow Ing: one Car 
7.875c, 


125c, 


nine 


grade at 7. two cars 


Philadelphia & Baltimore are for Min. 80 Oct. 


Figures shown in parentheses indicate number of com- 


(A.S.T.M.) Ethyl. 


at 5.5¢ by Oklahoma 
proximately 25 cars 
vis. D 10-25 P. P. brizht stock at 28e 
and 200 vis. No. 3 color neutral at 16¢ 
by midcontinent refiner for shipment over 
next 30 days. 


refiner, and ap- 
each of 150-160 


Eleven cars Grade 26-70 natural gaso- 
line were reported sold open spot at 
25c, FOB Breckemidge, and three cars 
were reported sold at 4.75c, FOB Group 
a 
0. 


CENTRAL 


demand on 


MICHIGAN Additional 
ilready gasoline stocks 
was reported by refiners as result of large 
number of deer hunters coming into the 
state. One refiner reported late in week 
that there was an actual shortage of 
gasoline in northern part of state. 


low 


And he was finding it difficult to satis- 
y demand as he had been on a daily 
production basis for several weeks. 


Steady improvement was reported for 


light fuels and although most. refiners 
stil predicted serious shortage toward 
end of heating season, one said his 
stocks of No. 1 fuel were “best in sev- 


eral years.” 


Most refiners reported turning down 
new inquiries for residual fuel in an ef- 
fort to carry 
season. Some 
accounting for their entire production up 

Jan. 1, 1947. 


regular customers through 
refiners reported contracts 
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OIL PRICE SECTION 
At Refineries and 
Terminals and By 

Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose re pre- 
sentatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil industry 
prices everywhere. 


Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
rices; for current sales and shipment; for the 
usiness day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot prices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbls. of 42 gals.; ex all fees and 
taxes; for crude oil and its products lawfully 
—— and _ transported; report as received 
y OILGRAM and National Petroleum News 
but not guaranteed; for subscribers’ private use 
only and not for resale or distribution or publi- 
cation. Octane ratings are ASTM unless other- 
wise noted. Parenthetical figures before and after 
rices indicate number of companies quoting the 
ows and highs of the ranges. For further details 
of price conditions apply to any NPN-OILGRAM 





office or see back of any OILGRAM Price 
Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 


York, Cleveland and Tulsa, address Platt’s Price 
Service, Inc., 1213 W. 3rd St., Cleveland (13), 





Ohio. Annual subscription rate in U. S.; $125 
per year, payable in advance. 
Refinery 
Gasoline 
a 
Prices 

Prices in Effect 
OKLAHOMA Nov. 18 Nov. Il 
78-78.5 Oct.Ethyl(5)7 75-8 5(1) (5)7.75 8 5(1) 
73-75 oct (9)7 a 25(2) (9)7-7 25(2) 
63-66 oct. 6.625(1) 6 @o5¢1) 
60 oct. & below. (5)6. Ss 6.5(1) (5)6.25-6.5(1) 
MID-WESTERN (Group 3 basis) 
78-78.5 Oct. Ethyl(3)7.75-8 5(1) (3)7.75-8.5(1) 
73-75 oct. (V)T-7.25(2) (7) 7-7 25(2) 
63-66 oct. 6.625(1) 6 625(1) 
60 oct. & below. (5)6.25-6 5(1) (5)6.25-6.5(1) 
N. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
78-78 5 oct. Ethyl 8(5) R(5) 
73-75 oct. ‘ 7(5) 7(5) 
63-66 oct. 6 62511) 6 625(1) 
60 oct. & below. (4)6.25-6.3(1) (4)6.25-6.3(1) 


W. TEX. (For shpt. to Tex. & N. M. dest’ns.) 


78-78.5 ee 2 ak) (3)8-8 25(1) 
73-75 oct (4) 7(4) 

63-66 oct. 6 625(2) 6 625(2) 
60 oct. & below. (3)6 25-6.5(1) (3)6.25-6.5(1) 
E. TEX. (Truck Tnspt.) 

78- ay oct. 8(7) 8(7) 

73-75 oct. 7(7) 77) 

60 oct. & below 6.25(7) 6.25(7) 
CENT. W. TEX, (Truck Tnspt.) 

78-78.5 oct. 8(2) 8(2) 

73-75 oct. 72) 7(2) 

60 oct. & below. 6 25(2) 6.25(2) 
KANSAS (For Kansas destinations only) 

78- ne ae (1°8.2-8 5(1) 
73-75 oct. 2)7.2-7.5(1) (2)7.2-7.5(1) 
63-66 oct. 

60 oct. & below(1)6.375-6.75(1) (1)6.375-6.75(1) 
ARK. (For shipment to Ark. & La.) 

78-78.5 oct. Ethyl 8.125(1) 8.125(1) 
73-75 on 7.125(1) 7.125(1) 
60 oct. & below, 


unleaded 6.375(1) 6.375(1) 


WESTERN PENNA. 
Bradford-Warren: 
74-76 oct (1)7 


Other districts: 
74-76 oct. 


5-8(2) (1)7.5-841) 


(1)7.25-8.25(1) (1)7.25-8.25(1) 
MICHIGAN (FOB Central Mich. 
group basis; for shpt. within Mich.; 


may originate at plants outside Central 


CENTRAL 
refinery 
shpts. 
group.) 
U.S. Motor: 
78-78.5 oct. (2)9.75-10.75(1) (2)9.75-10.75(1) 
73-75 oct. (2)8.75-9.75(1) (2)8.75-9.75(1) 
Str. run gasoline, 
excluding De- 
troit shpt. 
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(1)6.5-7.5(1) (1)6.5-7.5(1) 


Prices in Effect Nov. 18 Nov. 11 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
dis*urbances. ) 

73-75 oct 9 9 


CALIFORNIA 
80-82 oct. (Ethyl) 
74-75 oct. 


Kerosine, Gas & Fuel Oils 


OKLAHOMA 


11-43 ww. 
12-44 w.w 
Range Oil 
No. 1 p.w. 
No. 1 straw 
No, 2 straw 
No. 3 fuel 
No. 6 fuel 
14-16 fuel $ 





a ) 


MID-WESTERN (Group 3 basis) 








11-43 w.w. | 
412-44 w.w 

Range Oil 

No. 1 p.w 

No. 2 straw 

No 3 

No. 6 

N. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
11-43 w.w ce 375-5.4(1) (1)5.375-5.4(1) 
12-44 w.w : "5(1) 5 BCD 

58 DI 5 5 31) 5.2(1) 

No. 1 p.w 4.875(1) 4.875(1) 
No. 2 straw 4.7501) 4.75(1) 

No. 3 4.625(1) 4.625(1) 
No. 6 fuel $1.38(1) $1.38(1) 

W. TEX. (For shpt. to Tex, & N. M. dest’ns.) 
12-44 w.w 6.501) 6.5(1) 

No. 2 straw. (1)4.625-4.875(1) (1)4.625-4.875(1) 
No. 3 4.625(1) 4.625(1) 
No. 6 fuel $1.38(1) $1.38(1) 


E. TEX. 
11-43 w.w 


(Truck trnspt.) 
(4)5.375-5.875(2) (4)5.% 





12-44 w.w (1)5.375-5.501) (1)5 

45 cetane diesel Kas 

58 D.I. & above(1)5-5 25(1) (1)5 

U.G.I. gas oil 4.5(1) 4.% 

No. 1 fuel 

No. 2 fuel 5(1) 

No $ fuel 1.75(1) 37501) | 

No. 6 fuel (2)$1.30-1.43(1) (2)$1, 30- 1.43(1) | 
| 

CENT. W. TEX. | 

11-43 w.w 5. 375(2) 5.375(2) | 

U.G.I. gas oil 4(1) 4(1) | 

No. 2 fuel 4.75(1) 4.75(1) 

No. 6 fuel $1.23(1) $1.23(1) 


KANSAS (For Kansas destinations only). | 


No. 3 fuel 4.375(1) 4.375(1) 


2-44 w.w (2)5.625-5.7(4) (2)5.625-5.7(4) 
No. 1 fuel (1)5-5 1(5) (1)5-5 1(5) 
No. 6 fuel $1.38(1) $1.38(1) | 
ARK. (For shipment to Ark. and La.) | 
42-44 w.w. kero. 5 375(1) 5.375(1) | 
Tractor fuel 6(1) 6(1) } 
Diesel fuel 52 & | 
below 4.875(1) 4.875(1) 
Diesel fuel 58 & | 
above 5.125(1) 5.125(1) 
No. 2 4.5(1) 4.5(1) | 


WESTERN PENNA. | 
Bradford-Warren: 





45 w.w (2)6.75-7 25(1) (2)6.75-7.25(1) | 
No. 1 fuel... 6 75(1) 6.75(1) | 
Ne. 2 fuel (1)6.75-6 95(1) (1)6.75-6 95(1) | 
No. 3 fuel 6.95(1) 6.95(1) | 
36-40 gravity 6.5(1) 6.5(1) 

Other districts: | 
5 w.ew (4)7.25-7.425(2) | 
17 W.W 7.37501) 

No. 1 fuel (2)7-7 425(1) 

No. 2 fuel (2)6 75-701) (2)6.75-7(1) 
No. 3 fuel (1)6.75-6.875(2) (1)6.75-6.875(2) | 
36-40 grav....(1)6.25-6.875(4) (1)6.25-6.875(4) | 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich.; 
shpts. may originate at plants outside Central 
group.) 

14-46 kero. 6 75(1) 6.75(1) 

46-49 w.w. kero. 7(5) 7(5) 

P.W. Distillate 6.75(5) : 75(5) 

No. 2 light straw 6.5(3) 5.5(3) 

No. 3. straw (4)6. 25-6 .5(1) (ae 25-6 .5(1) 
U.G.I. gds oil. .(3)5.5-5.75(2) (3)5.5-5.75(2) 
300-500 vis 5.14(6) 5.1416) 
100-300 vis. 5.5(6) 5.5(6) 

OHIO (SS. O. Ohio quotations for statewide 
delivery) 
Kerosine : 8 8 





Prices in Effect Nov. 18 Nov. 11 
CALIFORNIA 


San Joaquin Valley: 





40-43 grav. wW.w. 








Heavy fuel 
Light fuel 
Diesel fuel 
Stove dist. 
Los Angeles: 
Heavy fuel 
Light fuel 
Diesel fuel 
Stove dist. 
San Francisco: 
Heavy fuel 
Light fuel 
Diesel fuel 
Stove dist. ... - pore 
NOTE: All above heavy fuels meet 
specification 400; light fuel, spec. 300; 
fuels spec. 200; and stove distillate, 





Pacific 
Diese 
spec. 10 


Lubricating Oils 


U.S. Motor: Noy. 18 
WESTERN PENNA, 
Prices are for sales made, or offers reliably 


Noy. Il 


reported, to jobbers & compounders only. 
Viscous Neutrals—No. 3 col. Vis. at 70°F. 
200 Vis. (180 at 100°) 420-425 fi. 
 D.. -, 40.5(1) 40.5(1) 
10 p.t. 39.5(1) 39.5(1) 
15 p.t. 38.501) 38.5(1) 


25 p.t. (1)34-39(1) (1)34-39(1) 
150 Vis. (143 at 100°) 400-405 fi. 

0 p.t. 38.5(1) 38.5(1) 

10 p.t. 37.501) 37.5(1) 

15 p.t. 36.501) 36.5(1) 

23 p.t. (1)33-37(1) (1) 33-37(1) 
Cylinder Stocks: 

Brt. stk., 145-155 vis. at 210°, 540-550 fi 
No. 2 col. 

10 p.t. 33(1) 32(1) 

15 p.t 32(1) 31(1) 

25 p.t (4) 30-3611) (4) 30-3601) 4 
600 S.R. filter’ bl. eee FEL (1)23-27(2) 
650 S.R (1)24—28(2) (1)24-28(2) 
600 fi (1)25~-30(2) (1)25-30(2) 
630 fi (1)27—3001) (1)27—3001) 


MID-CONTINENT 


Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 

Vis. Color 

60-85—No. 2... 9(4) 9(4) 
86-110—No. 2 ..(3)9.5-10.5(1) (3)9.5-10.5(1) 
150—No. 3 15(3) 15(3) 
180—No. 3 (3)15.5-16(1) (3)15 5-16(1) 
200—No,. 3 16(6) 16(6) 
250—No. 3 (2)17-17.5(2) (2)17-17.5(2) 
280—No. 3 (1)18-18.5(2) (1)18-18.5(2) 
300—No. 3 19(2) 19(2) 

Red Oils: 

180—No. 5 ei 
200—No. 5 15(1) 15(1) 
300—No. 5 18 5(1) 18.5(1) 
Bright Stock—-Vis. at 210° 


200 Vis. D 29(1) 
150-160 Vis. D. 


29(1) 








0 to 10 p.p. 25(5) 25(5) 
10 to 25 p.p...(3)24.5-28(1) (3)24.5-28(1) - 
25 to 40 p.p. 25(1) 25(1) 
150-160 Vis. E 24(1) 24(1) 
120 Vis. D: 
0 to 10 p.p 24(3) 24(3) 
600 S.R. Dark 
Green 
600 S.R. Olive 
Green .(1)15.5-16(1) (1)15 5-1641) 
SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F.) 
Vis. Color 
100 114-21 (4)7.5-8 501) 7 BS 
200 No, 2-3 (4)10-1141) (1)9.75-1014 
1:00 No 
2-3 (1)10.5-11.7501) (1)10.25-10.75+ 
500 No. 214- 
31, (1)11.25-12.75¢1) (1)11-11. 751: 
THO No 
3-4 
1200 No. 3- 
M00 No } 
Red Oils: 
100 
J 5-6. .(2)7.5-8.501 7.503) | 
200 
No. 5-6. .(4)10-1101) (1)9.75-10(4) ; 
300 
No, 5-6. .(1)10.5-11.75¢1) (1)10.25-10. 75+ 
500 


No. 5-6. (1)11.25-12.75(1) 


750 


(1)11-11.7513 





No. 5-6. .(1)11.5-13.25(1) (1)11.25-12.25¢ 
1200 

No. 5-6. .(1)12-13.501) (1)11.375-12.5¢ 
2000 

No. 5-6. .(1)12.5-14.25(1) (1)11.5-13.25 





(Continued on next page) 
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Oil Price Section 























Refinery Prices—Continued Commercial or  con- Thriftane 
sumer tank car, tank wag- Humble (3rd Grade) 
Prices in Effect Nov. 18 Nov. 11 on, dealer, and — HUMBLE een Gaso- 
statio ces for gas ‘ank R *T 
( HICAGO (From Mid- ye! i. crude) do aa ee , oo Om. Wagon tail oe taal an 
itral oils vis. at 100°F. 0 to do, however, pan = hy rd Dallas, Tex. ..95 135 85 11.5 5.5 
Pale Oils: spection fees as shown in Ft. Worth ....95 135 85 115 55 
Vis. _ Color general footnote. Gasoline | Houston ......95 135 85 115 5.5 
85—No. 2 10.5(1) 10.5(1) taxes, shown in separate | 58 Antonio .95 135 85 115 5.5 
86-100—No. 2 1141) 11(1) ~ : d 
‘=n _No. 2 16.5(1) 16.5(1) column, include 1.5c fed- — 
Mo 2 1701) 1711) eral, and state taxes; also *Tank Wagon Retail 
m0—No. 3 1701) 17(1) city and county taxes as indicated in footnotes. Dallas. T. 9 
0—-No. 2 " 4804) 18(1) Kerosine tank wagon prices also do not include Ft ‘Worth pk tedden 9 3 
Red Oils: taxes; kerosine taxes where levied are indicated Sl co venees H 13 
og 1701) 17(1) in footnotes. Dealer discounts are shown in foot- i Aetete 9 13 
0—No. 5 17(1) 17(1) notes. These prices in effect Nov. 18, 1946, as oT, ; 
Me & 18(1) 1811) posted by principal marketing companies at © all classes of dealers & consumers. 
RO0—No. 5 19(1) 19(1) their headquarters offices, but subject to later 
— ;00—No. 5 19.5(1) 19.5(1) correction. 
—— Note: Viscous oils, 15 to 30 p.p. are quoted 
10% 0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous Canada 
ils, 15 to 30 p.p., 0.25¢ lower. 
Flash 
Unfiltered Steam Refined (Viscosity at 210°) ~——— Rect en PRICES OF IMPERIAL OIL, LTD. 
140 12.5(1) 12.5(1 - Per Imperial Gallon, which is 1.2 U. S. Gallons 
160 13.501) 13 SD ATLANTIC Commer- Gaso- Kero- 
200 14.5(1) 14.501) REFINING cial Dealer line sine - 
Bright stocks, 160 vis. at 210 No. 8 T.W. T.W. Taxes T.W. IMPERIAL ane, 
oto 2 Bp. Z5(1) => Philadelphia, Pa... 10.0 100 55 11.75 on - 
Bee ke... sama 2 Eeat Pittsburgh 105 105 5.5 12.2 +Gasoline *Gasoline sine 
30 to 40 p.p 22.5(1) 22.5(1) ; 03 103 SS 12.1 
E filtered Cyl Allentown os 10 : 105 $5 121 T.W. Taxes T.W. 
liabl; " Stock 15.501) 15.5(1) | nd nas Nate 10 , OS (CUBS O82 Hamilton, Ont. .. 16.5 11 18 
y. Note: To obtain prices delivered in Chicago ye eee ghinas 5 55 12.1 Toronto 16.5 11 18 
4 = Altoona ’ . 10.5 10.5 p 
| idd 0.35¢ per gal. . " 55 12.1 Brandon, Man. .. 21.5 10 23.5 
Emporium ..... 10.5 10.5 Ww 20 0 10 » 
Indiana wees 20.5 10.5 5.5 12.1 unnipes _ cree 
) Ti . 55 121 Regina, Sask. ... 19.5 11 21.5 
Uniontown . , 10.5 10.5 ° Saskatoc 2 3 li 243 
) ‘ Harrisburg .. mee ao 5.5 12.1 eta ‘Aite.’” 20°4 10 m4 
) Natural Gasoline Williamsport 1005 105 55 12.1 x mn, a... 2 ; 
1) Dover, Del. -105 105 55 12.1 a + ti 
. (Group 3 & Breckenridge prices are to blenders Wilmington -+++ 10.0 > : 2 M4 11.6 Montreal, Que.... 16.5 11 17.5 
‘4 on freight Basis shown below. Shipments may ——, a see 3 a is ake St. John, N’B.| 16 13 19 
Y or orig’ " . e in any Mid-Continent manufacturing Wore ee etonn sone 10 6 _ Halifax, N. S. 16 13 19 
1) ai ; Fall River ee Ge wes *Includes 3c Federal, and Provincial taxes. 
FoR bg oe 3 1 (Seles) 1 75(Sale) Hartford, Conn. .. x: $0.8 +3 ee: tTo divided & undivided dealers. 
(,rade 7 . fO( Sales . fotwale New Haven ‘ 2 10 unde 
o 2 FOR BRECKENRIDGE Providence, R._T. | 101 45 22. 
le 26-70 25(Quote) 1.25( Quotes) Atlantic City, N.J. .... 9.7 4.5 9.6 
‘ Camden : 9.7 4.5 9.6 
CALIFORNIA (FOB plants in Los Angeles Trenton te 9.7 4.5 9.6 SOCONY MOBILGAS 
1) basin) Baltimore, Md. . 94 55 9.4 SOCONY —Regular Grade— 
2) 21-21.9 pound vapor pressure Hagerstown tie 10.1 5.5 9.9 VACUUM Com. Undiv. Gaso- 
2) for blending . ae Richmond, Va. 9.4 732 Ee Cons. Dir. line 
2) ee. ~~ — 9.8 7.5 ott 3s T.O. T.W. T.W. Taxes 
1 runswick, Ga. 11.0 7.5 0.28 — 
Jacksonville, Fla. 10.5 8.5 9.75 a Og, ae 99 10.4 *5 5 
Naphthas and Solvents Kings & Queens . 99 104 55 
Mineral Spirits V.M.&P. Richmond 95 100 °*5.5 
) ; 
(FOB Group 3) T.W.* T.W.+ Albany, N. Y. 9.2 9.8 10.3 5.5 
Stoddard Philadelphia, Pa. 11.5 13.0 Binghamton ..... 19 2 4.8 2 : 8.8 
parte sete 7 195-7 695(5 7 195.7 Lancaster, Pa. 12.5 14.0 Buffalo pec 
cae nahin’ Rint Rn Ee”)=6 | (Phere, Pe. ;..:. 18.6 14.0 Jamestown... #103 108 113 5.5 
9.541 Vv M &P Npth (1)8 1-8 125: 4) (8 1 g 125(4) Mt. Vernon . 10.0 10.5 5.5 
Mineral spir' 17. 1-7.195(5 7 1-7.12: FUEL OILS—T.W. Plattsburg ......100 107 11.2 5.5 
Mineral spirits(1)7.1-7.125(5) (1)7.1-7.125(5) Rocheste 10 3 11.0 11.5 5.5 
16(1 Rubber solv. .(1)8 1-8.125(3) (1)8 1-8.125(3) 1 2 5 6 | eamencrang 10 4 111 16 55 
5 (9 L ucquer dil (3)8.375 9 125(2) (3)8. 375-9. 125(2) Phila., Pa. ..... 9.6 8.5 6.13 5.42 Bridgeport, Conn. 10.0 10.5 45 
5 (2 Benzol dil... (1)8.875-9.625(1) (1)8.875-9.625(1) Allentown .. ee Ta ” Sees oon Danbury . + 1005 110 45 
WESTERN PENNA. Wilmington, Del.. 9.6 8.5 eer oeee Hartford 95 10.3 10.8 4.5 
Bradford-Warren: Springfield, Mass. 9.4 i a New Haven 94 10.0 10.5 4.5 
Stoddard solvent 8(1) 8(1) Worcester ns Bangor, Me. 95 105 110 55 
Other Districts: Hartford. Conn... .... 9.2 nae “aon Portland 8.8 9.7 10.2 5.5 
Untreated naphtha (1)7.5-7.75(1) (1)7.5-7.75(1) *Does not include 1c Georgia kerosine tax, Boston, Mass 9.1 96 101 45 
1) Stoddard solvent ‘ 7 5 ) 7.7503) ss rey prices also apply to Stoddard Concord, N. H 2 3 is 4 4 
OHIO (S. O. quotations for statewide delivery) ; Solvent; V.M.&P. prices also apply to Light — r 107 11.2 55 
V.M.&P. naphtha. D.C. naphtha, Varnolene & Cleaners Naphtha, + nl eee Ye 26 01 «48 
e a Discounts: Providence, R.I.. ¢ 
92/1) oye Rhy mm 10.5 a Kerosine—Thru Penna. & Delaware, 2c off Burlington, Vt... 10.0 10.6 11.1 5 5 
— tubber solvent 10 t.w. price on t.w. deliveries of 25 gals. or more Rutland 11.0 11.5 
E. TEXAS (Truck Tnspt.) at one time. 
Stoddard Solvent 8(2) 8(2) Mineral Spirits VM. _&P 
T.W. Ww. 
uffalo, N. Y. 13 5 15.0 
Wax Sener, (N. B. Prices are Continental's om Sock City =. +e 
ai ee — 7 ‘‘normal’’ prices. Current selling ochester >. J - 
1641) WES TERN PENNA. (Bblis. C.a..) OIL prices may be lower than ‘“‘nor- Syracuse 15 5 = 4 
White Crude Scale: mal’? because of local compe- Boston, Mass 13 0 4.0 
22-124 A.m.p in 8 tition). Hartford 14.5 4 5 
4-126 A.m.p.(2)5.75-6.25(2) (2)5.75-6.25(2) Coneee emend Providence, R. I 15.0 iad 
MID-CONTINENT (C.L, FOB Refinery) N-tane (3rd Gaso- Kero- 
Semi-refined: (regular) Grade) line sine 
1014 132-134 AMP, +Tank Wagon Taxes T.W. Mobil- Mobil- 
bbls 6.45(1) 6.45(1) Denver, Col. 11.5 10.5 4 4 3 rt —_ 
1.75 Se > : . i ese 
CHICAGO (FOB Chicago district refinery of one hel June. a 3.5 7 5 55 11.5 nary T.c. T.W. Yard T.W 
75 efiner, in bags, carloads. Carloads, slabs loose, (sae é 
7 4 less Melting points are EMP (ASTM) Casper, Wyo. tae . . 7 5 4 3 s “~~ Le A + * 
» OF methods; add 3° to convert into AMP.) Billings, Mont. .. 13.5 12.5 6.5 13.5 ey 72 10.0 91 65 8.6 
35 Fully refined: EE aie owes 14.5 13.5 6.5 15 Kings & 
~ 122-124(bags only) 5.6 5.6 Great Falls 13.5 12.5 6.5 15 Queens 72 10.0 9.1 6.5 8.6 
125-127 7 6 6 Helena 14 13 6.5 15 Richmond 71 9.9 9 1 6.5 8.6 
129 6.25 6.25 Salt Lake City, Albany 71 #94 67 90 67 87 
130-132 6 55 6.55 Utah 45 135 55 1% Binghamton 88 115 85 108 85 10.4 
1 134 6.8 6.8 Twin Fall, “Ida... 16.5 15.5 7.5 17 Buffalo 84 111 7.9 10.4 81 104 
135-137 7.55 7.55 eee, Jamestown. 8.0 10.7 103 80 99 
N. M. 11.5 105 87 1 Mt. Vernon 7.3 10.0 91 66 88 
Roswell 10 7 10.5 Pi, . 76 95 
V3 Santa Fe 12 11 °7.5 11.5 cNe.. So 2-9 10.1 #7.8 98 
7 Petrolatums Ft. Smith, Ark... 10.5 8 9.1 | Rochester .8.4 1.2 .... & 7 
5: ” Texarkana * 40 85 55 0 Syrac use 8.2 109 7.7 100 7.7 9 
i WESTERN PENNA. (Bbis., carloads; tank Muskogee, Okla.. 10.5 9.5 9 9.5 Conn. : — 90 
1 ; cars, 0.5¢ per Ib. less.) Oklahoma City .. 10.5 95 9 9.5 Bridgeport., 7.5 9.3 cf . 82 
= now Whit (1)7-7.875(1) (1) 7-7.875(1) Tulsa 10.5 95 9 9.5 | Danbury .. 7.9 2.3 
ily W = 7495 . Hartford 7.6 95 7.2 9.2 
12.5¢ 4 White (1)6-7.125(1) = (1)6-7.125(1) *Taxes: In gasoline tax column are included New Saven 7.0 68 91 66 8.7 
am White .(1)5.75-6.875(1) (1)5.75-6.875(1) these city taxes—Albuquerque, & Roswell, 0.5c, cata : 
5 Ag Amber (1)4-5(1) (1)4-5(1) Santa Fe, 1c. Texas 4c state tax applies within Maine: - Zi 9 
Amber (1)3 75-4 75(1) (1)3.75-4 75(1) city limits of Texarkana, Ark. Bangor 9.1 11.0 ¢.6 1.9 4 
Red (1)4.375-4.625(1) (1)4.375-4.625(1) +To consumers & dealers. Portland 100 6 8.9 
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Tank Wagon Prices—Continued 


Mobil- Mobil- 
fuel heat 
Kerosine Diesel Fuel 
Yard T.W. T.C. T.W. Yard T.W. 
Mass. : 
OR. «ss aces BOE BS CS .... 8.6 
N.H.: 
cence: ..,..6° 328 .... 238 . 9.8 
Lancaster . ~ 22.0 113 8.7 10.8 
Manchester. 8.1 11.1 .... 99 76 9.4 
RE 
Providence. 7.3 99 65 88 6.7 8.6 
Vermont: 
Burlington.. 8 2 7.8 101 78 9.5 
Rutland .. 8.7 ne 103 8.0 98 


*Does not include 2% city sales tax applica- 
ble to price of gasoline (ex tax). 


tIn steel barrels. 


ttDelivered prices; all other t.c. prices are 
fob dulk terminals. 


Discounts: Diesel—On t.w. deliveries, 0.5c 
for at least 400 gals.; 1c for full tank truck. 


CHEVRON 
Ss. O. (Regular) Av. Gaso- Kero- 
CAL, Re- 80 line sine 
T.T. tail T.T. Taxes T.T. 

San Francisco, 

Cal. .. oe |’ 15 14.5 4.5 13.25 
Los Angeles ... 10.5 14.5 14 4.5 11.7% 
esno . 16 155 45 14.3 
Phoenix, Ariz. . 13 17 16.5 65 14.25 
Reno, Nev <5. 17 16.5 5.5 15.25 
Portland, Ore. . 11.5 15.5 15 6.5 15.235 
Seattle, Wash... 11.5 15.5 15 65 15.3 
Spokane 13.5 17.5 17 6.5 18.25 
Tacoma ovstce Shee ae Ie 6.5 15.3 
Boise, Idaho... 14.5 18.5 18 7.5 18.0 





Resale and Commercial Gasoline—Tank car 
deliveries of Chevron Aviation 80, unleaded, 
and Chevron Gasoline .25c per gallon below 
posted net tank truck price. Pearl Oil (The 
Standard Kerosine):—Tank car deliveries 3c 
below posted tank truck price. 


Red Crown (Rez. Grade) 
Blue Crown (3rd Grade) 
Red Red Blue 





Cons. Dir. Dir. line sine 

T.W. T.W. T.W. *Taxes T.W 
Chicago, Ill. 13.5 11. 11.0 4.5 11.7 
Decatur ... 132 11.7 11.2 45 11.4 
Joliet 13.5 12.0 11.5 4.5 11.7 
Peoria ; Be BS nD 6.3 11.85 
Evansville, Ind... 13.0 11.5 11.0 5.5 11.0 
Indianapolis .... 13.2 11.7 < ae ge 
South Bend + oe oe 22.7 2S 2 
Detroit, Mich. .. 12.9 11.4 .... 4.5 10.9 
Grand Rapids 129 11.4 -.- 4.5 10.9 
Saginaw 129 11.4 -. €9 12.9 
Green Bay, Wisc. 13.8 123 11.8 55 12.0 
Milwaukee _ge* 223 27 8S 2S 
La Crosse -- 186 122.1 11.6 5.5 11.8 
Duluth, Minn -_we Bs 5.5 12.0 
Mpls.-St. Paul .. 136 116 11.6 55 11.8 
Mankato 136 121 116 55 11.8 
Des Moines, Ia.. 181 136 113.1 §.5 1.8 
Mason City -- 134 119 11.4 5.5 °11.6 
St. Louls, Mo.... 131 11.6 11.1 4.5 11.3 
Kansas City .... 125 110 105 45 10 x 
St. Joseph -« ao 22-0 45 10.7 
Fargo, N. D... 146 131 126 55 12.8 
Buren § D 140 125 120 55 12.2 
Wichita, Kans - 110 104 2:9 $.3 9.1 
Omaha, Neb. Bae 22-8 253 6.56 6S 


Stanavo Ethyl Aviation Number 173 


Cons. T.W. *Taxes 
Detroit, Mich. ....... 17 3 45 
Fargo, N. D. cade 16 6 55 
Huron, S. D : 16 0 5.5 
Indianapolis, Ind. .... 15 6 5 5 
Kansas City, Mo. 14 5 45 
Oleum V.M.&P. Stant- 


Spirits Naphtha sol *Taxes 
(Prices are base prices before discounts) 


Chicago ..... 146 149 13.9 4.5 
Detroit aa De 16 3 17.6 4.5 
K. C., Mo. .. 1483 15 8 148 1.5 
St. Louis w- 229 159 144 1.5 
Milwaukee 15 5 165 16.0 5.5 
Minneap’ls 15 4 16.4 14.7 5.5 
Fuel Oils T. W. 
Chicago 

Standard Stanolex 

Heater Oil Furnace Ot! 
1-99 gals. asians 10 2 9.7 
100-149 gals. 7m 9.2 8.7 
150 gals. & over.... 8.7 
150-399 gals. Saae . 8.7 
400 gals. & over.... ; 8.2 

Stanolex Stanolex 

Fuel A Fuel © 

1-749 gals. we 7.25 6.50 
750 gals. & over.... 6.50 5.75 
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Stanolex Furnace Ot! 


100 gals. 
Other Points 1-¥9 gals. & over 
Indianapolis 95 8.5 
Detroit 95 8.5 
Milwaukee 98 8.8 
Minneapolis eee 9.4 8.4 
St. Louis te A Ee 92 8.2 
Kansas City . <o 8 7.8 


*Taxes: In gasoline tax column are included 
these city taxes—Kansas City, St. Joseph and 
St. Louis, 1c. Iowa kerosine prices are ex 4c 
state tax. In naphtha tax column are included 
1.5c federal tax and state taxes. State sales, 
occupation, consumer and use taxes to be added 
where applicable. 


+Crown Gaso- Kero- 





Net line sine 

Dealer Taxes T.W. 
Covington, Ky. ...----- .O 6.5 10.25 
Lexington .... 5 . : 4 2 
Louisville 0 7 30-2 
Paducah pds pipiens Mier .O 6. 3S 
Jackson, Miss. ......-.-- 5 7.5 me 
Vicksburg alpen Siva .25 PB 5 44 
Birmingham, Ala. 75 °8.5 x 
Mobile ae hams i ‘9 5 19 °. 
Montgomery 0 9.5 om ze 
Atlanta, Ga. 0 7.5 $1 
Augusta ok gare wee aisveieed 3 7.5 £10 5 
IN. a aciessicius de sie a5egeoen 7.5 10 25 
Savannah ............. 10.5 7.5 *9.75 
Jacksonville, Fla........ 105 8.5 9.75 
Miami ey: 8.5 9.75 
Pensacola 10 25 °9.5 9.5 
Tampa 10.5 8.5 9.75 


*Taxes: In tax column are included these city 
and county gasoline taxes: Mobile, 2c city; 
Birmingham, 1c city; Montgomery, Ic city and 
lc county; Pensacola, lc city. Georgia and 


Montgomery, Ala., have 1c kerosine tax, Mis- 
sissippi 0.5c, not included in above prices. 

+Consumer t.w. prices are same as net dealer 
prices. 


Esso (Regular Grade) 


Consumer Gaso- Kere- 

Tank Dealer line sine 

Wagon T.W. Taxes T.W. 

Atlantic City, N.J. 9.70 10.20 4.5 9.6 
Newark sacs OO Wa 46.9 9.6 
Baltimore, Md. ... 9.40 990 5.5 9.4 
Cumberland .. 10.70 11.20 55 10.9 
Washington, D.C. 9.70 10.20 4.5 9.9 
Danville, Va. ..... 10.20 10.70 7.5 10.3 
Petersburg ee a eae 9.9 
Norfolk wens foe wae Tle 9.6 
Richmond 9.40 7.5 9.9 
Roanoke . 10.80 11.30 7.5 10.0 
Charleston, W. Va. 10 90 11.40 65 11.1 
Parkersburg ...... 1065 11.15 65 11.3 
Wheeling 6 2008 11.5 65 11.9 
Charlotte, N. C. .. 10.30 10.80 7.5 10.2 
Hickory . .. 10.70 11.20 7.5 10.6 
Mt. Airy ......... 10.90 11.40 7.5 10.4 
eee eee ee ee ee 
Salisbury .. 10.40 10 90 7.5 11.6 
Charleston, S. C... 990 10.40 7.5 9.3 
Columbia 10 80 11.30 75 10.2 
Spartanburg .. 10 30 10 80 75 9.7 
New Orleans, La 9.00 9.50 85 *8.4 
Baton Rouge 8.909 940 8.5 *8. 9 
Alexandria 9.40 9.90 8 5 *8.9 
Lake Charles 8 90 9 40 8.5 °10.4 
Shreveport F 8 90 9.40 8.5 *s 0 
New Iberia, La 9.70 10.20 8.5 *8.4 
Knoxville, Tenn. 1060 1110 85 11.0 
Memphis . 990 10 40 8.5 96 
Chattanooga 10 50 11.00 8.5 10.1 
Nashville 11 00 11.50 85 9.1 
Bristol . 1010 1060 8 5 11.1 
Little Rock, Ark. . 10.20 10.70 8.0 11.1 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Newark, N J 12.0 13.9 
Baltimore, Md. 14.5 =a 
Washington, D. C 14.5 
Fuel Oils—T.W. No. 1 No. 2 
Atlantic City, N. J... 96 8.6 
Newark : 96 8.6 
Baltimore, Md. 94 8 6 
Washington, D. C. 9.9 9.0 
Norfolk, Va. ; 96 8.4 
Petersburg 99 8.6 
Richmond as 99 8.6 
Charlotte, N. C. ‘ 10 2 9.4 
Hickory ; 10 6 96 
Raleigh e. 10 6 9.7 
Charleston, S. C. : 9.3 8.6 
Columbia , 10 2 10.4 
Spartanburg .. aoe 9.7 9.6 














*Does not include 1c Louisiana kerosine tas 
Discounts: 

Esso gasoline—to undivided dealers, 0.5¢ off 
dealer t.w. 

Kerosine—In South Carolina 1c per gal. off 
posted t.w. price for 25 gals. or more. In ar- 
kansas 2c per gal. off posted t.w. price. 

Naphtha—Newark t.w. prices are for deliver. 
ies of 200 gals. or more; less than 200 gals., 
0.5c over posted t.w. prices; steel barrel de 
liveries, 2c over posted t.w. prices. Baltimore @ 
Washington prices are for t.w. deliveries of 
25-99 gals., no discounts. 


Sohio X-70 Gasoline*® 
(Regular Grade) 








Con- Re- aso- Kero 
sumer sell- line sine 
T.W. ers +8S.S. Taxes T.W. 
Ohio, Statewide 13. 11 145 55 10.38 
Akron ........13 105 135 55 120.3 
Canton ee: ae ae oe ee 
Cincinnati ..... 13 105 135 55 10.8 
Cleveland .....13 105 135 5.5 10.9 
Columbus ....13 105 135 55 10.9 
Dayton .......13 105 135 $55 2.3 
Lima ee: ae | a a oe 
Mansfield ..... 13 10 5 135 $.5 10.3 
Marion ee 10 0 13 0 5.5 10.8 
Portsmouth ... 13 105 135 5.5 10.8 
Toledo a 10 5 13 5 55 10.38 
Youngstown ..13 105 135 55 10.8 
Zanesville ....13 105 13.5 5.5 10.3 
Aviation G Hi Statewide 
Consumcr Gasoline 
T.W. Taxes 
Sohio Aviation Gasoline Clear 
Spe. AN-F 22, Amend. 1.... 15.5 5.5 
Esso (Clear) Avia. Grade 80.. 17.5 5.5 
Esso Aviation Grade 91/98 ... 18.5 5.5 
Esso Aviation Grade 100/130.. 21.5 5.5 
Naphtha—T.W. 
Statewide 
es IE 2 cine ss wre uewiomaiew oxen 14.5 
D.C. Naphtha Picea Sate ein tereie cata terete 15 
A Ae rr 15 
na a wianciowais owe wil wane 15 
Sohio Solvent ... iislaay grbtahast atanaa 15 


Fuel Oils—T.W. No.1 No.2 No.3 No.4 
Ohio, Statewide .. 9.3 9.3 8.8 °*38.3 


**Renown (third-grade) prices are same 
as X-70 unless otherwise noted. 


tPrices at company-operated stations. 


ttStatewide prices are subject to exceptions 
other than those shown. 


Disccunts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

*For Cleveland area only. Full compartment 
hose dumps. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 5000 
or more gals., 1.5c. Lucas County: Less thas 
50 gals., tank wagon price, 50 to 249 gals., 
1c; 500 gals. or over 


0.5¢c; 250 to 499 gals., 
1.5c. 





Gasoline—Dealer T.W. Gaso 

Fire-Chief Indian line 

(Regular) (3rd Grade) Taxes 
Dallas, Tex. .... 95 8.5 5.5 
Ft. Worth cue, 85 5.5 
Wichita Falls ... 9.5 8.5 5.5 
Amarillo : 95 8.5 5.5 
Tyler eae: 85 5.5 
El Paso ae ee 11.5 5.5 
San Angelo << 2 8.5 5.5 
Waco : 95 8.5 5.5 
Austin 95 8.5 5.5 
Houston 95 85 5.5 
San Antonio 9.5 8.5 5.5 
Port Arthur 9.5 8.5 5.5 

Notice 


Tank Wagon prices include inspection fees on 
both gasoline and kerosine unless otherwise 
specified per gallon as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fl. 1/8e; 
Til. 3/100c; Ind. 2/25c; Kans. 1/50c; La. 1/32e¢; 
Minn. 7/200c; Neb. 2/100c; Nev. 1/20c; N. C 
1/4c: N. Da. 1/20c; Okla. 2/25¢c; S. Car. 1/82; 
S. Da. 1/40c; Tenn. 2/5c; and Wise. 3/100c. 

Kerosine inspection fees only: Ala. 1/2e; 
1/8c; Iowa 3/50c; Mich. 1/5c¢ per gal. 
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“Seaboard 
Export 


Coastwise 
Prices 


MOTOR GASOLINE 


Atlantic Coast 
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(Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
operators FOB their terminals)—Prices in Effect Nov. 18 





KEROSINE & FUEL OILS 


KEROSINE 
78-78.5 Oct. &/OR NO. 5 FUEL NO. 5 FUEL 

District 74-76 Oct. Ethyl (a) NO. 1 FUEL NO. 2 FUEL (0-10 p.t.) (15-60 p.t.) 
N. ¥. Harb. (17. 75-9.) (1)8.75-10.6(1) 6.7(15) 6.1(16) (3)$2.10-2.32(1) $2.00(1) NO. 6 FUEL 
N. Y. Harb., $1.92(10) 

barges (1)7.65-8.6(1) (1)8 65-8.9(1) 6 6(14) 6(16) (4)$2.10-2.32(1) $2.00(1) 
Albany ... (1)9-9 25(1) (2)10 25-10.7(2) 6.919) 6 5(8) 2.50(1) ae 2 12(1) 
Philadelphia . (2)7.75-9(4) (1)8.75-10 25(1) 6 7(13) 6 2(12) 2.13(3) 1.92(7) 
Phila., barges (1)7.65-7.9(1) (1)8.65-8 9(1) 6.6(5) 6.1(5) ihe ares 
Baltimore ... (2)7.15-8.4(3) (1)8.15-9 9(1) 6 8(10) 6 3(9) 2.00(1) 1.92(5) 
Balt., barges (1)7 05-7 8(1) (1)8.05-8 8(1) (1)6.675-6.7(1)  (1)6.175-6.2(2) Lone esos 
Norfolk .... (3)7.5-8(2) (2)8.5-9 25(1) 6.7(7) 6.3(6) 1.96(1) 1.88(3) 
Wilm., N. C. (2)7.45-8(2) (2)8.45-9 55(1) 6.65(9) 6.3(8) afte. 24 
Charleston .. (2)7.4-8(2) (2)8 4-9.25(1) 6.8(5) 6.3(4) 1.91(1) 1.83(2) 
Savannah ... 8(8) 9(4) 6.7(8) 6.45(4) esa 1 83(1) 
Jacksonville. . 8(9) 9(5) 6.7(9) 6.45(6) (1)$1.73-1.78(5) 
Miami ..... 8(6) 9(3) 6.7(6) 6.45(3) soe 
Tampa ..... 8(8) 9(5) 6.7(9) 6.45(7) 1.73(5) 
Pensacola 8(1) nie 6.25(2) 6(1) Siem Rt Sie 
Mobile ..... (1)7.75-7.9(1) 8.75(1) 6.25(2) Soe oy cass 
New Orleans. (1)6.625-7(1) (2)7.5-7.9(1) 5.625(4) 5. 25(3) 1.56(2) 1.43(3) 
Portland 8.8(5) (1)10 05-10.3(1) 6.8(8) 6.4(7) 2.445(1) 1.965(3) 
Boston ..... (2)8 2-9.1(5) (2)9 2-10.6(1) 6.7(10) 6.3(9) 2.145(3) 1.965(4) 
Providence .. 916) (2)10. 25-10. 5(1) 6.7(9) 6.3(8) ‘ eoenand 1.935(4) 
New Haven.. ; = Fas 1.935(3) 


(a) Postings of one on quoting the lows at New york, Philadelphia & 


Baltimore are for Min. 80 Oct. 


(A.S.T.M.) Ethyl. 








Bunker C Fuel Diesel Ot! Gas House 

Ships’ bunkers Ships’ bunkers Diesel Ol Gas Oil 

(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity 
N. Y. Harbor... $1.92(8) $2.65(6) 6.5(2) (1)6.4-6.5(1) 
Albany ; $2.12(1) ee .7(3) 6.7(1) 
Philadelphia $1.92(5) (1)2 61-2.65(4) 6.4(1) 6.2(1) 
Baltimore $1.92(4) $2.65(2) 6.5(1) 6.3(1) 
Norfolk $1.88(3) $2.61(2) 6.5(1) 6.3(1) 
Charleston - 83(2) $2.61(2) 6.3(1) mee 
Savannah ..... 1.83(1) 6.45(2) oe 
Jacksonville ... (1817340 78(4) $2.71(1) 6.45(3) > 
Tampa $1.73(5) $2.71(1) 6.45(3) o* 
New Orleans $1.43(3) $2.20(2) 5.5(1) one 
Portland $1.965(3) es 6.6(1) 6.6(1) 
Boston ; ‘ $1.965(3) $2.69(1) 6.5(2) 6.5(1) 
Providence... $1.935(4) $2.69(2) 6.5(2) 6.5(1) 
New Haven $1.935(2) nani ase ai 

Gulf Coast 
Prices in Effect Nov. 18 
CARGOES 
New Orleans & Lower Texas Gulf Coast Domestic & 


Mississippi to Baton Rouge 
Tank Cars Barges 
AVIATION GASOLINE 


Grade 100/130 
(export only) . 
Grade 91/96 
(export only) 
MOTOR GASOLINE 
78-78.5 Oct. Ethyl 
a 5 Oct. Ethyl 
74-76 Oct. 
74-76 Oct. 
70-72 Oct. , 
*Prices are for gasoline with approx. 
gasoline with research min. 
Unleaded 
70 Oct. 
68 Oct. 
65 Oct. 
60 Oct. 
KEROSINE & LIG HT FU ELS 


7.5(2) 7.25(2) 


6 375(2) (1)6-6.375(1) 


41-43 w.w. kero. 5.625(3) 5.625(2) 
42-44 w.w. kero. ; 

No. 2 fuel oil... 5.25(3) 5.25(2) 
DIESEL & GAS OILS 

(In diesel index No.) 

Sete Ga. sccccce 5.375(1) 

4 = i \ssabeea 5. 375(3) 5. 375(1) 

ere 5.5(2) < 

58 “and above. os 5 625(1) 

No. 5 fuel oil... $1.56(2) 
HEAVY FUELS & 
BUNKER OIL Ship’s 
Heavy Diesels Bunkers 
At all Gulf Ports) Cargoes (Ex. Lighterage) 

selow 28 API 

ray ; $1.95(4) 


8S & above gray 
Bunker C Oil (1)1 


2.20(7) 


38-1.48(1&a) (6)1.43-1.48(3) 





TANKER RATES 


Approximate rates, cents per bbl.; Gulf- 
N. Atlantic, not east of New York 


Heavy crude & fuel, 10-19.9 grav. 43.8 
Light crude, 30 grav. or + Sarees 39 
Gasoline ae 
Kerosine 36 
No. 2 fuel 338 
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(1)5.25-5.625(1) (305 


(1)6.625-7(1) (1)6.625-6.75(1) 


South & West of New Orleans Export From 


Tank Cars Barges all Gulf Ports 
(1)9.5-9.75(2) 
(1)8-9(1) 
8(2) (2)7.25-7.75(1) 7(3) 
(2)7 25-7.75(5)t 
(4)6.5-6 75(2)¢ 


same ASTM & research oct. 
of 5 points zbove ASTM rating. 


7(2) (1)6.625-7(1) 


(3)6. 25-6 .625(2) 


rating. Prices are for 


a. pes 625(1) 
(366 9501) 
5.75(1 


25-5.375(1) (5)5.25-5.5(1) 





(1)5-5.25(2) 5(4) (9)5-5.25(1) 
(1)5.125-5.375(1) (1)5.125-5.25(1) (4)5.125-5.25(1) 
(1)5.125-5.375(1) (1)5.125-5.25(1) (4)5 125-5.25(1) 
5 5(1) 5.25(1) 5 25(4) 
5 625(1) ince 5.375(1) 
$1.56(1) (1)$1.68-1.70(1) 
NPN Gasoline Index 
Denler Tank 
y+ A Car 
Cents Per Gal. 
Nov. 18 11.14 7.30 
Month ago 11 14 7 
Year ago 9.96 6.57 
Dealer index is an average of ‘‘undivided’’ 
dealer prices, ex-tax, in 50 cities. 


Tank car index is weighted average of follow- 
ing wholesale markets for regular-grade gaso- 
line, FOB refineries or terminals: Okla., Mid- 
Western, W. Penna., N. Y. Harbor, Philadel- 
phia, Jacksonville, Boston and Gulf’ Coast. 


(2)6 625-6 875(1)1 









Pacific Coast 
Prices in Effect Nov. 18 


(In Ships’ Bunkers, Diesel Fuel Bunker © Fue 
or Deep Tank Lots) (P.S. 200) (P.8. 400) 


San Pedro, Calif. ... $2.20 $1.25 
San Francisco » ae 1.30 
Portland Ore. 2.45 1.50 
Seattle, Wash. 2.45 1.50 
Mid-Continent Lubes 
(4t Gulf; in packages, FAS, New Orleans; ia 
bulk FOB terminals) 
Prices in Effect Nov. 18 
Bright Stock Steel Drums Buk 
D color, Vis. at 210° 
150 vis. 0-10 pp. 38.3(1)a 29(1) 
(a) FAS at New Orleans. 
Wax 
(Melting points are AMP, 3° higher than 
EMP. Prices are FOB refinery; carloads; scale 
in bags or bbls.; fully refined slabs loose. 
Prices in Effect Nov. 18 
New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
124-6 Yellow 5.75(1) 5.75(1) 
122-4 White ; a 
124-6 White. 5.75(1) (1)5.25-6.25(2) 5.75(1) 
Fully Refined: 
123-5 - $.7(1) (1)5.2-6.45(1) 5.7(1) 
125-7 . 5.70) (1)5 2-6 55(1) 15.7(1) 
128-30.... 6.11) (1)5 6-6.75(1) 6.101) 
130-32 . 6.3501) (1)5.85-6.201) 6.3501) 
133-5 . 6.6501) (1)6.15-7.101) 6.651) 
135-7 . 6.901) (1)6.4-6.75(1) 6.9(1) 
Naphtha 
Prices in Effect Nov. 18 
V.M.&P. Mineral 
Naphtha Spirits 
New York Harbor 12(4) 11(5) 
Philadelphia 11.5(¢4) 10.5(5) 
Baltimore 10.5(4) 
Boston 12 5(4) 11 5(5) 
Providence 12.5(2) 11.544) 


Export Prices 
Prices in Effect Nov. 18 


Mexican Gulf Porte 
U. 8. Dollars per Bbl. 
Diesel 


Bunker 0 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
ES, wine) we hee aan $1 = $2.11 
i. eee Sik 
Minatitlan i 38 2.11 
Pacific Coast 
Guaymas " 91 $3.95 
Manzanillo 1.91 3.66 
Salina Cruz 1.91 3.50 
Note: All bunkers sales subject to Mexican 


stamp tax of 1.65% ad valorem. 


55 
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REFINERY OPERATIONS 


(American Petroleum Institute figures in Gasoline 
thousands of barrels of 42 gallons each. Daily Production at 
Figures incwude reported totais plus es- Average Crude Rehneries inc. 
timate of unrepurted amounts and are Runs to Stills Natural biended 
therefore on a Bureau of Mines basis.) Week Ended Week Ended 
Districts Nov. 9 Nov. 2 Nov. 9 Nov. 2 
RE ii aS a eae, aida ekaLa Te 720 707 1,769 1,804 
ee) ee re 98 103 323 308 
Apuntecian Uist &) ... ...ccvcceccecs 54 60 203 203 
Ind., NR Ge at eee ik Sik iaan ein wih absentee 7¥8 828 2,419 3,022 
I. Suda ogc earns area 376 1,345 1,412 
ree rer 223 Y¥86 930 
NE A OE nis vad cv caecwse penne 1,189 3,401 3,231 
Louisiana Guli Coast 337 1,178 867 
I is cs as sae we e's dd eels 65 166 170 
eS re 8 32 24 
Se Se Oe eee 122 391 371 
OSE ee ee ae 751 2,288 2,252 
Total U. S.—B. of M. Basis ............ 4,714 4,769 15,001 14,594 
U. S.—B. of M. Basis, Nov. 10, 1945 4,696 15,338 
Total Total Stocks 
Stocks Gas oil and 
Kerosine Distillates 
Week Ended Week Ended 
Districts Nov. 9 Nov. 2 Nov. 9 Nov, 2 
I en Le la st 9,481 9,349 24.884 24,704 
muppet: (TE, 2) ok kc ccéécvceccees 505 488 617 636 
Appalachian (Dist. 2) .............e00. 64 73 137 147 
nt i wa soko eaten naceecas ‘ 2,650 2,706 8,804 8,901 
a Mn UL. 6. 5 n'ont bis 6 dw aiden weave 1,409 1,382 3,511 3,374 
Inland Texas ........................ 497 485 619 637 
EE OD vg nos ks ew kwnwa war 4,050 3,967 11,221 10,785 
Louisiana Gulf Coast .............c000- 1,678 1,695 3,927 3,649 
Re Mr SI oe o-bixn 0saa a eae em 380 426 493 480 
Rocky Se aaa oe 15 15 41 39 
Rocky Mt. (Dist. 4) ..........ccccceeee 194 204 546 544 
California Pu Ginlehicies area hee ia eu 728 720 12,486 12,047 
Total U. S.—B. of M. Basis ............ 21,651 21,510 67,286 65,943 
oe. Be B. of M. Basis, Nov. 10, 1945 12,470 46,143 
Unfinished gasoline stocks included are: %8,552,000 bbls.; $8,830,000 bbls. 


U. S. Crude Oil Production 


(American Petroleum Institute figures) 


WEEK ENDED 





Nov. 9 Nov. 2 
Barrels Barrels 
(Daily Average) 
*New York-Penna 48,900 54,350 
Florida ; 
*West Virginia 7.700 7.850 
*Ohio—Southeast 5 950 5 900 
Ohio—Other 2 200 2.650 
Indiana 19 400 18 950 
Illinois 206.800 212 900 
Kentucky 30.150 30.150 
Michigan . 45.000 48.850 
Nebraska eo 750 750 
Kansas ©° 967.400 279.100 
Oklahoma ®©® 363,250 362,450 
Texas: 
District 1 19 000 19 450 
District 2 147.200 144.800 
District 3 464.800 449.8300 
District 4 226 850 214 200 
District 5 36,850 39,800 
East Texas 324,000 316,000 
Other District 6 105 050 102.450 
District 7-B 35.300 33 500 
District 7-C 29 500 27.450 
District 8 512 750 484 650 
District 9 121.400 129.700 
—— 10 80 550 84.950 
Total Texas 2,102,250 2.046.350 
North Louisiana 91.500 90 800 
South Louisiana 309.350 305 600 
Total Louisiana 400,850 396,400 
Arkansas 73 950 73.500 
Mississippi 77.300 77 2=0 
Alabama 1.000 1 000 
New Mexico—Southeast 100.500 99,100 
New Mexico—Other 500 450 
Wyoming 106.150 109 800 
Montana 23 550 28 350 
Colorado 35.800 38.750 
California 860.100 869.600 
Total U. S. 4,779,450 4,758,550 
*Penna. Grade crude 
included 62,550 68,100 
°°Okla., Kansas, Neb. figures are for weak 


ended 7 a.m., Nov. 7, 1946. 
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GAS OIL AND DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 





Gas Oil and 
Kerosine Dast, Fuei Oil 
Pruductioa broduction 
Week Ended Week Ended 
Nov. 9 Nov. 2 Nov. 9 Nov, 2 
215 249 819 973 
4l 58 92 81 
12 ll 37 49 
276 312 724 726 
160 177 450 410 
89 86 104 97 
697 626 1,561 1,724 
277 318 459 378 
39 39 65 58 
3 3 10 7 
14 9 128 140 
78 60 9,521 728 
1,901 1,948 5,401 5,371 
1,726 4,732 
Total Stocks Stocks of 
Residual Finished and 
Fuel Oil Unfinished Gasoline 
Week Ended Week Ended 
Nov. 9 Nov. 2 Nov. 9 Nov. 2 
12,550 12,423 19,935 19,638 
397 879 2.377 2,467 
257 265 796 813 
5,715 5,714 15,122 14,965 
1,339 1,357 8,363 8,742 
862 826 3,048 2,982 
7,598 8,150 13,779 13,144 
2,321 2,394 4,190 4,595 
201 216 1,752 1,500 
40 35 79 77 
643 675 1,420 1,371 
29,417 29,202 16,102 15,636 
61,340 61,636 °86,963 85,930 
46,193 $78,978 


12 8 26 2 @ 1623 30 7 14 21 28 
OCT. NO DEC. 


GASOLINE STOCKS 
(MILLIONS OF BARRELS) 


Statistics 





Residual 
Fuei Oil 
Production 
Week Ended 
Nov, 9 ov.2 
1,489 1,338 
79 79 
72 86 
1,042 1,007 
354 378 
3¥8 398 
1,445 1,521 
314 328 
95 106 
28 2 
215 194 
1,972 1,977 
7,503 7,434 
8,761 
Per Cent 


Daily Refining 
Capacity Reported 
Week Ended 

Nov.9 Nov. 2 


99.5 99.5 
76.3 76.3 
84.7 84.7 
87.4 87.4 
78.3 78.3 
59.8 59.8 
89.2 89.2 
97.4 97.4 
55.9 55.9 
19.0 19.0 
70.9 70.9 
85.5 85.5 
85.8 85.8 
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EXACT 


Ibs., $30.00. 














Water Level 


Indicator Paste 
shows you 


WATER LEVEL 


TURNS RED 
when in contact 
with water 





Get a quick, accurate inventory of your 
gasoline, oil, kerosene etc. in any tank 
by using the McCabe Water Level Indi- 
cator Paste. Just 
Gauge Rod Stick, and lower into tank. 
The light green color of the paste turns 
a vivid red when it comes into contact 
with water—giving you 
instantly readable 


fails. It is dependable under all climatic 
conditions. And it is economical 
oz, jar will make as many ¢ 
Get a supply of McCabe Paste now, 
be sure of accurate 
$.75; 1 lb., $3.25; 


RENICK & MAHONEY, INC. 
114 Liberty Street - 





THAT 
pone PACKAGE” 


REFINERY 


MAY BE OUR 
ANSWER! 





SEE PAGE 37 





spread paste 


measurement 
water line. McCabe Indicator Paste never 


inventories. 
5 Ibs., 





New York 6, N. Y 














Equipment Personals 





Bowser, Inc., Fort Wayne, was award- 
ed a bronze “Oscar of Industry”, signify- 
ing first place among metal products in- 
dustry reports to stockholders for 1945. 

Eugene Nahm, Bowser New York 
representative, received the trophy in a 
banquet ceremony at the Waldorf-Astoria 
Hotel. . . . The “Oscar” was awarded by 
the magazine Financial World . . . . An- 
nual financial reports of 3000 companies 
in 80 different industries were examined. 


oO — ° 


Dr. Jerome C. Hunsaker has _ been 
elected a director of Goodyear Tire & 
Rubber Co. . . . He is head of the de- 
partments of mechanical engineering and 
aeronautical engineering at Massachu- 
setts Institute of Technology. ... He 
succeeds Gen. R. E. Wood on the Good 
year board. 


Keith Clevenger has been appointed 
sales promotion and advertising manager 
of Southern Gas & Equipment Co., Tulsa. 
Previously he has been associated pub- 
lisher of Natural Gases; public relations 
director for Empire Gas & Fuel Co., Bar- 
tlesville, Okla.; director of advertising 
and publicity, American Gas Assn.; in 
charge of information and educational 
work for Independent oil producers in II 
linois, and associated with several oil and 
gas companies in Tulsa. 


° ° ° 


Service Station Equipment Co., Mus- 





Mr, Bartley 


Three personnel changes have been made by Gar Wood Industries, Inc., one in- 
volving a promotion, the other two bringing new faces into the organization. Robert 
Bartley (left), for the past 12 years sales engineer of Gar Wood tank division, has 
been named sales manager. Clifford A. Sharpe (center), who began his business 
career as a tool and die maker at Boeing Airplane Co., has been named works 
manager in charge of the company’s manufacturing activities. He was most re- 
cently assistant to the general manager of Hughes Aircraft Co. Operations to be 
supervised by Mr. Sharpe are located in Detroit, Wayne and Marysville, Mich. 
Newport News, Va.; Findlay, O. Mattoon, Ill., and St. Paul. W. Gerard Tuttle. 
formerly director of industrial relations of San Diego Division of Consolidated- 
Vultee Aircraft Corp., has been named director of Industrial relations. He was 
with Union Oil Co. of California and Ford Motor Co. at Richmond, Calif., before 


Mr. Sharpe 


kegon, Mich., recently held its first sales 
meeting in six years. Territory managers 
met home office officials to discuss im- 
mediate problems of production and dis- 
tribution. A. F. Jordan, vice president in 
charge of sales, was in charge. 


° ° ° 


Many oil men attending the Indiana 
Independent Petroleum Assn. fall con- 
vention visited the formal opening of 
the Indiana Oil Equipment Co.’s new 
location near convention headquarters. 

.R. M. Hoffhein, general manager 
rushed the construction of the new head- 
quarters so that formal opening could 
be held during the convention. . . .Build- 
ing has a total of 26,000 sq. ft. of ground 
floor. . . .Besides Mr. Hoffhein, other 
officials of the company M. F. Hoffhein, 
a partner and secretary treasurer; G. H. 
Poppaw, purchasing agent, and C, A. 
Riddle, office manager. .Company 
sells a complete line of equipment and 
tools for the oil industry. 


” ° ° 


Gordon Rieley, vice president of the 
Bryant Heater Co., Cleveland, will be 
ceneral manager of the company’s new 
plant in Tyler, Texas . . . He served as 
divisional director of the new building 
section of OPA, while on leave from 
Bryant, during the war . Company’s 
new plant will make gas-fired hot water 
heaters initially Space heaters and 
other gas appliances: will follow. 
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Mr. Tuttle 


joining Vultee as director of industrial relations 
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Equipment Personals 





A. J. Komich is now on the New Eng- 
land sales staff of Pittsburgh Equitable 
Meter Division, Rockwell Manufactur- 
ing Co. ... Before entering the Navy, 
from which he was discharged as a lieu- 
tenant commander, he was associated 


with Worthington Pump and Machinery 
Co. 


Douglas Mueller is now director of 
public relations for the Seiberling Rub- 
ber Co. ... Thomas Buchanan has been 
named director of publications. ... Mr. 
Mueller was formerly on the staff of the 
Cleveland Press. .... He recently re- 
turned from the service where the past 
year he was a public relations officer 
with Lt. Gen. Robert L. Eichelberger’s 
Eighth Army headquarters in Japan. . . 
Mr. Buchanan, in charge of public re- 
lations for the past several months, in 
his new capacity will edit Seiberling’s 
dealer and employe newspapers and 
magazines. 


A. R. Ruplin, special petroleum rep- 
resentative for Goodyear Tire & Rubber 
Co., has completed 30 years of service 
with Goodyear. He has been in sales 
operations throughout his career with 
Goodyear. He was appointed to 
his present position in Chicago last June. 


Charles E. Cranmer is now assistant 
manager of the Eldon Miller Truck 
Lines, Iowa City, Ia. . . . Company does 
tank truck and dry cargo operations . . . 
Cranmer was formerly assistant director 
of ODT’s tank truck division . . . He 
recently returned from the Philippine 
Islands . . . Worked for U. S. Commer- 
cial Co., RFC subsidiary, there . . . He 
was in the truck transport rehabilitation 
program .. . Before joining ODT, Mr. 
Cranmer worked for White Motor Co. at 
Wilkes Barre, Pa. 


Macy O. Teetor has resigned as vice 
president in charge of engineering for 
Perfect Circle Co., Hagerstown, Ind . . . 
Ralph R. Teetor, Perfect Circle presi- 
dent, said that the management accepted 
resignation with regret . . . Ill health, 
necessitating an extended period of re- 
cuperation, was the reason for termina- 
tion of Mr. Teetor’s 23-year period of 
active work in company’s management 
.. Daniel C, Teetor has been appointed 
acting vice president in charge of engi- 
neering . . . This is in addition to his 
present capacity as vice president in 
charge of manufacturing. 
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What Better Gift Can You Get 
for $5.00? 


In these days of high prices and scarce merchandise. 
five dollars doesn’t go very far in buying gifts. . . 


But here’s one five-dollar gift that is worth many 
times that amount—NATIONAL PETROLEUM NEWS— 
the weekly newsmagazine of the oil industry. 


All of your friends who are interested in oil will like 
receiving NPN as a gift. . -here’s why— 


NPN’‘s many popular seciions will give your friends 
and customers valuable and useful information about the 
petroleum industry. . Some of these sections are: “Oil 
Transportation News” . . “Refining News” . . “News of the 
Oil Industry’”—national and international news as gath- 
ered by our roving reporters . . “Interpreting the Oil News” 
—dissections of the news by experienced news analysts 
.. “Ahead of the News”—a peek into the future of the oil 
industry - - “Oil Markets—Prices—Statistics’””—complete 
coverage of the national oil markets . . Interesting and in- 
formative articles by well-known authorities. . . 


As a reader of NPN, you know that all these features 
and more too regularly appear in each week's issue of 
NPN. . .Why not share this helpful information with your 
friends? They will appreciate your thoughtfulness and 
good will. 


Giving a subscription to NPN is like giving 52 sep- 
arate gifts—once a week throughout the year. . .Yet you 
pay only $5.00—a value unequalled today! 


Shopping for NPN is easy, too. . .All you do is jot 
down the names and addresses of your personal and busi- 
ness friends and mail the list to us. . .We'll send them a 
friendly Christmas card announcing your gift and start 
their subscriptions with the Christmas issue of National 
Petroleum News. . Should any of your friends be receiv- 
ing it as a subscriber now. . .We'll extend their subscrip- 
tions, and notify them it is a gift from you. 


Address your Christmas gift list to: 


NATIONAL PETROLEUM NEWS 


1213 West Third Street Cleveland 13, Ohio 
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ABOUT OIL PEOPLE 








sida 


Mr. Cunningham 


Mr. Haynes 


George M. Cunningham has been ap- 
pointed general manager of a new ex- 
ploration department recently formed by 
Standard Oil Co. (Cal.). C. J. Haynes 
will be assistant general manager. 

The department will handle Standard’s 
land and lease, geological and explora- 
tion activities, with exception of explora- 
tory drilling. 

Appointments to new positions in the 
department include W. P. Winham, su- 
perintendent of exploration, southern 
district; G. L. Knox, superintendent of 
exploration, northern district; A. J. Solari, 
superintendent of exploration, Bay dis- 
trict, and W. F. Barbat, assistant chief 
geologist. 

Exploration department staff members 
who will continue with their former 
titles are W. S. W. Kew, chief geologist: 
S. H. Gester, assistant chief geologist: 
G. C. Gester, consulting geologist; Phil 
Gaby, consulting geophysicist; G. F. 
Schroeder, manager, land and lease divi- 
sion, and L. H. Hines, assistant manager, 
land and lease division. 

° ° * 


Lorton Oil Co., Ansonia, Ohio, has 
added additional office space and a 
garage, 24 x 150 feet, to its operations 
: A returned veteran, Forest Smith, 
has joined this Independent oil jobbing 
company. 

o * Q 

After 4% years in the Army, F. S. 
P.ters°n has returned to Beacon Lab- 
oratories of The Texas Co. at Beacon, 
N. Y. Mr. Peterson served 2% years 
in the Office of Chief of Ordnance in 
Detroit, and held the rank of major when 
discharged. His work in Detroit con- 
sisted of design, engineering and produc- 
tion expediting work on tanks and combat 
vehicles . . . For two years Mr. Peterson 
was hospitalized with an acute case of 
poliomyelitis, but with some special 
gear, including a specially-equipped 
hand-operated car, he is able to get 
around quite nicely . Mr. Peterson is 
now the editor of the newly-created 
Texaco Tattler, a bi-weekly newspaper 
for the Beason lab personnel. 

° © 

WAMPUM .. . Recently A. H. Mur- 
ray and W. B. Hopkins of the Southeast- 
ern Division Socony-Vacuum Oil Co., 
were calling on a dealer in Gretna, Va., 
when a motorist stopped for ‘gas’ and 
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oil . . . Nothing unusual in that, but 
by using a little salesmanship the deal-’ 
er rang up a sale of $38.75 for miscel- 
laneous accessories . The customer 
turned out to be Lame Elk Horse, from 
Los Angeles, Calif. . . . He was ona 
10,000-mile trip, riding more comfort- 
ably than did his ancestors. 


* e e 


W. G. (Bill) Cooley is now manager 
for Balsiger Oil Co., Klamath Falls, Ore. 
He succeeds S. R. Balsiger . . . Company 
now has a new service station under con- 
struction in Dorris, Calif., and recently 
added a new brand of tires to their full 
line of nationally advertised accessories. 
Company distributes Tidewater prod- 
ucts. 

° ° ° 

A million dollar organization, Panther 
Oil & Grease Mfg. Co., Fort Worth, 
Tex., was founded 25 years ago by A. M. 
Pate, Sr., president, exclusively from 
funds which he saved as a member of 
the U. S. Army in France during World 
War I... Today the Panther organiza- 
tion’s key positions are practically all filled 
by veterans from all branches of serv- 
ces who have been discharged, for the 
most part, less than one year. 

At a recent annual election of officers, 
the board of directors elected A. M. 
Pate, Jr., vice president and sales man- 
izer, lubricants division. He was for- 
merly a sergeant in an Army Ordnance 
battalion ... At present he is commander 
of the Fort Worth Business & Profes- 
sional Men’s American Legion Post. He 
is active in various other civic organi- 
zations active in veterans’ welfare work. 

Ray Wyatt was elected vice president 
and sales manager, waterproofing divi- 
sion. He was a naval lieutenant and 
participated in four different invasions 
in the Mediterranean theater of opera- 
tions. 

O. B. Swallow, who was elected sec- 
retary at the annual meeting of the board, 
is a former staff sergeant of the Army air 
corps. He served in the North African 
theater of operations, 

Other responsible positions are held 
by Panther veterans. Wesley D. Sears, 
former infantry corporal, is sales man- 
ager of another Panther sales depart- 
ment... Credit manager of the organi- 
zation is Aubrey D. Morgan. He was 
formerly a captain in the Medical Corps. 

Fred Lawrence, former Air Corps 
corporal, is superintendent of Panther 
barrel factory. 

Other men holding down key posi- 
tions with Panther include: J. C. McCar- 
roll. Bill Crawford, Buster Franklin and 
Earl Stephens, all former Navy men, 
and Joe Aston and Roby O. Henry, for- 
merly of the Air Corps. 

Panther officials offered every employe 
who left the organization for military 
service a better job at a hizher salary 
upon his return. ‘Without exception they 
all returned to Panther immediately 





upon their discharge. All of them are 
members of the American Legion and 
other veteran organizations. Panther di- 
rectors feel that while most of these 
men are rather young for such responsi- 
ble positions, their military experience 
has given them a sense of responsibility 
usually acquired only in men of more 


mature age. 
° + o 


H. E. Bramston-Cook has been ap- 
pointed general sales manager of Oro- 
nite Chemical Co., Standard of Cali- 
fornia chemical subsidiary. 

Bramston-Cook, a native of England, 
was brought by his 
family to Canada’s 
Northwest Terri- 
tory in 1903. He 
served in the Canad- 
ian Army in World 
War I when only 15 
years old. He was 
a pilot officer in the 
Royal Air Force 
when discharged. 

He joined Union 
Oil Co. in 1927 after 
receiving his mas- 





Mr. Bramston- 
ter’s degree in chem- Cook 

ical engineering 

from the University of British Columbia 
and spending two years there as a grad- 
uate student and lecturer, and_after- 
ward being in charge of a survey of 


California’s sources of sand for glass 
manufacture. 

In 1941 he was called to the Navy as 
a lieutenant commander from his duties 
as manager of technical products sales 
for Union Oil. He played an impor- 
tant role in planning landing operations 
for several Pacific advances, including 
the invasion of the Japanese mainland. 
He holds the combat award of the Legion 
of Merit and a special commendation from 
the commanding general of the 8th 
Army, Lieut. Gen. Robert L. Eichel- 
berger. 

° * °e 

John Stevens Oil Co., Genoa, O., has 
employed six returned veterans in_ its 
oil burner division. Two of these are 
attending the Williams Oil-O-Matic 
school. 

The company, headed by John Stev- 
ens, has extended its operation by the 
addition of a 40,000-gal. capacity plant 
at Oak Harbor for fuel oil distribution 
in that area. A fuel and service truck 
for burner service has been added. 

Mr. Stevens reports that taking on the 
distribution of oil burning equipment and 
fuel oils is most recent important addi- 
tion to his operations. 


° ° * 


Lawrence B. Kelly has been promoted 
to assistant manager for Standard Oil 
Co. (Ind.) at Omaha, Neb. He succeeds 
J. M. Terrell, resigned . Mr. Kelly 
started with company at Sioux City, 
Iowa, in 1930. He became sales man- 
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ager at Des Moines in 1940, after being 
advertising representative for six years. 
co ° 
New division manager for Pan-Amer- 
ican Petroleum Corp. is J. D. Sheehy. 
His headquarters will be in Little Rock, 
Ark. . . . He is the former division man- 
ager for Pan-Am in Alabama. He at one 
time served as vice chairman of the 
Alabama Petroleum Industries Commit- 
tee. 
* o ° 


Month after month, Wisconsin Petro- 
leum Assn. continues to grow...In Sep- 
tember this Grasse-McGaughey-Seiy- 
King-operated organization added 20 new 
members. They are: Plier Oil Co., To- 
mah; Dugal Oil Co., Cadott; Stanley Oil 
Co., Stanley; Cornell Oil Co., Cornell; 
Smith Oil Co., Menomonie; Hageseth 
Oil Co., Menomonie; Michelbook Serv- 
ice Co., Menomonie; Minocqua Oil Co., 
Minocqua; Haugen Oil Co., Bayfield; 
O’Brien Oil Co., Bayfield; J. P. Kimmes 


Oil Co., Superior; Scanlon Oil Co., 
Spooner; Frederic Oil Co., Frederic; 
Dawson Oil Co., Militown: Stark Oil 


Co., Centuria; ‘Wis. Northern Oil Co., 
Rice Lake; Riiser Oil Co., Wausau; Ev- 
ansville Oil Co., Evansville; M. & C Oil 
Co., Superior; and R. R. Anderson, 
Shawano. 


o co ° 


Aloysio P. Diniz, representative of 
Castro, S. A., Gulf Oil Co.’s 
Brazilian affiliate, has been studying Gulf 
operations in the United States. . . He is 
the first Brazilian to come here in an 
exchange of personnel designed to foster 
a better understanding between the staffs 
f the two companies. Mr. Diniz spent 
most of his initial year at Gulf’s Port 


Correa e 


Arthur laboratory .. . Arrangements are 
being made for other Brazilians to come 
to Gulf for training and then return to 
Correa e Castro, S. A. Gulf people will 
be sent to Brazil to learn the language 
and business customs of that nation. 


After 32 years service in Houston with 
The Texas Co. E. E, Dattner, assistant 
southern territorial sales manager of an 
area embracing 11 states extending from 
New Mexico to the Atlantic seaboard, 
retired Nov. 1. . 

A native of Texas, 
he was born at Cis- 
tern, Fayette County, 
where he attended 
public school. His 
first job was as a 
roustabout in the 
Spindle Top and 
Sour Lake oil fields 
in 1903 . . . He went 
to Houston Jan. 1, 
1904, and attended 
business school. He 
then was employed 
in the Houston Post 
Office from 1904 until November, 1906, 
when he went with the Southern Pacific 
Railroad. On June 1, 1914, he left rail- 
roading to join The Texas Co. as a 
bookkeeper in the comptroller’s depart- 
ment at Houston. He later was promoted 
to assistant auditor . . . Transferred to 
the sales department of the company in 
August, 1919, he served continuously in 
that department throughout the re- 
mainder of his career. He began as chief 
clerk of the equipment and construction 
division, sales department, and advanced 
in various capacities until he was made 
assistant southern territorial sales man- 





Mr. Dattner 
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ager, the position from which he retired. 
. . . He has been president of the Texaco 
Country Club eight years and says his 
chief ambition is to build a new club- 
house and to develop additional recrea- 
tional facilities for employes. 


Eleven directors of Standard Oil Co. 
(Ind.) left by company plane from Chi- 
cago this week on a five-day inspection 
trip of company’s subsidiary properties 
in Texas and Louisiana . . . They will 
visit production-subsidiary offices at 
Houston, Tex., and oil fields in that 
vicinity; Pan American Refining Corp. 
refinery at Texas City, Tex.; Pan Ameri- 
can Petroleum Corp. headquarters at 
New Orleans, La., and refinery at Des- 
trehan, La. In the party are: Dr. 
Robert E. Wilson, chairman of the board; 
A. W. Peake, president; Dr. Max G. Pau- 
lus, vice president in charge of manu- 
facturing; Harry F. Glair, general man- 
ager of manufacturing; Roy F. McCon- 
nell, vice president in charge of sales; 
Bruce K. Brown, vice president in charge 
of development; Buell F. Jones, vice 
president and general counsel; H. EF. 
Hanson, general manager of sales; L. 
C. Welch, general manager of the lubri- 
cating and sales technical service depart- 
ments; Frank O. Prior, vice president 
in charge of production; and R, J. Lind- 
quist, financial vice president. 


Clarence A. Regan has been appointed 
salesman for the Michigan territory by 
Canfield Oil Co., Cleveland. -He has 
been with the Canfield organization for 
15 years, and has had years of experi- 
ence in that company’s jobber’s depart- 
ment. 





A group of officers and directors of South Dakota Independ- 
Bottom row (left to right) are: A. J. 
Rhian, treasurer: J. W. McKeever, 2nd vice president J. E. 
Adrian, secretary Fred E. Fankell, retiring president: Edward 
Bottcher, Ist vice president; Albin Nesland, director. 

Top row, left to right: Dan Duggan, director of South Dakota 


ent Oil Men's Assn. 
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Petroleum Transporters Assn., which met with the oil men; 
Marion Van Wyk, S. L. Hjermstad, George Scholl and (last) 
C. G. Skartvedt, directors of the oil association. 
is H. J. Wolf, another director of the transport association. 
Leonard Wudel, newly elected president, and Jess Taylor, 
3rd vice president, were absent when the picture was taken 


Next to last 
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For Sale 


FOR SALE: Two WA-22 White a with 
4000 gallon capacity Fruehauf trailers. In good 
condition. Price $5,500.00 each. Southeastern 
Oil Inc., Graham Building, Jacksonville, Florida. 


FOR SALE: One 2600 gallon Fruehauf trailer, 
5 compartments, new valves on rear completely 
overhauled, air lines, etc. Good buy. The 
Mohawk Petroleum Corp., Myrtle Ave. at East 
Main St., Stamford, Conn. 


GASOLINE DISTRIBUTOR, Los Angeles, Cali- 
fornia. Selling approximately 60,000 gallons 
per month. All contiolled business. Includes 
two bulk plants, truck, office and real estate 
$80,000. Box 120. 


FOR SALE: Unused 1500 gallon tank, 2 
compartments. Removed from Marine Inter- 
national 10 wheel truck. Two unloading reels, 
two pump power take-offs, extension light, 
gangways, handrails, side racks. Geo. A. Da- 
cier, Chelsea, Vermont. 


FOR IMMEDIATE DELIVERY: 1946 model 
5200 gallon. 3 compartment Standard Steel 
tandem trailer, perfect condition, operated less 
than 75,000 miles. 1944 model 4300 gallon 2 

_pa.cs cnt Standard Steel semi-trailer, per- 
fect condition. — Equipment Co., Box 
952, Spartanburg, S. 


DISMANTLING — COMPLETE REFINERY 
(1000 barrels daily capacity) at Oil City, Pa., 
Route 8, Rouseville Road, between Oil City and 
Rouseville. Everything for sale on premises. 
Wax plant and refrigeration equipment—centri- 
fuges — steel buildings — 150 tanks — pipe— 
pumps—valves—fittings—electric motors, etc. 
Weinstein Co., P. O. Box 172, Oil City, Pa. 
Phone No. Oil City 52-961. 


FOR SALE—1940 Intemational Model DS50 
tractor saddle tanks fifth wheel trailer 
attachments—trailer has five compartment Davis 
Built tank—holds 3,650 gallons—Air brakes 
Three inch lines—center unloading—1000x20 
tires—unit has just been painted. Price at 
Springfield, Mass., $3,750.00. Inquire at 
Crown Petroleum Corporation, 55 Randall 
‘Jace, Svringfield, Mass. Telephone—Spring- 
field——7-2644. 





ALL-BRONZE FOOT VALVES 


Immediate delivery on 1” single-poppet, 
1%” single-poppet and 1%” double- 
poppet foot valves and 1%” single- 
poppet angle check valves. Write for 
prices. 


INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich. 








ATTENTION TANK USERS 
50—Tank trailers; semi. Gallonage 4100 


to 5100. 22” tires. 


TRAILER COMPANY OF LANCASTER 


Lancaster, Penna. Telephone 610] 








FOR SALE 
IN NEW AND ORIGINAL CRATES 
Westinghouse Air Compressor—1™% H.P. 
Motor, 60 gallon tank $281.00 


2 Champion Air Compressors—1% H.P. 
30 gallon tanks $242.00 
1 Westinghouse — % H.P.— 30 gallon 
tank ... $177.00 
1 Rebuilt Champion—1% H.P.—30 gal- 
lon tank . .$110.00 
1 Gilbert and Barker drive-On Hydraulic 
Hoist—new $475.00 
1 Globe eames Hoist- 
New .. : $425.00 
All prices—F.O.B. Chicago. 
GEORGE C. PETERSON CO. 
2606 Elston Ave. Chicago 47, Ill. 
Phone Brunswick 5800 








For Sale 


For Sale 





AIR COMPRESSORS 


IMMEDIATE SHIPMENT—Kellogg 2 
HP, two-stage, 3 Ph, 60 C, 220/440 V. 
INDEPENDENT PUMP CO. 
1250 Getty St. Muskegon, Michigan 
Phone 23-252 








FOR SALE 


One 4000 gallon two compartment But- 
ler twin transport. Excellent condition. 
good tires. One 5500 gallon Butler tan- 
dem transport good as new. 
G. E. BOBBITT 
1209 Insurance Bldg. Raleigh, N. C. 
Telephone 3-1793 








FOR IMMEDIATE DELIVERY 
Propane TANKS Butane 
150 gallon to 1000 gallon comp!*te with 
fittings. 


We design and erect L. P. Gas Bottling 
Plants. 


Municipal L. P. Gas—Air Plants. 


KENNEY TANK INSTALLATION CO. 
2132 N. Halsted St., Chicago 14, IIl. 








TRANSPORT TRAILERS 


1—4000 gallon Fruehauf, 3 compart- 
ment, single axle unit 1944 model. 
1200 gallon Standard Steel, 3 com- 
partment single axle unit, 1944 mod- 
el. 

4500 gallon Fruehauf, 3 compart- 
ment, tandem axle unit, 1941 model. 
5000 gallon Fruehauf, 3 compart- 
ment, tandem axle unit, 1944 model. 

All units in good conditions ready to 

roll. Will furnish tractors if needed. 

Priced right. 

EMERSON OIL COMPANY 
Waukesha, Wisconsin 











TANK TRAILERS 


Eight Heil fuel tank trailers, type 
F-2A, 2000 gallon capacity. Mo- 
tor pumping unit and meter in 
rear, Used by Navy Air Corps. 
In excellent condition. Price 


$1,275.00 each. 


FULTON AUTO EXCHANGE 
190 Edgewood Ave., N. E. 
Atlanta 3, Ga. 








FOR SALE 
3—80,000 Bbl. Tanks 
1—48,000 Bbl. Tank 
10— 3,000 Bbl. Tanks 
Several smaller capacities 

Oil Barges 
50,000—44 gallon steel drums without 
tops. 20’x31-3/4. Brand NEW 
Wanted—5,000—55 gallon _— capacity 
Drums 

SOUTHERN: SALES COMPANY 

1209-10 Pan-American Bank Bldg. 

Miami, Florida 








FOR SALE 


Late model transport GMC _ tractor, 
American forty-one hundred gallon 
trailer ready to drive. Bargain, Also 
quantity government surplus E. P. Gear 
. packed six one gallons to case at 28¢ 
gallon. Surplus low temperature 
grease, packed 96 one-lb. cans to case 
at 5%c Ib. Will ship any amount. 


UNIVERSAL OIL COMPANY 


Panhandle, Texas 











Wanted to Buy 


WANTED TO BUY oil compounding plant in 
Easten Ohio. Will buy all or part interest, 
and retain present owner as partner or manager 
Reply box 126. 


WANTED 1500-1600 gallon truck tank suitable 
for fuel oil. Write particulars and price to 
Torrence Oil Company, 515 Eton Road, 
Birmingham, Michigan. 





FORMULAS WANTED 


for making soda base lubricants water 
repellent, with samples and full particu- 
lars. Also want information concerning 
additives for making finished soda base 
lubricants water resistant. 


BOX 122 








TANKS WANTED 


FROM 4,000 GALLONS TO 


80,000 BARRELS 


BOX 119 








STEEL DRUMS 


We buy and sell used empty 
steel drums at any point. Let us 
have your offerings. We also 
sell reconditioned drums. 


BUCKEYE COOPERAGE COMPANY 
3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 
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Wanted to Buy 





STORAGE TANKS 


20,000 gal. down to 8000 gal. 

THE W. H. DYER COMPANY 

1861-P Railway Exchange Bldg. 
St. Louis 1, Missouri 











Business Opportunity 





SPECIALTIES WANTED 


“Petroleum Distributor’, interested in 
adding other kindred items that can be 
sold to our now established 300 whole- 
sale buyers. No gadgets wanted! Address 
all replies to: 

C. V. Prather, Vice-President 
DENISON ASSOCIATES, Inc. 
1060 Consolidated Building 
Indianapolis, Indiana 








LOOKING FOR 
SALES REPRESENTATION 
in MICHIGAN? 


lake advantage of the opportunity to 
pture the post-war volume sales in this 
Michigan ma‘ket. Our organization in- 
terested in the distributorship or repre- 
senting you in Michigan for: 
SOLUBLE AND INSOLUBLE CUT- 
rING OIL BASES, DRAWING COM- 
POUNDS, SPECIALTY LUBRICANTS 
AND LUBRICANT CHEMICALS, 


Our organized sales force covers the state 
of Michigan, is thoroughly trained and 
experienced in the sale of Specialty Lu- 
bricants and Base Materials for the com- 
pounding specialty houses. Personal and 
business references will stand rigid in- 
vestigation. Please write details in strict 
onfidence 


BOX 130 











Situations Open 


DRAFTSMFN—see E. B. Badger & Sons Co. 
id on page 28. 





RESEARCH CHEMISTS 


For positions in Research Laboratories 
of a major oil company. Location in 
East, South, and Mid-West. Men with 
Ph. D., M.S. or B.S. Degrees with 
specialization in Organic Synthesis, Col- 
loidal Chemistry, Spectroscopy or Mi- 
croscopy preferred, although openings 
available for Analysts. Well established 
company with excellent facilities and 
far sighted research program. Stability 
of employment and _ excellent oppor- 
tunity for advancement. Please write 
fully stating education, experience, and 


expected salary. 











NOVEMBER 20, 1946 


Situations Open 


WANTED: Refinery maintenance engineer fa- 
miliar with thermal cracking operations. State 
— of experience and salary expected. Box 





COMMERCIAL GASOLINE SALES- 
MAN 


An excellent opportunity for an experi- 
enced commercial gasoline salesman 
with an eastern petroleum distributor, 
between 30 and 40 years of age. Must 
have commercial gasoline sales experi- 
ence, preferably in the Baltimore mar- 
keting area. Good opportunity for ad- 
vancem=nt with a young and aggressive 
organization. Apply by letter stating 
qualifications and enclose a photograph. 


BOX 128 








AUTOMOTIVE 
ENGINEERS 


GROUP LEADERS 
DEVELOPMENT ENGINEERS 


e Eastern chemical manufac- 
turer has openings for several 
automotive engineers to work in 
a petroleum laboratory devoted 
to the development of fuels and 
lubricants. 


e Must have engineering degree 
with experience on internal com- 
bustion engines, preferably test- 
ing fuels and lubricants. 

¢ One Group Leader must have 
petroleum refinery experience 
on plant processes and economic 
studies. 

e Prefer men 25 to 38 years old. 
e State age, education, experi- 
ence, marital status, draft status 
and salary expected. 


Write Box 115 
National Petroleum News 
1213 West 3rd Street 
Cleveland 13, Ohio 











Positions Wanted 


MARKETER: Background twenty years experi- 
ence responsible positions—refinery, terminal, 
jobber, bulk plant, and conventional and track- 
side service station sales and operation—barge, 
transport truck and rail transportation—inte- 
grated and independent companies. Also thor- 
oughly eperienced markets and _ purchasing 
with some knowledge of other phases of the 
industry. 43 years old, married, engineering 
education. Salary requirements modest, perma- 
nency important, available on short notice. 
Wishes to present qualifications to independent 
marketer or refiner interested in preparing to 
meet reviving competition. Box 12i. 


New Third Edition... . 
the technology of oil 


field development— 











*fundamentals 
*problems 
* methods 
* equipment 


Complete ref- 
erence book 
on the funda- 
mentals, 
problems, 
methods and equipment used in petroleum 
production. Presents a comprehensive review 
of the field to meet the needs of engineers and 
petroleum executives. 


Just published! 


Petroleum Production Engineering 


OIL FIELD 
DEVELOPMENT 


By LESTER CHARLES UREN 
Professor of Petroleum Engineering, 
University of California 
750 pages, 5%4 x 8%, 383 illustrations, $7.+ 
Covers in detail the range of processes from 
petroleum exploration methods, through 
principles of development, drilling equipment 
and methods, procedures in casing wells, 
water exclusion, well testing and completion, 
logging techniques, etc. This most detailed 
treatise on these topics available includes 

such developments as: 


@ drilling wells to greater depths than ever 
before, and at lower unit cost 

@ new and more efficient types of drilling 
equipment 

@ new methods of installing and cementing 
casing in wells 

@ new techniques of logging, testing and 
completing wells 

@ broadened application of engineering to 
oil field development 

Mail your order to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street, Cleveland 13, Ohio 





Classified Rates 
EFFECTIVE NOVEMBER 1, 1946 





“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion, 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 
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Col. Daniel H. Hudelson has been pro- 
moted to brigadier general in the Cali- 
fornia National Guard. . .Gen. Hudelson 
whose combat command captured 47,000 
Germans and released 60,000 prisoners 
of war, is General Petroleum Co.'s assist- 
ant superintendent of stores. In 1941] 
he was assigned to command the U. S. 
Commando Training Detachment in Scot- 
land, and is credited with having turned 
out some of the toughest combat units 
to see service in Europe. He has many 
decorations, including the Bronze and 
Silver stars. 

SJ ° 

General Petroleum Co.’s new executive 
plane, a twin-engined Beechcraft seating 
five passengers and two pilots, is now 
being used for transportation of execu- 
tives and other personnel where speed 
is the first requisite. . .Initial flight, in 
addition to pilot A. P. Inman and co- 
pilot A. H. Carow, was taken by Harold 
H. Marquis, vice president West-Marquis 
Advertising Agency, and A. H. Baker, 
general superintendent of General's labo- 
ratories. . .Two additional smaller planes 
have been delivered, and another is on 
order. 

° ° ° 

Travelers Oil Co., Winston-Salem, 
N. C., has added 1200 sq. ft. of office 
space to its operations, added three 
trucks and one trailer, and remodeled 
a service station . . . Robert E. Taylor 
is now a partner and assistant manager 
of the company. The other partner is 
Robert’s father, Roby E. Taylor, founde: 
of the company and a director of North 
Carolina Oil Jobbers Assn. 


° Co ° 


Two assistant advertising managers 
have been appointed by General Petro- 
leum Corp. They are James H. Quick 
and Frederick Ingalls . . . Mr. Quick re- 
signed from Standard Oil Co. (Ind.) in 
1943 after 20 years service with that 
company. Recently he has been execu- 
tive assistant in North American Avia- 
tion’s public relations department and 
assistant to the president of Associated 
Aircraft Industries . . . Mr. Ingalls is a 
former newspaper man. He worked on 
the Chicago Tribune, New York Herald- 
Tribune and St. Louis Times, From 
1934 to 1936 he was Mexico City corre- 
spondent for several American metropoli- 
tan papers. For the past two years he 
was advertising manager for Forest 
Lawn Memorial Park at Glendale, Calif. 


* oO ° 


Ralph W. Randle, The Texas Co., 
Tulsa, has been succeeded as president 
of Petroleum Motor Transport Assn. of 
Oklahoma by C. J. Martin of Phillips Pe- 
troleum Co. Mr. Randle resigned his 
post ... Mr. Martin was formerly first 
vice president of the association, and is 
now with Pittsburgh Screw and Bolt 
Co. .. . A nominating committee is con- 
sidering a new list of officers for the 
association in 1947. Committee is com- 
posed of H. J. Chambers, chairman, 
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Oklahoma Natural Gas Co.; J. W. Ray- 
born, Tide Water Associated Oil Co.; 
and Dal Clark, Stanolind Pipe Line Co. 


° oO oO 


INSURANCE — Western New York 
Council of Gasoline Dealers Assns. now 
has a group plan of accident and sick- 
ness insurance for its members. This 
group is composed of Buffalo-Suburban 
Gasoline Dealers Assn., Niagara Falls 
Gasoline Dealers Assn., and the Retail 
Gasoline Dealers Assn. of Monroe Coun- 


ty... Bernard D. Levey is general coun- 
sel of the organization. 
* ° ° 


RACKET — Royce G. Martin, presi- 
dent of the Electric Auto-Lite Co., has 
issued a warning that counterfeit re- 
placement automotive parts packaged 
in boxes imitating nationally known prod- 
ucts are being reported in many parts of 
the country . . . The only way this evil 
can be eliminated, Mr. Martin said, is 
by warning purchasers to deal only with 
representatives of reputable and nation- 
ally known manufacturers. 

© ° 2 


K. B. Johnson & Sons, Fuquay Springs, 
N. C., has installed meters, pumps and 
hose reels on local trucks for delivering 
kerosine . . . This is the company’s 25th 
anniversary .. . H. W. Johnson is man- 
ager of this Independent oil jobbing com- 
pany, which has distributed Atlantic Re- 
fining Co. products for 15 years. 
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Clayton Oil, Silverton, Ohio, recently 
moved to new headquarters at 307 E. 
Fourth St., Cincinnati, according to 
Harold C. Hall. 
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Taylor Oil Co., Somerville, N. J., has 
built a new 45,000-gal. bulk plant, and 
has plans for construction of a three-bay 
service center when restrictions are 
lifted This Independent jobbing 
company, of which George F. Taylor, 
Jr., is sales manager, has distributed 
American Oil Co. products for 16 years. 
Most recent important improvement in 
the company operations, Mr. Taylor says, 
was becoming distributors for domestic 
and industrial burners and steam pack 
units . . . New lines added include tires, 
antirust compound, and a special Diesel 
fuel. 

* ° e 

Announcement has been made of the 
marriage of Mrs. Artimesa Holloway to 
Carroll M. Barringer Nov. 3. 

Mrs. Barringer for the past several 
months has made her home in Raleigh, 
N. C., and is the daughter of J. L. Harris 
of Greenville, N. C. 

Mr. Barringer is president of North 
Carolina Oil Jobbers Assn., and for 
many years has taken a prominent part 
in oil association work, in addition to 
operating his own Independent oil job- 
bing business in Newton, N. C. He is 
a member of the marketing committee 
of API, the National Council, and other 


organizations. . . Mr. and Mrs. Barringer 
will make their home in Conover, N. C., 
which adjoins Newton. 
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The annual credit scholarship of Mem- 
phis Wholesale Credit Women, a train- 
ing course through National Institute 
of Credits of New York, has been called 
the Rita L. Robinson Scholarship . . 
Miss Robinson is credit manager for 
The Mid-South Oil Co., Memphis. This 
credit executive has received many 
honors in credit work and attends many 
credit conferences throughout the 
country. Last month these included 
meetings in Jacksonville, Fla., and Min- 
neapolis, Minn. 
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R, A. Thurber, Fleet Wing distributor 
at Waterloo, N. Y., has added a new 
line of tires, lubricants, batteries and ac- 
cessories as a profit motive . . . Company 
has a new 40,000-gal. bulk plant, and 
has another bulk plant and service sta- 
tion planned . . . In past six months a 
new lift, a quick battery charger, new 
lube equipment and six new gasoline 
pumps have been added. 
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John Harper, president of Harper Oil 
Co., Long Island City, N. Y., is already 
planning celebration of the 10th anni- 
versary of his Independent oil company. 
. . . Company was. organized Feb. 1, 
1937 . . . Distributes Richfield products. 
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Thanksgiving—Nov. 28—Frank Phil- 
lips, chairman, Phillips Petroleum Co., 
will celebrate his 73rd birthday. , .Mr. 
Phillips, affectionately known as “Uncle 
Frank” by company employes and friends, 
last year told one of his guests he was 
entertaining at his ranch that his doc- 
tors had told him he had an incurable 
disease. He paused a moment before 
adding, “The disease is old age.” 

Phillips Petroleum with a gross invest- 
ment of $3,000,000 in 1917, the year 
it was founded, closed the year 1945 with 
a gross investment in prcperties, plants 
and equipment of $496,000,000. . .Were 
it not a holiday, Nov. 28th would prob- 
ably find “Uncle Frank” at his office, 
despite the “incurable disease.” And if 
he discussed his company’s accomplish- 
ments, somewhere in the conversation 
he would most likely reiterate his oft- 
repeated warning: “We must not become 
self-satisfied. Companies, like people, 
start going backwards when they do not 
go forward.” 


e ° ° 


In a_ special dedicatory _ service, 
chimes in memory of Ed. Russell, Jr., 
were recently installed at Lindsay Me- 
morial Church, in Memphis, Tenn., 
Russell was a one-time employe of The 
Mid-South Oil Co., Memphis, and son 
of Mid-South’s TBA manager, Ed Rus- 
sell. 
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Designed especially to cut delivery time 
»St- . . 
el and costs on larger loads, Brownie Trailer 
vith Tanks have proved themselves in the 
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ere service of both fleet owners and individual Custom built manifolds, cross valves, 
‘ob- . : . . emergency valve controls, pump and 
“ie users. Brownie engineering skill and exper- slag a 

wes meter system, ticket printer, preset valve, 
thy lence assure dependability and operating strainer and air eliminator are neatly 
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JR WINTER GALES 


With Sun’s Complete Line of 
WINTER LUBRICANTS 


Now is the time to sell Sun's special winter line 
of lubricants under your own brand name and 
let those winter winds bring you a big share of 
the profits in the automotive lubrication field. 














Sun's high-quality lubricants meet the needs of 
th the latest automotive equipment. They have 
4 H been developed by close cooperation with auto- 

motive manufacturers, tested in machines on 
Aa . the road, and proved in millions of miles of 
winter travel. 








SUN WINTER MOTOR OILS—These oils, S.A.E. 
10W and 20W, flow quickly to cylinder walls on 
below-zero mornings and yet have sufficient 
body to protect engines during continued run- 
ning. They are long lived, low in carbon, and 
resist breaking down into sludge. 











~ SUN GEAR LUBRICANTS—Winter grades of 

\ gear lubricants are manufactured by Sun for all 

types of transmissions and differentials. They 

eliminate excess friction, make gear-shifting 

x easy, and are the best possible insurance 

\. \ against unnecessary repair bills. Special hypoid 
i. \ and heavy-duty grades available. 




















SUN CHASSIS LUBRICANTS — Designed for gen- 
eral chassis lubrication and such special points 
as water pumps, universal joints, wheel bear- 
ings, steering gears, etc., these lubricants do not 
channel, harden, or dry up. They are made for 
the trade. 





For more business, more profits, and more satis- 
fied customers, call the nearest Sun office today. 


SUN OIL COMPANY 
Philadelphia 3, Pa. 







SUN LUBRICANTS — 
A complete line of Finished Oils, Blending Oils and more than 60 Greases and Bases 
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